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WISCONSIN STATE LIFE INSURANCE NEEDS 
FUND TO GO AFTER [Decay petite ot iity duties the “Phoenix” kes 1 EPITOMIZED BY THORP 
NEW BUSINESS | liously, sincerely and liberally. sti . | AS FACTOR OF GROUPS 


The “Phoenix” of today is a live, virile, vigorous Com- | 

















nsurance Commissioner Smith An- J pany, modern in every respect, keeping abreast with the Function of Insurance Protection As 
nounces New Policy Before Gath- | times, ready to meet changing conditions as they occur. Applied to Various Interests of 








ering of County ’Clerks | Ansuved 


10 DISCONTINUE RE-INSURANCE oF al CEN iX '| CHAMBER OF COMMERCE TALK: - 


und Claimed to Be Strong Enough Protection of Home, Children, Old Age, 


to Carry All Risk; Surplus Now Assurance Company, Ltd., | Business, Credit, Guarantee, 














$686,000 é L d Estate Hazards 
An aggressive campaign ‘o bring all Life insurance needs were mar- 
state property under the Wisconsin 100 William St., New York shalled under two general groups in a 
Mate Insurance Fund  has_ been ; ‘alk made before the Junior Chamber 


aunched by the new insurance com- of Commerce in Dallas, Tex., a few 
missioner, W. Stanley Smith. At a days ago by Orville Thorp, manager of 
ecent convention of Wisconsin county the Kansas City Life, and at one time 
Jerks Commissioner Smith said that president of the National Association 


little effort had been made in the d d Cc of Life Underwriters. His groupings 
wid to increase the number of proper- n emni om an ping 


and reasons therefor are these: 

















ies insured, but that plans were under , 

ay to engage in active effor's to . 75 Maiden Lane, New York A 

bring more property of the counties, Needs Which Group Themselves About 
ities and school districts under the Yesterday TODAY Tomorrow the Home 

und. The former practice of —_. 1. To Clean Up With the Worid 

ng in private companies part of the easels eM EM Brtain st 
sk under the State Fund, will be dis- Every progressive man has a few 
ontinued, Commissioner Smith said, ae incidental eo outs ppm Bie gw 

4 “ae wh ice Shee) cies 7 , of the time, and provision should be 

Suet condition — Page I ge ot A few Agency Opportunities are open in the following states: made for taking care of these together 
: a me ¢ P its ° with expenses of last illness, such as 
ge — a ad ot , Conn., Del., Ohio, Texas, Vt., W. Va., Wis. funeral, doctor, hospital and nurse bills. 
the Sand was pi aol as $680,000 The amount of this item will depend 


partly upon the individual’s station in 
life. Suppose you ask your prospect 
this question: “Have you attended ths 
funeral of any friend, similarly situ- 
ated as yourself, and if so, do you 
know what the expenses of the funeral 
amounted to?” Undertakers generally 
report that the funeral expenses of the 
average progressive man amount to 


insured with the fund. The counties $1,200 to $1,500 and from that on up. 
and cities now in the fund have paid Therefore, a policy as a clean up fund 
in $98,000. from $2,000 to $3,000 is needed. 


Criticises Company Forms 2. Provide For a Home 
Some of the other statements made COMMERCIAL UNION FIRE INSURANCE CO. Providing for a roof over the 


to the county clerks by Commissioner 


Counties Now Covered 

Since its inception the fund has 
collected $1,302,155 in premiums. In 
this time Commissioner Smith said 
that there had been a saving to the 
counties of $1,100,000, and the county 
clerks were told that there would re- 
sult a saving of 25% on all property 





; family is a most important thing. In 

no: ; ee : Address out nearest Department fact, next to providing an income for 

he other important feature of ‘he 76 W. Monroe St., 810 Main St. Gas & Elec. Bldg., Hurt Bldg., 114 Fifth Ave., the family, it is probably the most im- 
contracts issued by the state is that 





Chicago, Ill, Dallas, Texas Denver, Colo. Atlanta, Ga. New York, N. Y. portant need. If a home has been pur- 

: ‘ chased and there is a mortgage against’ 
usually required by insurance com it, place a special policy to kill this 
panies. If you will notice your forms, mor‘gage taf event a home has not 
you will find the limited alteration and ee “oe . beam purchased, and especially, whers 
el oo brn se To there are children in the household, 
y rom making any change in a di- ° eee ‘ ic aki a 0e 
vision or fire ‘ak, venation or re- $1,327,000.00 produced In ONE DAY by the take out a policy making the proceeds 


yayable monthly for a_ sufficient 
Placing a floor structure, and the con- I 


we do not attach the viarious clauses 


































a 3 amount to pay the rent on a house or 
ba —— a —_— a agents of the an apartment for, say ten to fifteen 
= eee Gee Papen Semen years, thereby providing for a roof over 


“ the family whilie the children are 
Some other features of the average ¢ 


mig ; being educated. This is a vitally im- 
form in use prohibits the use of motion IN : ERNA F IONAI ! IFE portant step, one that every man 
picture machines and the uss of gaso seriously consider. Mary will 








line, As you well know in the opera- should 
tion of a public pbuilding such a OF ST LOUIS have oe i ey ag a 
. 2 Posse ng . é family and keep the home fires burn- 
ony pe sy nel ees. ing without having to provide for a 
ard to control the various persons or rl a 
departments in a building and ther? is ss tails dean ual 
always danger of violation of your SOME CLASS TO THOSE BOYS. . Endowing 
Lad contract. This danger is avoided This is hon ad = Paco 
nthe state fund as we issue a straight most outstanding need in the affairs 
) insurance contract without any frills ARE YOU ONE OF THEM? of every family. Food and clothing 
p ° burdensome permits. : are absolutely essential to maintaining 
The Policy of the Department 5 , , . , life. There exists in every home, and 
“It will be the policy of the depart Better write “Jake” Babler at St. Louis and learn all about his attractive especially where there are children, 
= | BR Ment t ve . Vanco evel +48 the need for a sufficient income to en- 
inspected ee eg ee Sp ae able the mother to provide for clothing 


the children. keeping them in school, 
(Continued on page 24) nr ———— look out for their education and 
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thousands of other little needs that 
come up through the entire period of 
their development. Where the home 
provider is taken away, leaving the 
mother with dependent children, a 
situation deveiops that is most trying. 
here is a period from the day wages 
stop on the death of John to that 
time when the oldest child will begin 
to earn, let’s say from 17 to 18 years 
of age, which is most critidal. This 
period has been well described as 
“crossing the chasm period.” A month 
ly income policy providing for a suffi 
cient income to meet the needs of the 
family while the children are being 
educated is, therefore, imperative. But 
it is not sufficient to stop there. John 
did not marry the little wife promising 
to take care of har as fiong as he lived, 
but as long as she lived and, therefore, 
an additional policy should be provided 
which will give Mary an income on be- 
yond the educational period of thes 
children, so that she may be indepen- 
dent and live out her life in comfort 
and ease. 


4. Educating the Children 


If John has provided for a roof over 
the family, and has also endowed the 
home, then Mary will be able to go 
with the children ‘hrough high school. 
But John and Mary had the benefit of 
a college or university. education, and 
certainly their children should have 
nothing less. ‘Therefore, an educa- 
tional policy for gach of the children, 
for a sufficient amount to cover their 
expenses for four years in a college or 
university is needed, After they finish 
high school that is an imperative need. 
The Government estimates that an 
educated man is worth $40,000 more 
than an uneducated man and, there 
fore, when the father takes out a 
policy for $5,000 to provide for John 
Jr..s course through Harvard, he is 
making him a present of an «state 
worth $40,000. 

5. Cash For Old Age 

The records of human life are such 
that it should inspire every man to 
make provision for his old age when 
onily five out of one hundred men are 
getting to 65 years of age with suffi- 
cient funds to take care of them. It 
certainly should be a warning for 
every man to look out for his own 
future. If the individual adopts the 
life insurance program for ‘he home as 
herein recommended and is fortunate 
snough to live to 65 years of age, then 
he will be financially independent be- 
cause the accumulated reserves on the 
total insurance carried will provide 
sufficient funds to take care of himself 
in financial independence during old 


age. B 
Needs Which Group Themselves About 
Business, Bequests and Estate Hazards 

1. To Protect Business Interests 

It has been welll said that every 
good business is the lengthened shadow 
of some one man. We find that in all 
corporations or corpartnerships that 
some one man or at most a very small 
group of men constitute the real back- 
bons of the business. They are the 
“king pins” in the set-up of the 
structure. They evolve business poli- 
cies, look, after credits, attend to 
marketing facilities, and in a sense 
they constitute the real business out- 
side of a routine execution of business 
policies. Such men are worth more 
to the business than is represented in 
their salaries and, therefore the busi 
ness has an insurable equity in their 
lives. It is now quite the geneval 
practice for big corporations and co- 
partnerships to carry large policies on 
the “king pin” men in favor of the 
business. 

2. To Guarantee Credits 

Volumes could be written on this 
subject. It has been well said that 
credit is based on the ‘three C’s— 
Character, Capacity and Capital. The 
general tendency of banks, trust com- 
panies, wholesale houses, money lenft- 
ers, etc., to tighten wp on credits is 
manifested everywhere. In the formu- 
la of the three C’s, two of them, name- 
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ly, charac‘er and capacity, can be lost 
in death, and they are by far the most 
important factors in securing credit. 
Probably the greatest student = or 
credits that our nation has produced 


was Mr. J. Pierpont Morgan. Shortly 
before he died he was asked the fol- 


lowing question: “What is the most 
important thing you consider in ex- 
tending credits?” His answer was 


“Character, by all odds the most im- 
portant.” It is, therefore, most timely 
that where credits area extended to an 
individual or group of individua‘s, that 
a sufficient amount of life insurance be 
carried to cover the two factors; 
namely, Capacity and Character, so 
that in the event they are lost through 
death, the life insurance will be there 
to pay the bill. 
3. To Provide For Bequests 

Thousands of men throughout the na- 
tion desire to endow colleges, universi- 
ties, orphanages, hospitals and various 
other institutions, and they provide in 
their wills that a certain amount shall 
be paid to this, that or the other institu- 
tion, Unfortunately, we are seeing 
these bequests defeated in many cases 
through the inroads of estate hazards 
or through some one contesting the 





will, and in various other ways. How 
much better it would be for the dece- 
dent, while he is still living and in 
command of his property, to take out 
a sufficient amount of life insurance to 
cover the bequest which he wishes to 
make to an institution, and pay the 
premiums on that insurance out of his 
assets. In most cass from 38% to 4% 
of the interest earnings on the amount 
of the bequest which he desired to 
make would provide sufficient life in- 
surance to cover the entire amount of 
the bequest by life insurance. As an 
illustration: Suppose a man desires to 
leave $50,000 to a college. Instead of 
arranging for his adminis‘rator to 
sell $50,000 of his assets to provide for 
this bequest, let him invest that $50,- 
009 in good securities. That can be 
done on the basis of at least 6%. This 
would provide an income of $3,000 per 
year. Let us assume ‘he man is 45 
years of age. The average annual net 
premium on _ $50,000 Ordinary life 
would be about $1,500 a year. This 
would be approximately 3% in‘teresr 
earnings on the $50,000 assets which 
the donor expects to give to this in- 
stitution. Therefore, he could take 3% 
of the interest earnings on this $50,- 
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of the new business issued by The 
Northwestern Mutual Life Insur- 
ance Company in 1922 was upon 
applications of members previ- 
ously insured in the Company. 


Its Policyholders Repeat 


The assignable cause for this is found in the 
Northwestern business policy of 


The Policyholders’ Company 
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000 and purchase $50,000 of ingy 
which would pay over to the gg 
$50,000 in cash immediately upoy 
death, and leave the $50,000 agge 
his estate intact. 

Life insurance can be used , 
advantageously to cover all for, 
bequests which people desire to 
and by using it avoid losses in jj 
tion and other inroads which tea 
wil’s and also make great inroads 
the actual estate left by the deca 
4. To Provide Sufficient Cash to Ep 

the Estate to Carry on 

Kvery progressive builder shy 
rook ahead and provide suflicient ¢ 
for his administra‘ »r to operate his 
tate as a going concern until samo! 
been satisfactorily liquidated. | Ry 
doing the saving to his estate woul 
most cases amount to far more 4 
it would cost the decedent to }; 
carried a sufficient amount of ifs 
surance to provide the estate y 
this ready cash. 

5. To Provide For Estate Hazarg 

There are three of them with whj 
every estate builder is confronted, 1 
Kedaral Estate Tax which amounts 


from 1% to 25% of the total ogty 
less an exemption of $50,000, 1 
State Inheritance Tax which, in {i 


State of Texas, amounts to from | 
to 6% on the entire estiate, legs y 
exemption of $25,009 where the esta 
is inherited by direct heirs. To 4\ 
collateral heirs and strangers, the ry) 
is substantially increased, and ‘he 
emptions reduced, and ‘ast, the cost; 
administration. These three items a 
making great inroads into estates 
our American builders amounting | 
from 18% to 25% of the estate whe 
the estate amounts to as much as 
half million and over. 

In providing a suitable line of po 
cies to cover the various needs group 
about the family it frequently happe 
that the same policies used to provi 
for these ear’ier needs can also be! 
fained and used to provide for {| 
later needs, such as bequests and 
tate hazards. Frequently policies tak 


out for business purposes, sueh ; 
business insurance,’ credit insurane 
ete, can be converted by and by | 


cover other needs which develop lal 
on in the builder's career. 

If we are to help the American pe 
ple do what they are trying to do wi! 
life insurance service, then we must § 
clearly present our service that it wi 
dovetail into the life purpose of the it 
dividual in such a way that it dos | 
reality help him do exactly what he! 
trying to do. It is only by this metho 
of service that we may hope ‘o eleva’ 


the life insurance business to thi 
high plane where it will be proper 
appreciated by the American peopl 


and the agents who present i‘ as bel! 
real agents of service. 
Life Insurance the 
Co-partner 
Life insurance is cooperation—il | 
the public organized. Thousands 
individual policyholders with their ow! 
lives and their own money all poole’ 
together are insuring each o‘her. | 
is the finest illustration of co-operate! 
that has been worked out in our Amer! 
can life. Life insurance is the dndiv 
dual’s co-partner. It is his co-partn] 
because it is society organized. Te 
gardless of his business, whether it 
that of the doctor, awyer, merchat! 
banker, or whatever his line, the ind! 
vidual is dependent upon society 
his partner. Without socie‘y it woll 
he utterly impossible for him to sw 
ceed. Society helps him in all of | 
gains, and makes possible and _ shat 
with him all of his social and_ politic 
achievements. Since society does @ 
of these things, and helps him in 4 
of his gains, isn’t it logical that |) 
should take organized society, in th 
form of legal reserve life insurance. | 
as his co partner to share his losses 
That is what society does in the for! 
of life insurance. It says to tho ind 
vidual: “Come in and be a part of ol 
great co-operative organization. 
misfortune should overtake your hous’ 
hold, the loss will be distribute 
throughout our great group.” 
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Gov. Preus Not to Go 
With Metropolitan Life 


NEWSPAPER TALE NOT TRUE 





Generally Believed, However, That 
Governor Will Enter Insurance 
When Term Expires Next Year 





The story appearing in daily news- 
papers throughout the country that J. 
0. Preus, at present Governor of 
Minneso‘a, and before that insurance 
commissioner of the state, contem- 
plating resigning in order to go with 
the Metropolitan Life is a figment of 
the imagination. The stories even 
went so far as to mention a salary of 
$25,000 a year which the Governor 
was to draw in the insurance institu- 
tion. 

At the office of the Metropolitan Life 
the story was denied unequivocally. 

Governor Preus, personally popular, 
was the victim of a series of depression 
years in agriculture. The farmers are 
on the rampage politically. His war- 
fare on the Non-Partisan League even 
to the extent of going into North 
Dakota ‘o talk against the League, lost 
him votes, too, as the discontented 
farmers want to bang the heads of all 
who reflect conservative (as contrasted 
with so-called progressive) political 
thought. The Non-Partisan League has 
lost out, it is true, but the dissatisfied 
elements which constituted the strength 
of the League still exist. 

Governor Preus has still more than a 
year to go in office and when he re- 
tires it is a good bet that he will enter 
the insurance business but in just what 
connection cannot be stated at this 
time. All that is definite is that there 
is nothing in the Metropolitan Life 
rumor. He is well-liked all through 
insurance. 





NEW FRANKLIN LIFE POLICY 





Illinois Company Brings Out Contract 
on Twenty Payment Plan With 
Guaranteed Options 





The Franklin Life, of Springfield, 
ll, has just completed a new policy 
on the twenty paymen* life plan, non- 
participating basis. This policy gives 
guaranteed options ‘at the end of 
twenty years, the cash valu® on a 
$10,000 policy being $7,820; paid-up 
life policy, $13,820, or paid-up policy of 
$10,000 and cash $2,160, or paid-up pol- 
icy of $10,000 and annual income for 
life amounting to $160.50. 





BOSTON MUTUAL IN MAINE 





George W. Sturgis, State Manager, 
Has Had Long Career In Life 
Insurance There 





When the Boston Mutual Life de- 
cided ‘o enter Maine for business, it 
picked a strong man as state manager 
in the person of George W. Sturgis, of 
Portland. He entered the life insur- 
ance business 32 years ago as an 
agent for the Equitable Life, of New 
York, and more than fifteen years ago 
went over to the Mutual Life, of New 
York, becoming a district manager. 

Mr. Sturgis is a native of Maine and 
comes of a long line of New England an- 
cestors, being a direct descendant of 
Jonathan Sturgis, a revolutionary 
leader. Mr. Sturgis is high in Masonic 
circles of Maine and is active in many 
fields of community interest, He is 
chairman of the.executive committee 


of the Maine State Life Underwriters 
Association. 





PRUDENTIAL ANNOUNCEMENT 

The Prudential Insurance Company 
has announced that it is prepared to 
insert, at slight extra premium, acci- 


dental death benefit and disability in- 


come provisions in Ordinary policies 
now in force, if insured applies for them 


and can pass satisfactory medical ex- 
amination. 











SOCRATES 


Back in the days when Olympian Gods 
were scaring folk into behaving, Socrates 
slept peacefully. He was the first boy to cast 
discredit upon these phantoms. He used his 
head and determined there was something 
inside himself that told him what he should 


and what he should not do. 


Socrates was the discoverer of conscience, 
and he was mankind’s greatest friend, be- 
cause of that discovery. If affairs of Grecian 
state occasionally went wrong. Socrates 
would commune with his conscience and 
shoulder some of the responsibility. Had 
he done this or that, instead of taking no in- 
terest whatever, things might have been 
different, he reasoned. Any way you view 
it, Socrates put conscience on the map, and 
it has ever stayed as a foe to charlatanry 
and neglect. A man who follows the dictates 


of his conscience takes Life Insurance. 


Tne Prudential 
Insurance Company of America 
EDWARD D. DUFFIELD, President 


Home Office, Newark, New Jersey: 








Makes Disability 
Clauses Uniform 


IN ALL EQUITABLE POLICIES 





Change Effects Disability Feature of 
Income Bond Form; Rates Also 
Adjusted 





The Equitable Society has changed 
the disability clause used in its income 
bond policy to conform with the So- 
ciety’s general disability coverage. This 
new clause follows: 

“In the event of Total and Permanent 
Disability occurring prior to the age 
stipulated for the payment of the reg- 
ular income, the Disability benefits 
shown below will be effective imme- 


diately upon approval, (not after six 
months as heretofore): 


A—Waiver of all premiums payable 
upon the contract falling due after the 
receipt of proof of total and permanent 
Disability. 


B—Payment to the Annuitant of a 
monthly Disability Annuity equal to the 
income provided in the Bond at matur- 
ity, the first monthly payment to be pay- 
able upon receipt of due proof of such 
disability and continuing until, but not 
including, the date when the Life In- 
come provided for in the contract be- 
gins. 


C—Total Disability shall be presumed 
to be permanent when present and ex- 
isting continuously for not less than 
three months.” 


Any premiums waived, and any disa- 
bility annuities paid are not deducted 
from the amount payable under the 
bond, either as life income, or refund 
at death of annuitant. But in determ- 
ining the amount payable at death the 
additional premiums paid for the dis- 
ability benefit are not to be returned; 
on the other hand, premiums waived 
during the period of disability are con- 
sidered as payments made to the So- 
ciety. 

This change necessitates a slight re- 
adjustment in the premiums for dis- 
ability. 


This revised disability clause applies 
to income bonds issued on and after 
August 1, and can be added on usual 
evidence of insurability to income bonds 
dated on and after January 1, containing 
no disability clause. The former dis- 
ability clause only is applicable to in- 
come bonds dated prior to January 1, 
and cannot be changed to the revised 
clause. 





FRATERNAL HAS NEW FORMS 





Royal Arcanum Adopts Ordinary, Whole 
Life, 20-Pay Certificates With Sur- 
render and Paid-Up Values 





The Royal Arcanum has adopted, 
through the action of its supreme coun- 
cil, four new benefit certificates. One 
was an ordinary life certificate with to- 
tal permanent disability and other fea- 
tures. Another was whole life protec- 
tion with reducing rates beginning at 
age 65. Another was the popular 20 
year payment. Another was the whole 
life and endowment certificate at ages 
60, 65 or 70. 

All of these forms carry surrender 
values in the form of extended and paid- 
up protection after three years of mem- 
bership. A total permanent disability 
clause providing for waiver of assess- 
ments and payment of $10 a month on 
each $1,000 if totally and permanently 
disabled before age 60 is added at the 
member’s option. They also provide 
payment of the full tabular reserve at 
age 60 or higher. 





DETROIT LIFE OPENING 
The Detroit Life Insurance Company 
has issued invitations for the formal 
opening of the home office building 
at 2210 Park Avenue, Detroit, Tuesday, 
August 7. 
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Metropolitan 


Life Insurance Company 


Incorporated by the State of New York. A Mutual Company. 
HALEY FISKE, President FREDERICK H. ECKER, Vice-President 





Business Statement, December 31, 1922 


Assets - - - - - - $1,259,850,325.23 
More than those of any other Insurance Company in the World 

Increase in Assets during 1922 - - . 144,267,300.69 
More than that of any other Insurance Company in the World 

Liabilities - - - - . 1,198,366,913.98 

Surplus ~ . - - - - 61,483,411.25 

Income in 1922 - - - - - 340,668,301.30 
More than that of any other Insurance Company in the World 

Gain in Income 1922 - - - - 38,685,601.91 
More than that of any other Insurance Company sn the World 

Total Insurance placed and paid for in 1922 - 1,802,110,686.00 
More than ever placed in one year by any Company in the World 

Gain in Insurance in Force in 1922 - - 801,849,118.00 
More than that of any other Company in the World 

Number of Policies in Force December 31, 1922: 27,384,445 
More than that of any other Company in the World 

Number of Policy Claims paid in 1922 - - 365,276 

Averaging one claim paid for every 24 seconds of each business day 
of 8 hours 


Payments to Policyholders averaged $803.81 a minute of each busi- 
ness day of 8 hours 


Dividends payable to policyholders in 1923 - 20,809,398.56 
Insurance Outstanding 
ORDINARY (Insurance for the larger amounts $4,395,324,118 
premiums payable annually, semi-annually, 
quarterly or monthly) ° ‘é i 
More than that of any other Company in the World 
INDUSTRIAL (Premiums payable weekly) - 3,412,232,839 
TOTAL INSURANCE OUTSTANDING - 7,807,556,957 


More than that of any other Company in the World 


GROWTH IN TEN-YEAR PERIODS 














Number of Poli-. Outstanding Insur- 
Year Income for the Year Assets at End of Year Surplus at End of cies in Force at ance at End of 





‘ear End of Year Year _ 
1882... $ 1,354,267.69 $ 2,002,464.13 $ 379,907.13 341,632 $ 48,245,752. .1882 
1892... 13,307,811.45 16,506,282.22 3,674,516.49 2,719,860 310,767,876. .1892 
1902... 43,336,283.61 89,168,790.55 10,351,338.02 6,976,651 1,219,166,427. .1902 
1912... 106,786,073.52 397,913,442.71 34,842,971.65 12,837,042 2,604,966,102. .1912 
1922... 340,668,301.30 1,259,850,325.23 61,483,411.25 27,384,445 7,807,556,957. .1922 
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w. C. Johnson Reviews 
Status of Far East 


BACK FROM ROUND THE WORLD 





Japan to Extend Influence; Need for 





Chinese Effective Central Gov- 
ernment; English Rule Needed 
for India 
Wiliiam C. Johnson, of ‘the Massa- 


Protective Association, Wor- 
cester, the most widely 
known insurance men in America, re- 
cently returned from a ‘rip around 
the world. Because of Mr. Johnson’s 
intelligent powers of observation and 
his ability to see underneath the sur- 
face of things as well as his wide 
range of interests The Eastern Un- 
derwriter asked him if he would not 
write in brief form a summary of his 
impressions of the political aspect of 
the Far East where many think the 
pig events in future history are to 
take place. His opinions follow: 

“Contact with the Far East, and 
consideration of its social and eco- 
nomic conditions, emphasize its three 
great probtems, the Japanese question, 
the future of China and England’s task 
in India. 

“The Japanese are a_ versatile, 
adaptable, industrious people. Like the 
United States they have had to face a 
gevere check in exports since the watr. 
and business and financial conditions 
are somewhat depressed. The out- 
standing problem, however, has to do 
with the future. The Island King- 
dom is comparatively small, the popu- 
lation is rapidly increasing, and ex: 
pansion in some direction will be in- 
evitable. No one can draw a map of 
the East today which will be per- 
manent, if he proceeds on the theory 
that the Japanese influence will always 
be limited to the present Empire. 

“China is teeming with humanity. 
There is now no effective Central 
Government. Different divisions of 
the army, with pay far in arrears, are 
in control of various sections and en 
gaged in what may be termed as 
organized brigandage. The 2ducated 
and conservative Classes are so few in 
number out of the total population that 


chusetts 


and one of 


their influence is scarcely felt. — A 
study of present conditions in China 
would bring a |sense of utter dis 


couragement but for the realization 
that in the affairs of the world when 
governmental authority disintegra‘es 
and all seems confusion, somehow from 
the disorder springs order and from 
the confusion peac2. The best we can 
hope of Chinese conditions now is 
that the nation is in the throes which 
precede the birth of a stable gov2rn- 
ment. 
The World’s Greatest Asset 

“Any contact with India, or the other 
British possessions or colonies over 
seas, leaves one with the outstanding 


thought that England is the world’s 
greatest asset. Wherever the hand of 
Engiand has touched a distant lana 


there in the end have com2 order anda 
Stability, security of life, and the de- 
velopment of natural resources, not for 
purposes of exploitation, but in the in- 
terests of the native population and for 
the benefit of the world at large. What 
England has done at Hong Kong and 
at Singapore; in Burma and in Cey- 
lon; throughout India and Egypt, has 














MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


of Springfield, Massachusetts 
Incorporated in 1851 





Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with all that is best in life insurance. During the seventy-two 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers. 





JOSEPH C. BEHAN, Superintendent of Agencies 

















contributed 


mightily to human wel uneducated classes, just ry _the 
fare in those distant lands. Wherever United States men with the eame 
American or British influences dom- characteristics are going ee 
inate, as in the Philippines on the dustrial workers, endeavoring to array 


one hand, or in Ceylon on the other, 
civilization advances, instead of seem 


class against class. 


While there is unrest 


in India, and 
ing.y retrograding as in the interior 4 feeling among the less enlight2ned 
of China. Mngland’s work in con that the taxes being imposed to pay 
structing railways, in building roads for the public improvements which 
(those at Hong Kong and throughout mean so much for ths betterment of 
Victoria Island and in some parts of  hative life, are all going to West- 
india are probably the best examples minster, yet India knows it cannot 
of road engineering in th> world), con- qo without England, and it is well 
structing water sys‘ems, etc., makes for India and the world that Eng- 
a contribution to native welfare which land’s rule in India is permanent. 
is as yet only in part appreciated. What may not be generally undsr- 
Thoughtful and educated Indians, and gtood here is that the Indian Empire 
the better cmss of the Sinhalese, consists of a number of independent 
realize the benefits of English rule in gtates, now federated under English 
India and Ceylon; yet in the former mle, which differ materially in the 
country especialy the land is full of characteristics of ‘their inhabitants. 
propagandists combining faciletongues ‘The peoples of the different sections 
and talk-intoxicated brains with an are people of different religions and 
indisposition to 


stantly stirring up unrest among the 


work, who are con- dissimilar stages of development 


and 
comprise four distinct 


racial groups 
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PROVIDENT MUTUAL 
LIFE INSURANCE COMPANY 


Or PHILADELPHIA 


The Provident, organized in 1865, as The Provident Life and Trust Com- 


pany, preserves a continuous corporate existence, but, having mutual- 
ized, will be known hereafter as the 


PROVIDENT MUTUAL 


Life Insurance Company 
of Philadelphia 


and will maintain the reputation and tradition which have arisen from 
fifty-eight years of conspicuous fair dealing. 


The policies of the PROVIDENT MUTUAL contain new and attractive 


features, including the recently adopted and exceedingly liberal Total 
and Permanent Disability Clause. 


An Increased Dividend Scale for 1923 
































Southwestern Life Insurance Co. 


Home Office, DALLAS, TEXAS 


a een ees 








A union of the Indian States and a 
Central Native Government over all 
India, such as we enjoy in the United 


States, would be an _ utter imposs!- 
bility, because of elements which 
would not fuse. The characteristics, 


the religions (even having a separatist 
influence when exercising a firm hold 
on the hearts of men), thse aspirations 
of the natives in the diffsrent sections 
are so divergent that there could be 
no common ground on which to build 
a Union, and ‘o attempt iit would 
simply mean that the Bengalese and 
the less robust races of the South, 
would soon be under subjection to ths 
Sikhs of the Punjab and the more 
virile peoples of the North. India 
needs, and has in England, a firm 
central authority which does what no 
native government could do, and 
welds ali the different p2oples of the 
India states into a federation which 
is of benefit to the native groups 
themselves and to the world at large. 
The more intelligent natives realize 
that for the Indian States to attempt 
self-government would be to invite 
chaos similar to that which exists in 
China today, and with this suppor’ 
from those best equipped to guide the 
masses, we can, happily for India 
and tne world look for the per 
petuation of English rule over the 
vast areas of India and the more than 





three hundred million natives who 
comprise the population.” 
TO STAY IN LIFE INSURANCE 





J. H. Castle Graham, Who Leaves 
Canadian Association Will Handle 
Sales Promotion 





J. H. Castle Graham, who has re- 
signed as secretary and treasurer of 
the Life ‘Underwriters Association of 
Canada, and as editor of ths “Life 
Underwriters News” of Toronto, will 


continue in insurance, but will not 
make his announcement of future 
plans yet. He said to The Eastern 
Underwriter: 

“My resignation takes effect with 
the Montreal Convention, the last of 
August. 


I have, however, agreed to 
remain till the affairs of the Conven- 
tion are cleaned up in such reasonable 
time as may take for the Association 
to secure and install my successor. 
“In view of the fact that it may bs 
two, three or four months before I 
enter in on my new duties, the com- 
pany with which I am _ connected 
would, doubtless, not wish to make an- 
nouncement until nearer the time I 
would bs taking office. For this 
reason I prefer that the question of an- 
nouncement come from them. 

“T am still staying in Life Insur- 
ance, of coursa@, and I think it might 
be said without any harm, that it is 
understood that I am going to take 
charge of field service or sales promo- 


tion work for an aggressive Canadian 
company.” 





MELTZER’S STEVENSON LETTER 

M. C. Meltzer, inspector of agencies 
of the Equitable Life Assurance So- 
ciety in San Francisco, has issued a 
letter dedicated to John A. Stevenson 
in which he tells the Equitable’s field 
force in the western inspection district 
all about his educational work, includ- 
ing many of the sales talks he has 


written and information about his 
books. 





Make your thought habit an ally, says 
the National of Vermont. 








GENERAL AGENCY IN UNOCCUPIED TERRITORY 


States of the Middle West that are feeding the world today are | 
rich in opportunity for men of General Agency calibre. 
Liberal Contracts direct with the Home Office 
L. J. Dougherty, Secretary and General Manager 


GUARANTY LIFE INSURANCE COMPANY 


Davenport, lowa 

















The Columbian National Life Insurance Company 


Boston, Massachusetts 
ARTHUR FE. CHILDS, President 
Columbian National Agents are in a position to offer the best forms of 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Policies backed by one of the strongest companies in the country, having 
ample capital, surplus and highest standard of reserves. 
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Appealing to Instinct 
Of Lawyer Prospect 


HOW EQUITABLE MAN DOES IT 





Lawyer’s Most Valuable Possession is 
His Own Income Producing 
Ability 





An agent of the Equitable Life As- 
surance Society writes to that Society 
the following report of one of his own 
cases. He got into touch with a 
prominent lawyer while negotiating 
the settlement of a matured po.icy. 

He discovered that the lawyer was 
in receipt of a large income from his 
practice; that his dependents were a 
wife, a son in college, and a daughter 
attending a preparatory school, and 
that he carried $70,000 of life insur- 
ance, 

The lawyer was so busy that the 
interviews were infrequent and neces- 
sarily brief. Consequently it took 
some time to make an impression. But 
the policies representing $70,000 of in- 
surance were turned over to him for 
study and suggestion. This resulted 
in the submission of a programme that 
made a strong appeal to the profes- 
sional acumen of the lawyer, resulting 
in a feeling of confidence in the intel- 
\igence and disinterested, motives of 
the agent. 

The argument was advanced that if 
this man’s money had been invested in 
perishable property he would have to 
protect it by insuring it against fire. 
This led up to the fact that the 
lawyer’s most valuable possession was 
his own income producing ability, and 
that his income ought to be projected 
into the future. And he grasped at 
once the advantage of leaving an in- 
come that would not be arrested or 
endangered in consequence of any de- 
lay in the settlement of his estate. 

An alternative advantage was also 
pointed out. It was explained that 
after the children became self-support- 
ing the insurance might be so adjusted 
as to largely increase the income for 
the support of the husband and his 
wife, or for his own support if he sur- 
vived her. 

The final result was that this lawyer 
took a substantial amount of additional 
insurance, including a policy to pro- 
vide an income of $2°0 a month for his 
wife. 

Some of the old policies were term 
contracts. These were exchanged for 
permanent insurance in the companies 
‘hat had issued the term policies. 

This brief summary gives a very in- 
adequate idea of the way in which this 
agent appealed to the judgment of 
this lawyer, but enough has been said 
to illustrate the fact that any agent 
who is able to advocate life insurance 
from his prospect's point of view will 
always succeed. 

It is an interesting’ and important 
fact that life insurance lends itself 
to various methods of presentation. 
The lawyer, the doctor, the engineer, 


Companies Win Case 
Involving Precedence 


DECIDED 





IMPORTANT POINT 





Incontestability Clause Might Have 
Nullified Contemplated Action in 
Keeton Case 





~The Keeton case of Henrico County, 
Va., which had some important legal 
aspects for the life insurance compan- 
ies has been won by the Equitable So- 
ciety, of New York and the Jefferson 
Standard Life. The case was won in 
the United States circuit court of ap- 
peals for the fourth circuit in a case 
involving the question as to whether 
suits in equity for cancellation of pol- 
icies on the life of Joseph S. Keeton, of 
Henrico county, Va. are entitled to a 
right of way in court over an action 
at law brought by. Mrs. Jessie P. Keet- 
on, widow of Keeton, for recovery on 
the policies following the death of her 
husband on August 26, 1921, which oc- 
curred barely three months after the 
insurance had been taken out. 

The appellate court holds that Dis- 
trict Judge Groner sitting at Richmond 
was in error in refusing to enjoin the 
widow from prosecuting her action and 
also in refusing to require her to defend 
the equity suits. Judge Charles A. 
Woods dissented from the majority 
opinion. Three policies are involved in 
the litigation, two having been issued 
by the Jefferson Standard, each for 
$5,000. The Equitable issued the other 
policy for $5,000. Each policy contained 
a clause making it incontestable after 
one year from the date of issuance. 

Might Nullify Action 

In their equity bills filed November 
29, 1921, the companies asked for can- 
cellation of the policies on the ground 
that the insured made false statements 
as to his physical condition in filling 
out his application blanks. They dis- 
covered this, they asserted, about two 
weeks after his death. Each company 
set forth that Mrs. Keeton had not sued 
on the policies and it was their declared 
belief that she would not do so until 
more than a year elapsed from the date 
of issue, this leaving no defense open 
to them. 





Assistant Manager H. G. Blume, of 
the National Life of the U. S. A. in 
Newark, has been given the title of 
manager and will have a district in 
New York, Massachusetts or Connecti: 
cut, 


the architect, the banker, the mer- 
chant, the manufac‘urer, the capitalist. 
the philanthropist, the official, the 
clerk, the shopkeeper, the artisan, and 
the laboring man can be shown in his 
own language, and by the employment 
of familiar illustrations, that life insur- 
ance can be adjusted so as to provide 
accurately and compiietely for his in- 
dividual ne ds. 


a 





ey 


Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


Pittsfield, Mass. 
W. D. WYMAN, President 
This Company has co pursued those policies in the conduct of its business that 
have given it a high reputation for stability and fair dealing. 


Has always extended reasonable assistance and encouragement to its representatives 
to develop and hold their business. 


Has always rendered the highest grade of service to its policyholders. 











Prosperous Agents 


Prosperity for the agent is measured not by the 
rate of commission, but by the amount of commissions 
earned. Representatives of the Mutual Benefit: find 
Mutual Benefit policies casy to sell and every Mutual 
Benefit policyholder becomes a center of influence for 


further business. 


The Mutual Benefit Life 


Insurance Company 


of Newark, New Jersey 


























Beteblished 1899 








American Central 


Insurance Company 


INDIANAPOLIS, INDIANA 


Address : 


HERBERT M. WOOLLEN, President 


All agency contracts direct with the company 


Life 


























CO-OPERATION No. 30 


] DURING the past ten 
years the average in- 
come of Phoenix Mutual 
salesmen from first year 
commissions has increased 
more than tenfold. 





] This is a striking illustra- 
: tion of what our plans for 
| the development of and co- 
operation with our field 
force are accomplishing. 


Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 


JOHN M. HOLCOMBE, President 
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issouri State Club 
Holds Big Convention 


SAN FRANCISCO’ TRIP 





AKE 





esident Singleton and Other Officers 
EF. D. Finch, Newark, a Club 
Vice-President 


(10; 





fembers of the Missouri State Life’s 
arter Million Club will long remem- 
, the 1923 convention which has just 
n held in San Francisco. Not only 
s the convention the biggest and 
sat successful that the club has ever 
\d, but the trip from the home office 
st, Louis to the Pacific Coast was a 
feature of the event. The party of 
ye than 200 left in a special train, 
king their first stop at picturesque 
puquerque, New Mexico. Then a day 


Bis spent viewing the Grand Canyon 


wid the whole party stopped off for 


wakfast at famous Mission Inn, River- 
le, Cal. 


“puring a two-day sight-seeing stop at 
iys Angeles, headquarters were at the 


nbassador Hotel. There were tours 
ound the city and to nearby points, 


Hsits to the great motion picture stu- 


os, a dinner at Hollywood, a dance at 
» Ambassador and other diversions. 
Meet in San Francisco 


‘Arriving in San Francisco, the party 


us in the hands of the Missouri Stat2 
anagers, B. von Damm and Joseph H. 
ray. There were sightseeing trips, 
oner at the Cliff House and then the 
uty settled down at the Fairmount 
wtel for the sessions of the conven- 


mn, 
President M. E. Singleton opened the 


nvention with an inspiring address in 


thich he showed the importance of life 


surance to national welfare. What 
nation is depends upon the character 
its people, he said, and by participat- 
g in life insurance the character of 
e individual is being influenced for 
e better. 

“There are forty million life insur- 
ce policyholders in the United 
tates,” said President Singleton, ‘each 
ie of them has an average share of 
250 in a combined estate of $50,000, 
1,000. The tangible valu® to each in- 
ividual of sharing in this cooperative 
terprise is obvious, but its intang- 
le value is much more important.” 
Vice-President W. Frank Carter de- 
vered an inspiring address. and there 
ere helpful and stirring talks by Sec- 
nd Vice-President John J. Crowley, 
essrs. B. von Damm and Joseph H. 














This is a real opportunity. 


Telegraph or write, 








WANTED 
MANAGERS FOR MAINE AND DELAWARE 


Men of Character and Personality who are hustlers in 
pursuit of business—Men who have won reputations 
for getting results, and who know how to handle men. 
To such men we have a special proposition to make 
involving direct, home-office contracts. 


Give reference in first letter. 


The Bankers Reserve Life Company 


R. L. Robison, President 


Omaha, Nebraska 


occ ce esse... $83,000,000.00 





veeeeeee ees + $13,500,000.00 














Gray, the San Francisco managers; 
W. L. Randall, assistant to the vice- 
president, and these managers of com- 
pany branches: H. H. Bell, Pittsburgh; 
F. H. McCaslin, Kansas City; K. B. 
Korrady, Chicago; C. E. Waddell, De- 
troit, and Ernest D. Finch, Newark. 

An address by Vice-President Law- 
rence outlining company achievements 
and policies marked the concluding ses- 
sion of the convention. Regarding the 
progress of the Missouri State Life, Mr. 
Lawrence said: 

“Undoubtedly one of ‘he most progres- 
sive moves we have made, and one which 
has had its part in the great growth 
of the company, has been the liberaliz- 
ing of our underwriting rules along sub- 
standard lines. About 30% of our busi- 
ness is now issued on a rated basis, and 
only about 13% of the total applications 
submitted are declined. Our rate of re- 
jection has remained about stationary, 
and without thought it might appear 
that it should have decreased.. How- 
ever, you must bear in mind that we 
have done what no other company had 
ever done before. We have advertised 
to the insurance world that we will ac- 
cept substandard business on a broker- 
age basis from agents of other compa- 
nies. 

The officers for the new club year 


were announced as follows: President, 
K. B. Korrady, Chicago; vice-president, 
Robert C. Newman, St. Louis; second 
vice-presidents, H. C. Lorick, Augusta, 
Ga., and H. C. Vaiden, Augusta, Ga.; 
third vice-president, James A. Walsh, 
Chicago; fourth vice-president, Ernest 
D. Finch, Newark, N. J. 


APPROVE DUNHAM PLAN 





Connecticut Life Underwriters Inter- 
ested in Commissioner’s Examina- 
tions; D. J. Frazier, Secretary 





Daniel J. Frazier one of Hartford's 
leading agents of The Travelers In- 
surance, Company was elected secre- 
tary treasurer of the Connecticut Life 
Underwriters Association at a meeting 
of the directors held in Har‘ford last 
week. Mr. Frazier fills the vacancy 
caused by the resignation of James 
B. Moody Jr., who is now superinten- 
dent of agencies for the Columbia Na- 


tional Life Insurance Company of 
30ston. Mr. Frazier is a live wire 
publicity man. The directors of the 


association took occasion to express 
their approval of State Insurance Com- 
missioner Howard P. Dunham's plan 
examining all life insurance men in 
the state. 


Atlanta Man Picked To 
Write King Alexander 


G & 





McGEHEE GETS HONOR 





Recommended By Col. H. H. Rogers, 
He Sails to Close Case in Paris 
for $2,500,000 





To be picked from among all the life 
insurance men of the world to write 
life insurance of $2,500,000 on the life 
of one of the European rulers is dis- 
tinction enough for any life insurance 
agent. This honor fell to an Atlanta 
man, C. C. McGehee, who sailed re- 
cently to close one of the most unusual 
cases ever written by an American life 
insurance man. The insured igs King 
Alexander, of Serbia and the beneficiary 
will be the queen of Serbia. 

How Mr. McGehee came to be picked 
to handle King Alexander’s life insur- 
ance (one doesn’t solicit kings, but if 
it’s ever done an American life insur- 
ance agent will do it) is an interesting 
story in itself. Mr. McGehee has for 
many years been writing large lines of 
life insurance on the lives of high offi- 
cials of some of the Standard Oil group 
of companies, particularly the Virginia 
Standard Oil. Among his close friends 
in this group are Col, H. H. Rogers, son 
of the late Henry H. Rogers, president 
of the Standard Oil Co. of New York. 

Some time ago Mr. McGehee received 
a letter written from the exclusive Marl- 
borough Club, London, and signed by 
Prince Serge Oberlensky Meledinsky 
Meletsky, a Russian who was exceed- 
ingly wealthy before the war. The 
prince said that he was a close personal 
friend of the Serbian king and also of 
Col. Rogers and that he was writing 
Mr. McGehee at the suggestion of Col. 
Rogers who had said that he was one 
of the most experienced men in America 
in handling big life insurance cases. 

There was an exchange of letters 
and cablegrams which resulted in an 
appointment to meet King Alexander at 
Paris and it was to keep this appoint- 
ment that Mr. McGehee sailed. Amer- 
ican doctor will make the examination 
and it is understood that there will be 
no hitch in this as the king is only 
thirty-five years old and in fine physical 
ecndition. The insurance will be placed 
in American companies. 





The Liverpool & London & Globe is 
writing life insurance in England with- 
out medical examination. 











“ Nothing 





Benjamin Franklin, 


humbler than ambition 
when it is about to climb.” 


the greatest American 
authority on ambition, made that observation; 





and with equal truth he might have added that 
nothing is more aggressive in gaining its end, 
nor more conservalive in its choice of means to 


that end. 


The Franklin has a splendid tradition for 
“Aggressive Conservatism.” Organized to render 
practicable the highest ideals of life insurance, 
it has maintained among its underwriters, as the 
first essential, the highest ideals of service— 


ambitious service. 


That other wonderful idea worded, “He profits 


2 


most who serves best,” has been practiced by this 


company since 1884. Our men know it is true. 


The Franklin Life Insurance Company 


Springfield, Illinois 


a 











— Yesterday and Today 


Down through the ages from the dim, distant past 
into the light of our present day of knowledge and 


science has come at least one giant of man’s imagina- 


tion—I BAR. 


LIFE INSURANCE stands ready as a modern 


means to ease your mind and defend your home against 


the contingencies of Life and Death. 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 
Hartford, Connecticut 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














Twelve tabloide« 
Tabloid Talk arguments for 
For Partnership partnership  insur- 
Insurance ance have been 
offered to agents 
of the Guardian Life: 


1. Enables surviving partner or 
partners to pay off interest of deceased 
partner. Prevents interference — by 
relatives or lawyers representing the 
deceased in the possible continuance of 
an estate interest. “Do you want to 
go into ‘partnership with your partner's 
widow?” 

2. Protects the deceased's interests 
as well as the survivors. It enables 
the family man to spend more money 
on himself and family and to under- 
take with greater confidence and 
chance of success the risks always 
present in any line of business enter- 
prise. If each partner carries a policy 
of sufficient amount payable to the 
other or others, then death can work 
no havoe with the business. Par‘tner 
ship Insurance can be used to ad 
minister the affairs of the concern 
without loss or cost. 


8. Safeguards and stabilizes credit. 


Investigation Of 
Income By Counties 


POWER 





TO SHOW PURCHASING 


Research Bureau Contemplates Study- 
ing Problem of Importance to 
Insurance Companies 





The National Bureau of Economic Re- 
Inc., 474 W. 24th Street, New 
York, has been requested by business 


search, 


executives who are seeking to improv? 
their marketing methods, to follow up 
its in the United 
States by making a specialized inves- 
tigation of by and 
cities, with a statistical interpretation 
of related data that will reveal for each 


studies of income 


income counties 


of the 3,000 or more counties of the 
nation, and for each of the 200 large 
cities their capacities to buy goods 
of various sorts, to absorb securities, 


to bear increased taxation and to sup- 
port new community projects. 

I‘ is pointed out that such an inves- 
tigation would be of great 
surance 


value to in- 
sales managers, 
and agencies, 
manufacturers, banking houses and all 
other organizations appealing to the 
public. The data would be of help to 
the small enterprise that seeks to de- 


companies, 


national advertisers 


velop its field as well jas the large 
company strengthening its national 
distribution. 

The convenience of having such 
data readily available would be es- 


ee 


Establishes confidence at the bank and 
with other business institutions. It 
strengthens credit at the time it is 
most needed—when one of the partners 
dios. 

4. Acts as a stabilizer in times of 
financial stringency. Cash values are 
a constantly growing surplus and can 
be used in time of greatest need. 

5. Provides a liquidating fund 
case of the retirement of a partner. 

6. Provides ready cash ‘to protect en- 
dorsers of the firm’s paper. 

7. Kstablishes a sinking fund for 
use for specific purpose (such as re- 
tirement of notes, ete.) or as a cash 
reserve for emergencies. 


in 


8. Assets of firm inerease each 
year ‘nrough cash and joan values. 
9. Promotes systematic saving. A 


proper investment for surplus. 

10. Indemnifies against ‘loss through 
death of valuable employees. 

11. Establishes confidence and har- 
mony between partners. Prevents 
worry and friction, and p'’ays no mean 
part in preserving the business. 

12. The proceeds of the policies and 
cash and loan values are always worth 
100 cents on the dollar. 


pecialiy notable in determining the 
best prices at which to launch new 
products, in apportioning advertising 
appropriations, in fixing sales quotas, 
in allotting territory to district agents 


and salesmen, in prospecting new 
territory and in revealing territory 


overlooked. 

The need such an investigation 
is shown by the fact that although 
masses of data have been collected by 
independent investigators, much of it 
is scattered and unexplored from a 
comprehensive viewpoint. The Bureau 
is welcoming all suggestions regard 
ing this matter and seeks the co-opera- 
tion of any interested parties in mak- 
ing a study of this vast problem. 

An example of the limitations of 
existing data is shown by the fact that 
the income returns for 1920 numbelr 
only slighty more than 7,000,000 
with a total reported income of 26.1 
billion dollars, while the Bureau's 
figures indicate the existence of 42,- 
000,000 individual incomes. aggregating 
71. billion dollars. It is to study this 


of 


gap of 45 billion dollars that the Bu- 


reau is asked to give some at‘ention. 

The incomes of persons receiving 
under the exemption limits are in fre- 
quent cases of great importance. In 
fact, the income of persons receiving 


under $2,000 per year in 1919 (ex- 
cluding farmers and favym hands) 
totaled 32.65 billion dollars while the 


income of the more prosperous class, 
i.e., ‘hose receiving over $2000. to 
taled only 18.90 billions of dollars. The 
total income of the farmers, many of 
whom make no income reports, was 
10.85 billions of dollars. 

A tentative outline of the proposed 
study as dvawn up by the National Bu- 
reau is as follows: 


1. To conduct extensive research in 
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INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINI 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.60, 
with premiums payable annually, semi-annually or quarterly, 


and 
INDUSTRIAL Policies from $12.5@ te $1,000.00, with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1922. 


INN) 0 Us cugeksstenssth sete ch secdsbi ons sence ninth enone ctsbesshacanante oseee$ 32,633,933.08 
ND rnin cass Luc epi abeebedieennsaunees s6ssuaeesospe' sekuws eeanesenaneoern a 12,821.' 
An MN, 55. ci Sacecicaness6ssbeese be desanepecsssssesen cabenesnaee coos — 4,121,111.55 
RD NN NOD. 5.4. sc nn geheasesoaes anaehenssanssbiesh abavdeness Ceereseoveces BI 
Ee ENE. cae can eno hencenawewade ee ah 56beeareseeio pabeenee .. 2,331,155.5@ 
Total Payments to Policyholders since Orgamization.............ccceccececees 951,860. 


JOHN G. WALKER, President 
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State Mutual Life Assurance Company 


of Worcester, Massachusetts 
Incorporated 1844 


Steadfast adherence to the principles of pure mutuality has built }F 


‘ i d Peak, presi 
up a membership of policyholders in this Company who realize the ad. g 


vantages of its constructive and progressive policies. 


Home Office co-operation with 
organization with which 
associated. 


B. H. WRIGHT, President 





order to arrive at reliable estimates 
of the total income of the people in 
each county and large city in the 
United States. 

2. To analyze the tothl income by 
source so as to show the amounts de- 
rived from farming, wages and _ sal- 


aries, and other pursuits. 

3. To determine if possible the dis- 
tribu‘ion of incoms. that is. to make 
a frequency distribution by income 
classes for each section studied. 

4. To tie up the income faets with 
other pertinent information so as to 
throw as much light as possible upon 
the purchasing power and saving capa- 
city of each county, to include prob- 
ably data on (a) popuda‘iion and com- 
position of population; (b) education; 
(c) principal industries; (d) climatic 
conditions, ete. 

The main aim is to combine 
various facts about each county into 
a single numerical index or a set of 
indexes, to be used in comparing the 
scale of living, purchasing power, ete., 
of the inhabitants in the different 

localities. 


the 


WOMEN ACTUARIES 


Estella C. King First To Pass Actuaries) 
Examination; Emma W. Cushman 
Pioneer 
_ Helen J. Williams, of the Lincoln Na- 
tional Life, is not the first woman ac- 





it is both pleasant and profitable to be 


| STEPHEN IRELAND, Superintendent of Agencies 
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the Field Force has created a selling ff 


D. W. CARTER, Secretary 


Fred W. Fuller, of Springfield, Mass, 
general agent of the Equitable Life As 
surance Society, has returned from 
Kurope. 





W. E. TAYLOR TO VISIT SPAIN 
William KE. Taylor, vice-president of 
the Equitable Life Assurance Society, 





will visit Spain in August. 
Ray D. Murphy, one of the vice-presi 
dents of the Equitable, has returned 


from a vacation spent at Orient, L. 1 





ham of Vermont was a director of the 
National Life of that state. 


The late Senator William P. oa 


His son 


Paul Dillingham, is assistant treasure}, 


of the company, 





The National Life of Vermont issued 
*7,770,576 in June, the largest monthly 
record which the company has attained 


ugust 3, 1 
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] ! LIFE i Cis 
tuary in America as has been printed The F 
by a number of papers. The first wo- represer 
man to pass all examinations of any © | policy 
mm ts E inati ) , olicyhe 
actuarial society was Estola C. King, Sigourney Mellor ing a 
ol the New York Employees Municipal ting his 
Pension System. Among the examin- and Company the ins 
ers who passed Miss King in 1921 was ‘ the ma 
Joseph B. Maclean, assistant actuary of NEW YORK amount 
the Mutual Life. ; 21 East 40th Street come a 
Miss Kmma_ Warren Cushman, of duction 
ron John Hancock Mutual Life, who PHILADELPHIA 
died weeently, was a fellow of tha 680 Wid a 
econtly é ener Buildi 
Actnarial Society of America for many a — 
years, but not by examination. 
’ 
Nearly 114 Million Polici 
y 1% Million Policies Now In Force }}} , ; 
Only four other life insurance companies in America have more policy contracts for. 
in force than this Company. A study of the following growth in ten yeate 1s invited: of M 
Jan. 1, 1913 Jan. 1, 1918 Jan. 1, 1923 ce 
IER = ciscrdectevcncea nied arses onswe seaman $6,695,921 $14,008,422 $34,017,031 
MANNS A OD: sic ven ccosicnesctadecavcenne 432,711 759,448 1,403,546 
TAGUNCE: 10 ROTOB socks cc ceccaccoseceeneseed $61,484,358 $115,099,897 $296 ,880,278 
Attractive opportunities open to agents in Ohio, Indiana, Kentucky, West Virginia, V 
Pennsylvania, Michigan, Illinois, Missouri. ( 
THE WESTERN AND SOUTHERN LIFE INS. CO. 
W. J. WILLIAMS, President CINCINNATI, OHIO 








’ Organized February 23, 1888 
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® a periods and fixing your mind on the pro- 
enants of Des Moines ae es noe M duction of at least $1,000 of new insur- 
r an ance within each three-day period, you | NOISLI 
Insurance Exchange Pro uction e have before you a task which appears LL ii SURANCE 
4 fn . ; com aa va ®xceedingly simple to perform, yet one Caney 
IX LIFE COMPANIES TO DATE MARK SET BY R. W. STEVENS which if accomplished will by very ‘5 
; a oe ’ : easy stages land you in the $100,000 
built By George B. Peak, President of <A $1,000 Policy Every Three Working Club. Don’t get the idea that you have 
i Central Life, Who Was Once a Days Little Enough, Says Vice- to write $100,000 all at once, but just 
Minist President of [llinois Life remember that $100,000 merely repre- 
— ; sents one little $1,000 policy written 
: ; each three working days during the 
“The Des Moines Capital,” of Des R. W. Stevens, vice-president of the club year.” i 
y foines, Ia., devoted an entire edition Illinois Life, of Chicago, who has a 
1 July 18 to the new Insuranc> Ex- gift for making the common place vivid D. N. Warters, assistant actuary of GREATEST 
hange Building of that city. It is a and striking, says that $100,000 preduc- a peer ote te i Bl json 
jllion dollar MEGEMErS, ten — ed and paid for in cash is the dividing insurance company than any one else ILLINOIS 
high, located at Fifth Street and Grand line that marks the real life insurance connected with it. Not only are his 
i Avenue and was built by George B. man from the merely casual. $100,000 business connections there but on June 
a Peak, president of the Centiral Life. It of new insurance per year means a 30, in Des Moines, he married Miss COMPANY 
id. [R. being advertised extensively as a ae i saa ‘ ‘ Lurene Leeds, who was also associated 
s being ¢ 2 M weekly average production of only $2,- as ? ‘ aa 
onument to the insurance business. ae P with the Bankers Life. The honey 
The present insurance occupants are 90, or $1,000 of insurance written for mooners left immediately after the mar- 
he Central Lite, Northwestern Mu each three working days. a =e trip to Winnipeg, Can- 
ng WMual, Union Life of Spokane, Federal “On the average a man who is at all @4a, Mr. Warter’s former home. 
be fife of Chicago, ankcge rie gl he fitted for the business of selling life 
M. L. Dudvey Insurance Agency, Union insurance, and who understands the SARITITITITININN ITT 
‘entral Life, Federal Surety, Automo- policies that he is trying to sell and UMMMMIIMININIIMNMMMMANNNNN 
hile Underwriters Co. . ; and who presents them intelligently, is 
) Mr. Peak, a native of entucky, able to secure at least one application 
TY Pprought up on a farm, and a graduate for every :2n persons solicited,” says ARE YOU THE MAN.— WANTS eo} e} ») MEN 
hot Transylvania na or. Mr. Stevens, “which means that the Tage AND 
Ky. (a poor man's college), was for minimum production of a man who eS ta Pre 
several years engaged in the ministry. averages as many as twenty solicita- Who would consider an_ attractive WILL PAY THEM WELL 
MMA His health being poor as a resul’. of tions a week or three and onethird for Manager’s contract for Johnstown, 
throat — lo adopted he — each working day could qualify in the Pennsylvania? 
Mags, pcarcer. Ta 889 coming to lowa he $100,000 class. 
ife Aspsettied on a farm hey brag be “Too many men, when considering the An established old line mutual com- 
trong which now 1s) & Country. © ub. _ SJ9 matter of qualifying for the $100,000, yan rating ; » laws . —— —=; 
he organized the Central Life which Club coneentrate their thoughts on pany operating under the | nwa os New 
now has $120,000,000 in force. the $100,000, forgetting the period of York State offers you a wider field and 
AIN time given’ for the writing of tha. increased opportunities for making HOME. ' IFE 
ent o CHANGING TO INCOME rage and ao gph Pe they real money. 
' egIn Hecause 1@y fee ia 1@ pro- 
ociety “ : : F , a P 
a Policyholders Inquiry of Penn Mutual duction - such an amount is entirely A Home Office official will be glad to INSURANCE Oe, 
Life Shows Public’s Recognition heyond their ability. . , talk with you about a practical method NEW YO 
of Income Settlement What those men should do is not ; 
presi look at the $100,000 in the aggregate, Of developing a successful agency. —_— 
turned : F but divide that : t by the vari 
The Penn Mutual Life received from yut divide that amount by the various a eG . , 
ae = . ; periods of time given for its production, All negotiations strictly confidential. WM. A. MARSHALL, 
a Buffalo, N. Y., policyholder vs letter and then consider each period by President 
Villingg stating that he carried $28,500 of life itself. For example: There are 300 Address “Agency Department” 
of thePinsurance and asking how this lump working days in the club year. $100,- 


is son} 


asure 


issued) 
aioe investments 


tained 


CE 





sum could be made to produce an in- 
come, concluding with this comment: 

‘I have recently noticed so many 
cases of widows losing, through foolish 
and otherwise, insurance 
they had received at the death of their 
husbands, that [ am wondering whether 
it is safe or fair ‘o leav® a woman, un- 
accustomed to handling fairly large 
sums of money, the problem of proper 
care of this money. Can you advise me 
as to the best course to pursue, my 
thought being some scheme that would 
safely invest this money, paying the in- 
come to my wife during her life, the 
‘principal to go to my son at his 
! mother’s death? Your service and 
help in this matter would be very much 
appreciated.” 

The Penn Mutual points out that this 
represents the state of mind of many 
| Policyholders and that in addition to do- 
| Ing the assured a great service in put- 
ting his insurance on an income basis, 
the insurance already carried will in 
the majority of cases be too small in 
amount to produce a satisfactory in- 
/ come and it will result in increased pro- 

duction for the agent. 


. 
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THE STATE OF 
MICHIGAN 


A direct General Agent’s Contract 
for definite territory in the State 


of Michigan is ready for the right 
Man. 





Address: 

_ ERNEST C. MILAIR 
Vice-President and Secretary 
George Washington Life 

Insurance Co. 

Charleston, West Virginia 








meee 


000 divided by 300days equal $333 1-3, or 
three working days in which to produce 
$1,000 and surely there is no man carry- 
ing the rate-book of the Tlinois Life 
who could not within any given three- 
day period secure as much as $1,000 of 
new insurance. 

“By dividing the year into three-day 


c/o The Eastern Underwriter 


86 Fulton Street 
New York 











ASSETS NOW OVER 


cone 


LOWEST PREMIUM RATES - 





ACACIA MUTUAL LIFE ASSOCIATION 


Formerly The Masonic Mutual Life Association of the District of 
Columbia 


ogg ere $7,000,000.00 
INSURANCE IN FORCE NOW OVER (Paid-for Basis) .$130,000,000.00 


OUR 1922 RECORD 


Increase in Assets During Year..... LGR a eEAee ae weawee $2,214,850.30 
Increase in Surplus During YeEaP........00..cccceccccdovcecs 431,446.67 
Increase in Insurance in Force (Paid-for Basis)........... 21,462,805.00 


EXCERPT FROM CHARTER 
membership in this Association shal] be limited to Master Masons——” 


LIBERAL DIVIDENDS - 
A FEW ADDITIONAL FIELD MEN NEEDED - 


WILLIAM MONTGOMERY, PRESIDENT 


Homer Building, Washington, D. C. 


MASONIC SERVICE 
A RARE OPPORTUNITY 

















CAPABLE POLICY- 
PLACERS 


Can always find a satisfactory opportunity 
for work with this Company in good ter- 
ritory—men who can collect the premiums 
as well as write the applications. Why 
not make inquiry now? 


Union Mutual Life 
Insurance Company 


PORTLAND, MAINE 
Address: 





ALBERT E.AWDE, Supt. of Agencles 








SPEND THE WINTER 
IN FLORIDA 


We have some exceptionally good terri- 


tory now onen in this most progressive 
and prosperous State. 
If you'd like to have a few months 


away from the cold, 
Winter and make 
plans now. 

W. R. LETCHER, State Mer. 


PACIFIC MUTUAL LIFE_ INS. 
COMPANY 


Graham Bldg. 
Jacksonville, Fla. 


snow and slush of 
money, too, make your 














The 63rd Annua] Report shows: 
Premiums received during the 
.,. -. Perrererrr eter rrr erry 
Payments to Policyholders and 
their beneficiaries in Death 
Claims, Endowments, Dividends, 


Ws xactbdcicddsunackebaadenaadaen 400,760 
Amount added to the Insurance 
ROGEING TUBE he ccicicccccccescs 2,206,762 
Net interest Income from Invest- 
Pe EE rere ree 110,923 
($722,352 in excess of the amount 
required to maintain the reserve) 
Actual mortality experience 52.87%, 
of the amount expected. 
Insurance in Force............... $232,163,082 
Admitted Assetg ...........00005 46,253,718 





For Agency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 
256 Broadway New York 
























Build Your Own Business 


under our direct general agency contract 


Our Pelicies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 
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2,000 Group Claims 
Analyzed By Travelers 


SURVEY BY PROFESSOR BAILEY 





In Over 10% of Cases Disability Con- 
tinued for More Than Two 
Months 





In the summer of 1922 Professor Wil-~ 
liam B. Bailey, economist of the Trav- 
elers, analyzed 1,000 group life insur- 
ance payments, which analysis was 
printed in many papers. Professor 
Bailey has now made a survey of 2,000 
families to whom ths Travelers has 
paid group accident sickness benefits 
under policies arranged through em- 
ployers. Travelers adjusters had been 
sent at the beginning of this year to 
visit homes of the beneficiaries to de- 
termine the extent of the need for this 
form when a breadwinner is temporarily 
incapacitated. The following study by 
Professor Bailey is based upon a tabula- 
tion of material obtained by the ad- 
justers: 

Amount of Benefit 

The total benefits paid by the Trav- 
elers for the two thousand workers 
were $101,684, or an average of $50.84 
per beneficiary. The claims were dis- 
tributed as follows according to the to- 
tal amount of benefit received during 
incapacity: 

Table 1 
Distribution of two thou 
sand beneficiaries under 


Total Benefit Group Accident and Sick 
Received ness Insurance. 





Per Cent 
Under $10 11.05 
DEED Gtoebcrdevesecen 3 17.35 
20-29.99 2.2... 100s ewewen 34 17.20 
1-39.99 ..... ixesias am 13.70 
40.49.99... 8.10 
50-59.99 . 6.75 
D749 . 7.25 
75-P.9 ... 6.30 
100-149.99 .. 7.05 
150-199.99 2.40 
200-299.99 K 1.85 
300 and over 2 1.00 


More than one-half of the  benefi- 
ciaries received over $30 and more than 
one-quarter received over $50, while 
about one-eighth received $100 or over. 

Under the laws of most American 
states a system of compensation insur- 
ance is enforced by which employees 
injured while at work receive a certain 
proportion of their wages during dis- 
ability. Experience has shown that 
only about 10% of the time lost by in- 
dustrial workers through disability is 
covered by compensation insurance. 
Ninety per cent of the lost time results 
from non-occupational accidents and 
disease. It is surprising how little pro- 
vision the American industrial worker 
has made against this contingency. 
Out of these two thousand workers 
1,887 or 94.85% received no benefit ex- 
cept from their group insurance during 
their period of incapacity. The 113 
with additional benefit received a total 
of $4,408.50 or an average of $39.01. 

Only $2.50 

If these insured are typical of the 

average industrial worker in this coun- 


try, he receives as benefits during a 
sickness lasting more than a week a 
total of somewhat less than $2.50. It is 
quite likely, however, that in many 
cases when the workman came under 
group accident and sickness insurance, 
he gave up any other form of sickness 
insurance he may have carried. 

A rather remarkable fact, however, is 
that the total additional benefit was 
only about 4% of the amount received 
from their group insurance policies. If 
the 113 to receive additional benefit 
are classified according to the amount 
of benefit received from their group in- 
surance it gives the following distri- 
bution: 


Amount of 


lotal Benefit Receiving Other Benefit 


from Group Potal Average 

Insurance Number Amount Amount 
Under $20.00 cccveore 21 $237.50 $11.31 
EL ee 29 429.00 14.79 
ne dee SE Oe 2 1,221.50 42.12 
100 and over ...... 34 2,520.50 74.13 
TAL» scincnivnees 113 $4,408.50 $39.01 


It is apparent that the additional 
benefit corresponds fairly closely to the 
amount received under group insurance 
policies. Thus, the 21 who received 
less than $20 from the group policies 
received an average of $11.31 of addi- 
tional benefit, while the 34 who received 
$100 or over from group insurance re- 
ceived $74.13 from other benefit. 

It is interesting to note that of those 
who received less than $75 in benefit 
from group insurance only 4% received 
any additional benefit, while of those 
receiving $75 and over from group in- 
surance 12.9% received additional 
benefit. 

The total benefit received under 
group insurance by any individual de- 
pended upon the rate of weekly bene- 
fit and the period of disability. 

The distribution according to the 
amount of benefit received weekly is to 
be found in the following table: 

Table III 


Beneficiaries distributed according to amount 
of weekly benefit from Group insurance. 


Weekly Benefit Number Per Cent 
Linder $5.00 ciscexecsses 9 0.45 
IE, ss ucetiaaksusideaee 441 22.05 
ere eee 781 39.05 
[BED e2dhe a Dennanesse wn 346 17.30 
DPE aicnigxtseakesnes 384 19.20 
a ee ae 39 1.95 


The average weekly indemnity re- 
(Continued on page 11) 


PREPARE NEXT SEASON PROGRAM 
Philadelphia Association Getting Early 
Start In Plans for Live Agents 
Gatherings 
The Philadelphia Life Underwriters 
Association is already working on plans 
for next season’s meetings. Chairman 
Sigourney Mellor, of the committee in 
charge held a meeting last week on the 
preliminary program covering Octobder 
1923 to May 1924, which was partici 

pated in by the following: 

President F. G. Woodworth, superin- 
tendent of John Hancock; R. S. Dewees, 
Provident Mutual; H. S. Higbee, assist- 
ant manager, Aetna Life Insurance Co.; 
Louis Paret, general agent, Provident 
Mutual; A. C. Williamson, manager, 
Prudential. 











Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Net Admitted Assets, December 31, 1922......... $11,151,543.82 
Paid For Insurance in Force December 31, 1922.. 90,759,578.00 


The Pan-American writes a complete line of Accident and Health 
policies which are modern and up-to-date in every respect. Our Sub- 
standard Department has broadened our already excellent service to 
our agency organization. We wish to establish ten new general agen- 





cies. If you are interested, write to us. 


Address: E. G. SIMMONS, Vice-President and General Mer. 
NEW ORLEANS, U. S. A. 


A _____se snes 








In Practically a Fresh Market, ) 
Think What Such a Contract Means 











Only twenty per cent of the possible 
Accident Insurance business in the United 
States has been sold thus far; the remain- 
ing vast market is open to all. There is an 
increasing demand for income protection in 


your community. 


We are offering you a contract for the 


writing of the broadest, most liberal and 


a 
arte 


up-to-date Accident Insurance line on the 
market—a direct contract with this Com- 


pany paying liberal commissions and enti- 








tling you to the entire range of service 


rendered to our representatives by our 


Accident Department. 
Our policies are absolutely unrestricted, 
liberal 


and designed to conserve every possible 


our underwriting methods sound, 
dollar’s worth of business for the Agent. 
Our range of policy contracts includes a 
form for each class of prospects, especially 
fitted in every way to suit their require- 
ments. This is a line that you can sell. Write 


for particulars. 





merce 


MISSOURI STATE LIFE 


Insurance Company 


M. E. Singleton, 
President 


Life 





Home Office 
St. Louis 


Accident Health Group 
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ceived by the beneficiaries from their 
group insurance was $12.58. When one 
realized that in 94% of the cases this 
was the only benefit | received during 
the period of incapacity, it. must have 
peen a very welcome substitute tor the 


earnings of the breadwinner. 


Family Income 

The income of the two thousand fam- 
jlies under consideration came from the 
wages of the insured together with ad- 
ditional income in some cases. This 
was derived principally from the wages 
of other breadwinners and income from 
yoomers and boarders. The weekly 
wages of the beneficiaries were as fol- 

lows: 


Table IV 
Weekly wages of beneficiaries distributed 
cording: to additional family income. 
7 Receiving Additional 
Family Income 


Average 

Per- Weekly 
cent Addi 

Jeekly in Each tional 

) Pon of Num- Per Wage Family 
Beneficiaries ber cent Group Tncome 
Under $15.00 .. 353 17.7 64.3 $24.77 
m $15-19.99 513 25.7 50.1 27.60 
5 9-24.99 3: 17.4 33.7 27.96 
19.90 16.6 32.0 20.38 
0-34.99 13.0 30.0 26.81 

ie 35-39.99 4.7 22.6 23.33 
$4 and over §.2 15.4 26.72 





\] The total weekly wages of the two 
I thousand beneficiaries was $47,175.50, 
Ie ot an average weekly wage of $23.59. 
’ The distribution of families with re- 

epect to weekly income in addition to 
' wages of the beneficiaries is as follows: 


Table V 


Additional income in families of  benefi- 
ciaries. 
© Additional Number Percent 
| Weekly Income 
SS eee 1,190 59.50 
RIMES SIGOO cscccscsseccs 13 065 
OL EN 208 10.40 
RPO isivine So vevvvcsens 275 13.75 
BE cvoccvesesicinse sede 178 8 90 
Pstccrcseinecane esis s*0 2.50 
SE WUEL evar ecceseee 56 2.20 
WRMDOWE «60000. 60:0 ceccec's 30 1.50 


Roughly 60% of these families relied 
entirely upon the earnings of the in- 
sured for their support and when the 
additional fact is taken into considera- 
tion that in 94% of the cases there is 
no benefit received during incapacity. 
the problem of financing a protracted 
illness is not an easy one. 

There were only 810 families to. en- 
joy an income in addition to the wages 
of the insured. The total additional 

weekly income in these cases amounted 

to $22,378.50 or an average of $27.61 in 
these more fortunate families. 

An additional tabulation was made to 
determine whether the wages of the 

' breadwinner in the families with no ad- 
ditional income were higher than in the 
families with additional income. In 
the 1,190 families in which there was 
no income except the wages of the in- 
sured, the average weekly wages were 
$22.83, while in the 810 families receiv- 
ing additional income the wages were 
$24.70, 

There were 502 cases in which the 
additional income exceeded the weekly 
wages but in only 111 of these families 
were the weekly wages of the benefi- 
ciaries over $20.00.. With such a low 
_ Wage scale the satisfactory support of 

4 4 family without additional income 

_ Would be difficult. 


Number of Dependents 
In the two thousand families there 


SSS a 


were 2,495 dependents distributed as 
follows: 

Table VI 
Two thousand beneficiaries distributed ac 


cording te number of dependents. 

Number of 

Dependents 

Per Family Number 
0 886 


Number of 
Percent Dependents 
44. eas 


30 
1 493 24.65 493 
2 268 13.40 536 
3 162 8.1 486 
4 88 4.4 352 
5 42 2A 210 
6 26 1.3 156 
7 24 1.2 168 
8 7 0.35 56 
9 3 0.1'5 27 
11 1 0.05 11 


In 886 cases there was no one de- 
pendent upon the wages of the insured 
while in the remaining 1,114 cases 
there was an average of 2.2 per family. 

Whether the proportion of dependents 
is larger among those with small week- 
ly wages and weekly benefit from group 
insurance or for those with higher 
wages is shown in the following table: 

Table VII 

Two thousand beneficiaries distributed ac- 
cording to weekly benefit from group insur- 
ance and distributed by number of dependents. 

—Beneficiaries— 
Proportion Average 

with Number 
Dependents of Dependents 


Weekly Benefit 
from Group 
Insurance 


Uetet SGD ccccdcvcse 29.2 1.0 
Ge sar scnvecadexeas 42.8 2.1 
PO sec biltenenscucs 53.0 2.1 
Vi TRO vc sawkwsoewans 54.0 2.2 
Fn COT CORES: 76.0 2.5 
Sy SHO ONE 5. sccisc 77.5 2.5 


It is interesting to note that as the 
amount of weekly benefit from group 
insurance increases so does the propor- 
tion of beneficiaries with dependents 
and the average number of dependents 
in the family increase. Those receiv- 
ing weekly benefit of less than $5.00 a 
week are without dependents in nearly 
three cases out of four and the aver- 
age number of dependents is only one. 
Kor those enjoying a weekly benefit of 
$25.00 or over more than three-quarters 
have dependents and the average num- 
ber to the family is 2.5. The reason for 
this difference is to a large measure 
due to the fact that a considerable pro- 
portion of those drawing only a small 
benefit and consequently earning only 
a small weekly wage are in the early 
ages and unmarried. 

It might be expected that the family 
in which there is a large number of 
dependents would enjoy the largest 
weekly income in addition to wages. 

Table VIII 

Two thousand beneficiaries distributed ac- 
cording to number of dependents and amount 
of additional family income. 
Percentage of 
Families with 

Additional 
Weekly Income 


Average 
Amount of 
Additional 

Weekly Income 


Number of 
Dependents 
Per Family 


43.1 $29.15 
1 38.4 24.56 
2 44.4 24.03 
3 40.1 24.06 
4 43.2 22.23 
5 and over 36.9 25.89 
SOE. setcavenes 40.5% $27.06 


From the above table it is apparent 
that the number of dependents has but 
little influence upon the additional 
weekly income of the family and the 
deviation from the average in the table 
is remarkably small. The percentage 
of families with weekly income in addi- 
tion to weekly wages varies but little 
according to the size of the family. 

The total number of weeks for which 
indemnity was paid to the two thousand 
beneficiaries was 8,083 and the average 

(Continued on page 31) 
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THE EUREKA LIFE INSURANCE COMPANY 
BALTIMORE, MARYLAND 
Incorporated 1882 
Issues all modern forms of Life Insurance, including Industrial, Ordinary 
: and Group 
J. C. MAGINNIS, President 





eaten 














———————————————— 





Address, 














PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
{t will be to your interest to investigate our proposition. 

PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New Yark City 

















THIS YEAR 
New England Mutual Life Insurance Company 
of Boston, Massachusetts 
Completes Four-Score Years of Public Service 
This Company, the First Mutual, is | 


Young in Spirit and Progressive in Action 


1843 Eightieth Business Year 1923 











1867 


EQUITABLE LIFE 


Insurance Company 
OF IOWA 


A Company of Stability and Progress, 
Safety and Liberality 


1923 


Admitted Insurance in 
Dec. 31 Assets Force 
1913 ....cccceeee §$RRGS1,926.00 $ 67,326,327.00 
1922 ..........-. $44,995,738.00 $313,132,592.80 


The net return paid on funds left with the Company is 4.8 
per cent. 

For information regarding agencies 

Address: Home Office—Des Moines 








THE UNITED STATES LIFE INSURANCE COMPANY: 


IN THE CITY OF NEW YORK 
ORGANIZED 1850 NON-PARTICIPATING POLICIES ONLY 
Over 70 Years of Service to Policyholders 


Good territory for personal producers, under direct contract. 


HOME OFFICE 


105-107 Fifth Avenue New York Cit: 
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Mutual Life 1923 Dividends 


The Mutual Life Insurance Company of New York was 
the first American legal reserve life insurance company to 
pay cash dividends. For more than seventy-five years it has 
consistently made dividend returns to policyholders, and, 
except for an occasional slight decrease in schedule, has 
maintained an upward trend in its returns. 

In 1922 the Company paid in dividends to policyholders 
$30,046,105. 

Its dividend scale for 1923 was increased from 7 to 10% 
(according to plan and age), and it has set aside for 1923 
dividends to policyholders $32,832,839, equalling about 34% 
of the amount of 1922 premium receipts. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street, New York City 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
86 Fulton Street, New York City. 
Clarence Axman, President and Editor; 
W. L. Hadley, Secretary and Business 
Manager; Edwin N, Eager, Associate 
Editor; Jerome Philp, Associate Editor. 
The address of the officers is the office 
of this newspaper, Telephone number: 
Beekman 2076. 


Subscription Price $3.00 a year. Single 
copies 25 cents, Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 

Entered as second-class matter April 
s, 1907, at the Post Office of New York, 
under the act of March 3, 1879. 
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THE BOOTLEGGER 

The insurance status of the bootleg- 
ger is one of the most complicated and 
involved problems which beset the 
harassed underwriter. He is here and 
must be recognized. And there’s part 
of the rub as while the status is recog- 
nized, the individual frequently is not, 
with the result that sometimes compa- 
nies are insuring bootleggers in various 
lines of indemnity without knowing it. 

In the automobile business there is 
an informal organization consisting of 
the managing underwriters and some 
other automobile insurance executives. 
They meet once a month at the Drug 
& Chemical Club, 100 William Street, 
New York, and at a recent session the 
much discussed topic of the illicit liquor 
man came up for a hearing. It is ad- 
mitted instanter that the bootlegger is 
a bad*moral risk, but that does not nec- 
essarily mean that he is going to %e 
declined. The subject divides itself 
into many classifications, or, to use an 
underwriting term, “refinements.” The 
out and out crook bootlegger, when 
known, cannot buy insurance, but be- 
cause of the wide violation of the Vol. 
stead act some engaged in bootlegging 
operations are farther up the social 
scale. The pleasant looking man sit- 
ting in immaculate evening clothes at 
the next table in the Plaza grill may 


be making his money in liquor. Shall 
his Rolls-Royce be rejected? He does 


not carry a sign on his person, reading 
“T am a bootlegger.” So, how is the 
poor underwriter to know? It is im 
practical to hire the Burns detective 
bureau to inspect each insured. ‘The 
automobile underwriters admit that it 
is quite a problem with lots of ethics 
and all that sort of thing involved. In 
the meantime, claims continue to be 
paid on this class of business, and the 
general consensus of opinion is that 
from an insurance standpoint there are 
good and bad bootleggers just as there 
are good or bad risks in other classifi- 
cations. 





PRODUCTION ON SOUND BASIS 

A survey of the new life insurance 
paid for during the first six months 
made by the Life Insurance Sales Re- 
search Bureau, showing that all records 


for a corresponding pariod were brok- 
en, is a more remarkable exhibit than 
the great gains made in either 1919 or 
1920. According to the Bureau the 
records of those years were due in part 
to economic factors and price changes. 
It was during those years that inflation 
was at its height. Prices were higher 
than ever before and the purchasing 
Yower of the dollar fell to about one- 
half of its pre-war value. When the 
purchasing power of the dollar is low, 
due to higH prices, it is necessary to 
buy more dollars worth of life insur- 
ance in order to provide for a given 
amount of protection. When the dollar 
was worth only about fifty cents, as in 
1919 and 1920, thé life insurance buyer 
was compelled to purchase double the 
amount of life insurance to get one hun- 
dred cents worth of protection to the 
collar. 

The marked increase in new business 
during the first six months of 1923, the 
Bureau points out, has not been due to 
any such unusual factors as affected 
the life insurance business during those 
years of inflation. It is on the sounder 
foundation of improved fundamental 
conditions, better business conditions 
with the elimination of inflation. Un- 
der these conditions, if there is no 
major depression period in the imme- 
diate future, the life insurance business 
may look forward to a continuance of 
the present active production 
tions. 


condi- 





“WOMEN IN BUSINESS” A HIT 

The supplement to The Eastern Un- 
derwriter of last week telling what 
women are doing in business, illustrat- 
ing their money-making abilities and 
therefore their insurance buying possi- 
bilities made a hit judging by the num. 
ber of letters which are pouring into 
ihe office of this paper in praise of the 
number. It is being used not only by 
agents in the soliciting of business, but 
by speakers before general agency or- 
ganizations. A number of companies 
are also distributing the issue to their 
field representatives. A number of 
daily newspapers have printed reviews 
of “Women in Business,” quoting from 
the columns of that issue of The East- 
ern Underwriter. 





NEW R. R. ACCIDENT FORM 


Passenger’s Coupon Inaugurated By 
Soo Line; U. S. F. & G. Issues 
Blanket Policy 


The Minneapolis, St. Paul & Sault 
Ste Marie (“Soo Line”) and the Chica- 
go & Eastern Illinois Railway announce 
that begining August 1 they will inaug- 
urate the sale of a new form of travel 
accident insurance to passengers pur- 
chasing tickets over their lines. The 
new form, passengers’ coupon accident 
insurance, a device patented by George 
EK. Dickson, is available for women the 
same as for men. 

A feature of the device is that the in- 
surance is sold to cover short or long 
trips and the insurance premium is not 
so much per day, but is fixed at an 
amount equal to one per cent of the 
cost of the railroad ticket. Thus, a pas- 
senger purchasing a ticket for $1 or less 
can ‘have the insurance protection while 
on railroad property, about stations or 
on trains incident to the trip for one 
cent additional. An excursion trip to 
the coast, costing $86 for the round trip, 
would carry with it the insurance for an 
additional 86 cents, good until the 
ticket is used and the trip completed. 

The principal indemnity is $5,000 for 
loss of life, with suitable indemnities 





The Human Side of Insurance 
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W. N. Bament, general adjuster of 
the Home, made a special trip to White 
Plains. N. Y., this week in order that 
the members of the Rotary Club of that 
city could get some solid truths about 
fire insurance, He did it at the re- 
quest of A. GC. Stevens, of Knox, Lent & 
Stevens, agents of strong companies, 
and who is a Rotarian. The incident 
may not seem important, yet it is for 
two reasons —First, it shows that the 
representative citizens of White Plains 
(and, therefore, of other cities), who 
belong to the Rotary Club are glad to 
hear an insurance talk; and, second, 
there are some distinguished men in 
the business willing to leave their busy 
desks in order to educate the public and 
to help out agents. Mr. Bament, who 
has no superior in his line, is doing 
as much as any man in fire insurance 
to spread correct information about his 
profession. When asked to prepare a 
paper he does it in a careful, painstak- 
ing, lucid manner, turning out a master- 
piece. When requested to delver an 
address he makes a most satisfactory 
one. If laurel bays are to be distrib- 
uted in fire insurance one should be 
handed to Mr. Bament by members of 
the fraternity. Mr. Bament has ad- 
dressed organizations of all kinds, but 
this was his first before Rotarians. 

+ a a 


Luther B,. Little, of the Metropolitan 
Life, has been made chairman of the 
standards of practice committee of the 
Insurance Advertising Conference. 

* * ok 


William L. Kick, manager of the ac- 
cident and health department of the 
Maryland Casualty and general agent of 
the life department of the Maryland 
Assurance at 105 William Street, is 
spending two weeks in the Catskills. 

eee 


F. H. Perdew, resident manager of 
the New York office of the Continental 
Casualty. beft town Wednesday for a 
combined business and pleasure trip in 
Maine. 


LUCKETT AT CAPE COD 
D. G. Luckett, secretary of the United 
States Casualty Company, is spending 
his vacation at Cape Cod. 


for major injuries, and up to $25 per 
week for loss of time for total disabi‘. 
ity, for both men and women. A mas- 
ter blanket policy, issued by the United 
States Fidelity and Guaranty Com 
pany, is issued to the railroad company 
for the benefit of all the passengers 
who desire the insurance when they 
purchase tickets. The passenger pays 
one cent additional for each dollar or 
fraction of his fare and receives a cou- 
pon attached to or identified with his 
railroad ticket, entitling him to the 
benefit of the master blanket policy. 
Facsimile copies of the policy and other 
informative matter concerning the de- 


vice are distributed by the ticket agents 
at all stations. : 


John Kent Kane, 
Eastern 


manager 


itical magnate of Delaware county aniP 
socially prominent in Radnor, wher 
he resides, was aroused from sleep a 
an early hour on Friday, July 27, by 
violent explosions, which shook thel 
house and frightened the family. Hp 


took for granted that bombs had beep) 
set off to intimidate him from perform | 
ing his duty as township commissioner} 
and chairman of the police committe} 
in summarily dismissing Captain BE, Jp 
Sweeney as chief of police on the charg} 
explosions 


of insubordination. The 
were preceded on Thursday night by q 
meeting, largely consisting of represent. 
ative Radnor citizens and promineni 
Philadelphia business men, who cop. 

vetion of the commission. 
ers aS being unwarranted and demand. 
ed that the police chief be re-instated 
until a public meeting is held. (Com 
missioner Kane asserts—‘As long ag | 
wma member of the comm*'ssion 1 will 
not stand for the reinstatement of 
Captain Sweeney under any condition,’ 
An investigation showed that the qe 
fonations were caued by bunches of 
giant fire-crackers thrown upon. the 
lawn by men in passing automobiles, 


Arthur W. BroSmith, son of William 
BroSmith, counsel for the Travelers, of 
Hartford, was married this week to 
Miss June F. Kippen, of West Hartford, 
the marriage coming as a complete 
surprise to their friends. Mr. BroSmith 
is connected with the Hartford Water 
Department and his bride has been em- 
ployed by the Rossia Insurance Co, 


a * * 
F. H. Gross, who has been editing 
the Mutual Benefit’s company paper, 


“The Pelican,” has resigned to join the 
staff of the company’s general agency 
at Hartford. He will conduct a service 
bureau for field men. Mr. Gross began 
his Mutual Benefit service as a steno: 
erapher in the agency department. 


Edward Brown, second vice-pres.dent 
of the American Credit Indemnity Com: 
pany for several years, who has been 
made assistant vice-president of the 
National Surety will have temporary 
offices in the Boatmen’s Bank Building 
St. Louis. ‘Later he will go to New 
York. He was with the American Cred: 
it Indemnity Company for twenty-five 
years. 

. ee & 

William H. Hecox, prominent local 
agent of Binghamton, N. Y., and Rufus 
G. Wadsworth, motored 325 miles in 
one day on the return trip from. the 
“Old Association” meeting at Saranac 
Lake to Binghamton. In addition they 
stopped over for a couple of hours in 
Glens Falls for a call on Charlie Cool, 
local agent there. 
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* * * 
Joseph Button, insurance commission 
er of Virginia, spent last week on his 
estate in Appomattox County, Virginia. 





FROM WOMAN NOVELIST 

The Eastern Underwriter receiv- 
ed too late for publication in its 
“Women in Business” number this 
testimonial for life insurance from 
Zona Gale, famous woman novelist: 

“I carried two insurance policies 
for twenty years—one life insur: 
ance and one an endowment. It 
was an excellent way to begin to 
save money. Its protection was a 
potential estate and my whole in. 
surance experience was _ Satisfac- 
tory.” 
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Insurance Law, Dies 
DECADES yi 





OF SERVICE 





Unique Distinction of Being 
Leading Counsel in West All 
That Time 


Had 





Thomas Bates, veteran Chicago law- 
vr, died tt Evanston a few days ago 


Pafter a Lfetime’s service as counsel for 


insurance companies, Because of his long 


personal and business friendship with 
b Judge Bates in Chicago, Charles Ro Street 


was asked by The Eastern Underwriter 
ty tell how he was regarded by the fra 
fernuty, 
By Charles R. Street 
President Fidelity-Phenix 

Judge Bates was one of the most 
distinguished members of the Chicago 
bar, respected universally inside and 
outside of insurance. For forty years 
he was practically the sole attorney of 
the individual companies in the West, 
of the Western Union and generally 
speaking, of its affiliated institutions, 
although' of course others assisted him. 
During all that time he continued an 
outstanding personality. 

Born in Pike County, Illinois, and 
spending his boyhood there he never 
forgot either his love of the soil or of 
humanity, which was one of the reas- 
ons why he could get so close to peo- 
ple. His distinguishing characteristics 
were an Abraham Lincoln sense of 
humor, unfailing good nature, diplom- 
acy and a manner and disposition which 
inspired confidence in everybody and 
made everyone his friend upon first 
acquaintance. He was tall, rather 
lanky and had the appearance and set 
up of a country lawyer in spite of the 
many years he spent in Chicago. 

His Democracy 

sut, in addition to being an espec- 
ially able lawyer from both the legal 
and political side of the game, he was 
a diplomat of the highest order in 
dealing with the many and varied prob- 
lems that arose in the West during all 
the length of time he was active. He 
was equally at home in an innocent 
ond childlike way when dealing with 
the largest business interests and the 
most noted lawyers and judges in the 
West or whether sitting around the 
fire in some western state capitol chew- 
Ing tobacco or swapping stories with 
some insurance commissioner whose 
point of view did not coincide with that 
of the Judge. During all these years 
In spite of the different types of men 
Who serve their states as insurance 
commissioners there was not a state 
official whose confidence he wag_ not 
vhle to secure and maintain, because 
they were quick to recognize his abso- 
lute honesty and good faith so plainly 
apparent and always unquestioned. 


Insurance Department 





I think that beyond question, he had 
ne superior in insurance law in the 
United States. He was an unfailing 
friend and was devoted heart and soul 
tc the proper advancement of insur- 
ance interests in all lines. 

Never Held Political Office 

The Judge never held a political office 

except his one term as mayor of Evans- 


ton, the one classic residence suburb 
of Chicago. 
The Judge continued active until 


about three years ago when he broke 
his hip. Since then he has confined his 
activities largely to backroom work. 

To give a list of the great semi-pol- 
itical insurance cases in which the 
Judge was counsel for the companies 
would be to tell all of them. While 
other counsel was associated with him 
in these matters he was the attorney 
of record for the insurance companies 
during all that time. 

Naturally, after four decades of such 
service his advice will be missed, but 
memories of his lovable personality 
will always remain with all insurance 
men fortunate enough to have known 
him. 





WANT HICKS TO STAY 





New Jersey Members Say He Is Good 
President and Should Continue 
in Office 

After President Hicks, of the New 
Jersey Association of Underwriters, 
(insurance agents) submitted his ques- 
tionnaire on annexes to the National 
Association of Insurance Agents, he 
felt that he was unsympathetic with 
some of the policies of the present ad- 
ministration, and tendered his resigna- 
tion. It has not been accepted, and 
probably will not be. 


One of the leading members of the 
New Jersey association, a man in ac- 
cord with President Case, Secretary 
Bennett and others in the administra: 
tion, said to The Eastern Underwriter 
this week: 

“Mr. Hicks is capable of handling the 
job as president of the New Jersey As- 
sociation. I would not be surprised if 
he were re-elected. We want him to 
stick. His personal views are his own 
concern and he is entitled to hold them. 
No one objects to his voicing his honest 
views.” 





DEPARTMENT MAN RESIGNS 

George J. Timbers, chief rater of the 
Wisconsin State Insurance Department 
for eight years, announced his resigna- 
tion on Monday. Mr. Timbers leaves 
the capitol service to take a position 
with the service department of the 
Wisconsin Inspection Bureau of Mil- 
waukee. 





Dunham, of Connecti- 
to admit recipro- 


Commissioner 
cut, has decided not 
cals. 








KNOX, LENT & STEVENS 


INCORPORATED 
GENERAL ‘INSURANCE 


15 Court Street 


WHITE PLAINS, N. Y. 
Telephone 3520 


BROKERS! ! ! We are at your SERVICE. 

Unheard of facilities for WESTCHESTER COUNTY. 

We represent FORTY-FIVE FIRE and CASUALTY CO’S. 
You are as near to us as your TELEPHONE. 


Successors to the Insurance Business of Tibbits, Prince & Ripley, Inc. 





























CHARLES HOYT SMITH 
OR 


MARSHALL & STERLING, INC. 
Poughkeepsie Trust Co. Building | 
POUGHKEEPSIE, N. Y. 

Telephone 8271 


We pay Brokers liberal commissions and protect their accounts. 


We furnish insurance Engineering and Prevention Service gratis on 
Fire and Compensation risks. 


We write Fire and allied lines, Compensation, Liability and Automobiles. 


We represent fifteen of the leading Fire Companies and are General 
Agents for the Globe Indemnity Company. 
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Third Century of Aative Besinese ; 


1720 1923 





Naat ee 


A.D.172 





84 WILLIAM STREET, NEW YORK 
STATEMENT JANUARY Ist, 1923 
Assets in U.S.. wooo + 7,069,925 
Liabilities in U. S........ TTT TT. 


Including Re-Insurance Reserve 
cccces eneae 


Net Surplus 
. «49,000,000 


oereeereee eee eee . 


Losses Paid in the U. S. (over) — 


JOHN H. PACKARD, United States Manager 

















J. A. KELSEY, President 


Capital 
ONE MILLION DOLLARS 





GEORGE Z. DAY, Secretary 


STANDARD 


INSURANCE COMPANY 
OF NEW YORK 


Surplus 
ONE MILLION DOLLARS 


Head Office: 45 John Street, New York 








E. W. NOURSE, Assistant Manager 














ROSSIA INSURANCE COMPANY 
OF AMERICA 


FIRE REASSURANCE COMPANY 
OF NEW YORK 


AMERICAN FIRE INSURANCE 


CORPORATION 
OF NEW YORK 


UNION RESERVE INSURANCE CO. 
OF NEW YORK 


REINSURANCE 
HARTFORD, CONNECTICUT 
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i : A lead 
The subject of politics seems to be . A bloc then it seems to us is a small, " “ | —m 
cea line jaa Guereacae meee. fe alos square-headed, unintelligent, selfish, F & M C Hithis 
gz — hoi _ ccagpoedl of : aes opinionated and narrow-minded opposi- ire arine Insurance ompany riter: 
many folks who make their living by tion—a sort of a stalled automobile “An as 
periodically telling us how the country which turns sideways in prosperity’s 


is to be saved and in this connection 
we are interested in noting that Sen- 
*ator Brookhart has lately remarked 


that he stood for four blocs—‘the Farm, 
Labor, Soldiers Mothers’ 

Now we are not an authority on this 
subject of blocs, but from what we have 
heard of them we would say offhand 
that they are at least un-American, sel- 
fish and ridiculous. 

We be)’eve if our old friend Abe Lin- 
coln were alive (for nearly everybody 
is certain of what Abe would have done 
in an emergency of any kind) that he 
would have come out strongly against 
any small group of persons who under- 
took to serve their own ends by get 
ting in the way of the progress of the 
ration as a whole. Indeed, remember- 
ing his sense of humor and the very 
pat remarks he was frequently alleged 
to have made, he might easily have de- 
scribed the leader of a bloc as a Block- 
head. Why not? 

AS we say, we haven't studied the 
subject very thoroughly, but our idea of 
a bloc is a small segment of something 
or other that gets in the way of the 
majority, causing the stream of prog- 
ress to back up and inundate the sur- 


and Blocs.” 


road and makes all the rest of the folks 
for a considerable number of miles be- 
hind, swear and toot horns. 

Frequently, the blockhead operates in 
his office, or on a board of directors. 
In fact, he exists in all sorts of under- 
takings and causes much commercial 
constipation until everybody else gets 
weary and finally arise in their wrath 
and blow him to smithereens. 

As to Senator Brookhart’s “Mothers’ 
bloc” we really don’t know what he 
means, unless perchance it has some- 
thing to do with birth control, which is 
another subject which we never have 
given very careful attention. 

Well anyway, the blockhead will al- 
ways be with us politically, socially and 
commercially and will always be able 
to surround himself with a group of 
other dissatisfied soreheads and be the 
cause of a considerable stoppage, but 
only for a time for at the end of a cer- 


tain period the vast forces of nature 
or humanity pile up behind him until 
finally there is a reverberating roar 


and the blockhead and his constituents 
are thrown off their feet and buried by 
the flood tides of prosperity. 


Meg — a 








ALWAYS include a SPRINGFIELD policy— 
“IT PAYS!” 


SPRINGFIELD, MASS. 


















WILL INTRODUCE BILL 
In a recent report made by the leg- 
committee of the New York 
Association of Insurance Agents, the 
following statements were made: 
“The Committee also regrets exceed- 
ingly that this association did not see 
fit, notwithstanding a resolution was 
passed at the last convention, to have 
a bill introduced in the legislature plac- 
ing the State Insurance Fund under the 
jurisdiction of the State superintendent 
of insurance, We advocate the intro- 
duction of such a bill during the coming 
season of the Legislature and our 
superintendent is heartily in favor of 
such a measure and we hope that such 
action will be followed out. 
“Each year there are more 


islative 


bills of 


sist your superintendent of insurance 


who we know is endeavoring to placg 824° 


this business of ours on a higher plane 
and have same conducted in an orderly 
and lawful manner and we hope that 
when suggestions come from him, or as- 
sistance is asked for in regard to the 
passage of certain legislative matters, 
that this association will respond and 
assist readily. 
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rounding territory so that many estima- the socialistic type being introduced les 
ble citizens have to climb trees and and it behooves each and every member Cheeritien Ba Ties 
take to the boats. of this association to stand by and as- 
LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
Nea] Bassett, President Henry M. Gratz, President Nea] Bassett, President 


John Kay, Vice-Pres. and Treas. 
A. Hassinger, Secretary 
Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 


‘of Newark, N. J 
Organized 1855 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$2,250,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 9,004,301.01 


Net Surplus 4,436,386.20 





Policyholders Surplus, 
$6,686,386.20 





Total ....$15,690,687.21. 


Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Davis G. Vaughan, Secretary 
A. H. Hassinger, Secretary 

Wellg T. Bassett, Secretary 


. THE 
Girard F. & M. 
INSURANCE CO. 


of Philadelphia 
Organized 1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 2,665 ,678.50 


Net Surplus 1,110,233.48 


Total .....$4,775,911.98 


Policyholders Surplus, 
$2,110,233.48 














John Kay, Vice-Pres. and Treas. 
John A. Snyder, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 
Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$ 600,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities ... 


Net Surplus 


1,916,251.22 
945,537.10 


Total .....$3,461,788.32 


Policyholders Surplus, 
$1,545,537.10 














H. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Thos. A. Hathaway, Secretary 
A. H. Hassinger, Secretary 
Wellg T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa, 
Organized 1866 

Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 


Reserve Rein- 
surance F'und 
and all other 
liabilities ....  1,829,033.00 


Net Surplus 1,452,589.00 
Total As- 
sets ....$3,781,622.00 


Surplus to Policyholders 
$2,452,589.00 

















LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 














Te bec 
sured } 
policies 
gtructic 
sured | 
whatev 
the occ 
tion is 
respect 
that his 
cancell: 
the fire 
binding 
point I 


wou! 


Sugges 
Di: 


M. F 
curity 
gestion 
agents 

| @. "At 
fecting 
questic 
| this di 
the be 
to tho 
associ 
tually, 
unifor! 
There 
the ur 
agent 
render 
will 1 
this k 
oughly 
| men gs 
} and q 
which 
ciple, 
an or¢ 
tablis} 
to it 
and t 
those 
verse 
from 
benefi 
instru 
posta 
to t 





t 3, 184) ugust 3, 1928 


THE EASTERN UNDERWRITER 


18 









ancellation Notice 
At Noon; Fire at Night 


JAGENT GOT POLICIES LATER 








Hare Companies Liable Agent Asks 
| And Expert Answers Query For 

i The Eastern Underwriter 

4 leading agent upstate has asked 
Mehis question of The Eastern Under- 





writer : 

7“ assured having $40,000 in eight 
$5,000 policies, wished to cancel $10,000 
lon same, notifying the agent at noon, 
land that night a fire occurred. The 
agent did not call for the policies, nei- 


ther were they surrendered by the 
assured until the forenoon following the 


fire. . . 
| “Are the companies representing this 
$10,000 cancellation liable for their 


nsur 19”? 
to a share of the loss? 


er plane) This paper sent the inquiry to one of 
| orderly|the best authorities on the standard 
Ope that! fre policy who replied: 

i’ OF a) «im reply, I have to say that under 
cman | ti language of the Standard Policy, 
ond and this policy shall be cancelled at any 
time at the request of the insured, in 
which case the company shall, upon 
‘!demand and surrender of this policy, 
refund the excess of paid premium 
| above the customary short rates for the 
expired time,—the transaction above 
get forth is a perfectly good cancella- 
TER tion except for one possibility, viz: the 
uncertainty whether the agent before 
as the occurrence of the fire had done any- 
thing to indicate which two policies of 


the eight were to be cancelled in carry- 
ing out the instructions of the insured 
Ie became, I think, the agent of the in- 


sured for the selection of these two 
muy, Policies, in the absence of specific in- 
ew & structions on that point from the in- 
sured himself, and if he did anything 
whatever to indicate his choice before 
the occurrence of the fire, the transac- 
tion is a perfect cancellation in every 
respect. It is just possible, moreover, 
that his selection of the two policies for 
cancellation even after the occurrence of 
the fire might be held by a court to be 
binding on afl parties, but on tha* 
point I am a little doubtful.” 








WOULD CONFER WITH SPECIALS 


Suggestion That Agents Be Called Into 
Discussions of Helpful Nature 
At Agency Meetings 





M. F. Yakish, state agent of the Se- 
curity of Davenport, offered this sug- 
gestion at the recent meeting of Iowa 
agents: 

“At each meeting some subject af- 
fecting the policy of certain risks in 
question should be discussed, and in 
this discussion the older members, and 
the better posted ones, should impart 

| to those who have recentiy joined the 
association, knowledge which will even- 
tually, as nearly as possible, create a 
uniform procedure in underwriting. 
There is a great deal to be learned in 
the underwriting business. The local 
agent should be posted so that he may 
render a service to his company that 
will reflect credit on an association of 
this kind. The policy should be thor- 
oughly discussed and understood. Field 
| Men should be called in for conference 
| and questions discussed at the meeting 
| which will affect the underwriting prin 
ciple. I am of the opinion that should 
an organization of this character be es- 
tablished in your city you could point 
to it with pride as being entitled to, 
and thereby create an incentive for 
those local agents that are not so well 
versed to join your association, not 
from any selfish motive, but for the 
benefits that they might derive from the 
a instructions that the older and better 
bosted agents would be able to impart 
to them.” 
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ORGANIZED 
1853 


CASH CAPITAL 
$18,000,000 





SUMMER STORMS 


There is a warning in the Summer Storm 
for the uninsured or underinsured property- 
owner. Lightning with its mysterious 
power is daily causing fires which often 
totally destroy American homes and _ busi- 


ness structures. 


Insurance protection against loss through 
fire and lightning is the safeguard needed 


by every property-owner. 


A policy in The Home of New York pro- 


* vides the utmost in insurance protection. 








THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





Fire and Lightning, Automobile (Complete cover in Combi- 
nation Policy), Earthquake, Explosion, Hail, Marine (Inland 
and Ocean), Parcel Post, Profits and Commissions, Rain, 
Registered Mail, Rents, Rental Values, Riot and Civil Commo- 





tion, Sprinkler Leakage, Tourists Baggage, Use and Occu- 
pancy, Windstorm. 





STRENGTH REPUTATION SERVICE 





























What Swiss “Re” Did 
During Year 1922 


FIGURES IN SWISS FRANCS 





Rate of Exchange Reflected in Im- 
proved Fire Insurance Report; 
Marine Not So Good 





The fifty-ninth annual report of the 
Swiss Reinsurance Co. for the year 
ending December 31, 1922, has been 
made public abroad. In view of the 
rapid growth of this company, especial- 
ly since the war started, American in- 
Surance men will be interested in the 
figures. They are given harewith in 
Swiss francs. 


Commission 21,987,918 23,854,151 
% of Claims to 

premiums ... 67.96 55.70 
% of Commis- Fra. Frs. 

sion to pre 

miums ..... 31.86 32.76 
% of Premium 

Reserve .... 50.38 56.55 


The directors’ report states that the 
influence of post-war liquidations has 
been less noticeable in most of tha 
countries outside Europe except in 
North America, where it is still voury 
marked. The company has been very 
fortunate in that the main part of its 
business is derived from countries with 
high rates of exchange. 

The increase in the fire premiums 1s 
put down partly to the improvement 
in the rate of exchange of certain im- 
portant currencies, chiefly the pound 
sterling. 

The results of British home and 
general foreign business were favor- 
able with the exception of Canada and 
the United States, where losses were 
shown. 

Parts of the Continent gave gatis- 
faction, especially countries with com- 
paratively good currencies, excepting, 
however, Hoiland, where fire insurance 
conditions were unsatisfactory. 

Marine business showed no per- 
ceptible improvement, and the com- 
pany continued in its policy of reserve, 
‘the premium income for its own ac- 
count amounting to only Fes. 2,100,000. 

Personal Accident results generally 
were satisfactory. 

As regards liability business no im- 
provement was apparent on the Con- 
tinent of Europe. Rates for Motor 
Car risks were reported as quite in- 
sufficient. America, on the _ other 
hand, showed a profit in this branch. 

The results of burglary business 
both in Europe and America were 
satisfactory, 

Credit, fidelity and surety business 
was adversely affected by a few losses 
in countries with depreciated cur- 
rencies. 

Fire and General Departments 


1921 1922 
Frs. Frs. 
Gross premiums 
received ..... 118,495,742 132,686,168 
Premiums less 
Retrocessions 69,013,756 72,833,767 


Claims paid and 
outstanding, net 46,899,298 40,565,809 





LIQUIDATING MUTUALS 
Four Pennsylvania mutual fire insur- 
ance companies—the Exchange Mutual, 
the United States Merchants Mutual, 
the Provident Mutual and the Manu- 
facturers and Merchants Mutual,—are 
now in the hands of the Pennsylvania 
Insurance Department for liquidation. 
The accounts for all four companies 
are now on file in the Dauphin County 
Courts. All four companies were taken 
over by the department two or three 
years ago on charges of insolvency. 
WILL SAIL FOR EUROPE 
C. J. Kehoe, of F. D. Hirschberg & 
Co., St. Louis agents, will sail for Eu- 
rope on August 18. He will visit Ire- 
land, Scotland, England, Belgium, 
France, Germany, Switzerland and Italy. 








16 


THE EASTERN 


UNDERWRITER 





August 8, 1 





“Work Sheet” to Help 
Agents Get U. & O. Line 


BY 





SENT PHOENIX ASSURANCE 


Not a Part of the Policy or a War- 
ranty; How it Covers 
Points 





The Phoenix Assurance has sent te 
agents a form to aid in the soliciting 
of use aad occupancy insurance. The 
company calls the form a “work 
shee.” to assist in ascertaining the 
amount of insurance which the as- 
sured feels jus‘ified in carrying. The 
sheet, of course, does not become a 
part of the policy nor is it a warranty. 
It follows: 

Business Interruption Indemnity 

The ordinary fire insurance policy 
protects cash value of buildings, 
machinery, equipment and stock. 
income due to ingbility to 
manufacture or sell goods may b9 
much greater than the actuar property 
damaze, 


Loss of 


Protection of income is equally im- 
portant to the manufacturer or mer 
chant as is the protection of the 


physical value of the properties. 
interruption insurance 
covers for loss of the following, which 
are not covered by th: usual fire in- 
urance policy: 
1. Net profits, based on those 
of preyious year with due con- 
sid-ration being given to the 
busin ss outlook for the year 
to come 
2. Salaries or fees of offi- 
cars, directors, superinten- 
dents, sales force, bookkespers, 
skilled workmen, watchmen, 
engineers and employees 
necessary ‘oO maintain the or- 
INO ecu aisle was Gennes ae 
3. Rents 
4, Taxes 
5. Insurance 
6. Interest on investment ... $ ..... 
Royalties on machinery .. $ .. 
&. Advertising contracts 
which must be continued .... $ 
9, Expense of maintenance of 
building and other fixed 
charges, which cannot b® elim 
inated during a suspension - of 
UNE 6 6-25 sens samt aes 
Total 
Rate per year 
Premium 
Business interruption 


Business 


insurance is 


also written to cover loss Caused by 
windstorm, riot and civil commotion, 
sprinkler leakage and explosion. 





MICHIGAN PUBLICITY 
Agents’ Association There Is Trying 
Out New Idea of Copy For 
Newspapers 





The Michigan Association of Insur- 
ance Agents is trying out a new pub- 
licity plan. It consists of a one sheet 
fac-simile typewritten letter. 

This sheet simply passes along to the 
local agent a quotation from a speech, 
un interview, a newspaper editorial 
bearing on the subject of insurance not 
coming from insurance men but from 
bankers, professional men, merchants, 
manufacturers, state and federal offic- 
ials. 

The supply on file, the product of 
several months’ gathering, is adequate 
for a daily bulletin for several months, 
and the bureau finds itself in the same 
position as the newspaper editor. As 
up experiment, one bulletin will be sent. 
out every few weeks, the local agent 
to order as many copies as he can dis- 
tribute without waste. He is to place a 
copy wherever it will start a man to 
thinking just what insurance is, any 
kind of insurance, the preserver of 
credit, the stabilizer of business, the 
protection of the family, the keystone 
of the commonwealth. 


Emery, Howard & Co., Inc., have 
been appointed agents of the Alliance 
in Boston, 


OVERRULES HYDE’S MOTION 





Missouri Judge Acts in 15% Rate Re- 
duction Litigation; Situa- 
tion To Date 





Circuit Judge Henry Westhues at 
Jefferson City, Mo., on July 30, over- 
ruled a motion made on behalf of Ben 
C. Hyde, Superintendent of Insurance 
for Missouri, to dismiss the injunction 
granted to the Missouri stock fire, tor- 
nado, hail and lightning insurance com- 


will be tried on its merits, and if Hyde 
doesn’t show cause why it should be 
dissolved, the writ probably will be 
made permanent on that date. 


Under the 15% injunction proceed- 
ings, Judge Westhues on Monday in- 


creased the bond of the insurance com 
panies from $10,000 to $300,000. He 
also increased their bond under the old 
10% rate reduction litigation from 
$500,000 to $1,000,000. 





OIL SAFETY FILM SHOWN 


towns at a series of entertainny 
given by the Petroleum Safety ( 
cil of Texas. 


LEAD AZIDE IN EXPLOSIVEs 
Lead azide, nitride, or hydronit, 
has been used for a comparatiy; 
short time as an initiating agent ip; 
manufacture of explosives, and hag 
placed mercury fulminate to some 
tent, according to C. A. Taylor , 
William H, Rinkenbach, _ explogi, 












panies last week which restrains Hyde 
from carrying out his plans to put into 
reduction 


effect another 15% 
souri stock rates. 


The hearings on the injunction will 
be held on September 24, when the case 


If you should go through the 
large file of agency records 
of the Fireman’s Fund you 
would be impressed with one 
outstanding fact—the great 
length of time most of its 
agents have represented the 
company. With this fact as a 
basis, the company published 
an advertisement in the insur- 
ance journals over a year ago 
reading: 


“Ficeman’sFundagentsstick. 
Why? 
Ask them.” 


One who was interested in 
finding out for himself did 
ask a few of them. Here are 
excerpts from some of the 
answers: 


“Our Reason for ‘Sticking’ 
to the Fireman’s Fund: For 
thirteen years they have done 
everything a reasonable agent 
could ask for.” (Signed) T. 
McG. & Sons—By, “The Old 
Man.” Thirteen years Fire- 
man’s Fund Agents. 


‘“‘Why do I stick? For the 
same reason I stick to my 
wife. The union is one of mu- 
tual helpfulness.” (Signed) 
F, C. C.—Five years Fire- 
man’s Fund Agent. 


“Il represent the Fireman’s 
Fund because they are the 
whitest people in the world.” 
(Signed) J. L._—Seventeen 
years Fireman’s Fund Agent. 


“Financial strength; uniform 
courtesy; excellent record in 
San Francisco fire; unsur- 
passed service of field force.” 
P. M.—Twenty years Fire- 
man’s Fund Agent. 


‘You ask me why I have 
stuck to the Fireman’s Fund. 
Well. primarily because the 
Fireman's Fund has stuck to 
me. They have furnished the 
‘glue’ and together we have 
‘stuck.’ I have always found 
the company sufficiently lib- 


The  oil-safety 


in Mis- ryeau of 


terior, in 


being 


eral in the acceptance of risks, 
courteous in tone of corre- 
spondence, and considerate at 
all times of the agent’s view- 
point and his wishes, so why 


motion 
“When Wages Stop,” made by. the Bu- 
Mines, Department of the In- 

co-operation 
ciated Oil Companies of California, is 
exhibited in 


picture film, 


with the Asso- 


various Texas oil ever, 


teen years Fireman’s Fund 
Agent. 

** # 
“The Fireman’s Fund and its 
staff of field men exemplify 








Ask any 


Fireman’s 





Fund agent 


anywhere 





let loose? Why not ‘stick?’ ” 
P. K. W.—Nine years Fire- 
man’s Fund Agent. 
** 

“Why I have represented the 
Fireman’s Fund for twenty- 
five years: Good com- 
pany; good service; 
well-posted, ac- 
commodating 
and courteous 
State Agent.” 
The J. F. C. 
Agency. 

ee * 
‘‘My reason 
for staying 
with the Fire- 
man’s Fund In- 
surance Company is 
because the Company 
has stayed with me in every 
request I have made of it.” 
(Signed) W. W. K.—Four- 







@Y) ‘ 








IN SUR 


that personal feeling as be- 
tween man and man, leaving 
the impression on the mind of 
the agent that he is not doing 
business entirely with a cold- 
blooded business machine.” 

(Signed) T. and Son— 
Five years Fireman’s 

Fund Agents. 


“We are proud 
to represent a 
company that 

bears the rec- 
ord the Fire- 
man’s Fund 
carries.”’ B. & 
B.—Forty-sev- 
en years Fire- 
man’s Fund Agents. 


“‘We have represented the 


Fireman’s Fund for seventeen 


years and have stuck for the 


chemists of the Department of the 
terior, who have made a study of; 
subject at the Pittsburgh expering 
station of the Bureau of Mines, My 
accidents 
been attributed 







in manufacture have, hy 


to its use, 


reason that we have alw, 

found them on the square, 

forcibly shown in the §; 
Francisco disaster. They ty 
lieve a local agent has a sou! 
the same as a white man, an 
regard him as one of the gre 
family that will finally ent 
into the reward of the pers 
cuted.” (Signed) C. & Mk 





“A company of service; capi 
ble field men; fair and promy 
adjustments— these are ou 
reasons for representing t 
Fireman’s Fund.” (Signed) 
H. % H.—T welve years Fire 
man’s Fund Agents. 


** * 


: 


“When I first took over you 
company, Mr. B., your ol 
agent, said, “You will find th 
Fireman’s Fund one of t 
best agency companies yo 
have. They take an interest 
you, and you will always be 
glad to see their special agent 
comearound.’”’ (Signed)J.C. 
McG.—Nineteen years Fire: 
man’s Fund Agent. 


“The company has always 
given fair and prompt service 
in losses and has given every 
assistance that any company 
could give towards helping 
this office in writing out 
business in a correct way.” 
(Signed) L., N., S. and Son 
—Fourteen years Fireman's 
Fund Agents. 


“I like the company so well, 
their treatment all along the 
line has been so nice and they 
have suchexcellent menhand- 
ling the State of , that! 
do not see how a fellow could 
help but stick.”’ (Signed) G. 
pe 





“T have stuck with your good 
company for the eleven yeats 
past for the reason that I ap- 
pteciate service and satisfac 
tion to my clients who hold 
policies issued by the Fite- 
man’s Fund Insurance Com- 
pany.” (Signed) H. A. S. 
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FIRE 


Marine, Hail, Use and Occupancy, Sprinkler Leakage, Riot and Civil Commotion 


New Haven, Conn. 
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Bad Reports in 10% 
Of Cases, Says Credit Co. 








MORAL HAZARD IS SLIGHTED 
Says Fire Underwriters Place Too 


Much Stress Upon Physical Haz- 
ard; Women Assureds 





The Retail Credit Co. says that of 
all the reports ordered from it by fire 
insurance companies 19% of the in- 
formation developed is unfavorable. 
It says this in an argument that suffi- 
cient weight is not given to moral 
hazard by the underwriters who “place 
too much stress upon the physical 
hazard to the neglect of the man in- 
volved.” 

Many of the reports being made 
show that the assured has an actual 
criminal record. Here are a few com- 
ments on this particular point: 

“Been in jail for selling booze, 
gambling, breaking into box-cars,” 

“Has been arrested for white slavery.” 

“Was in federal prison for stealing 
merchandise. Also implicated in 
stealing cars and running rum.” 

“Was mixed up with father-in-law 
in crooked bankrupt case.” 

“A ‘fixer’ for crooks who get caught. 
Brother now on parole and has fire 
record.” 

The 
absent 


bootlegger, is of 
from 


not 
ro- 


course, 
the unfavorable fire 


port. He seems to b® omnipresent in 
this form of insurance, as in other 
lines. Some of the reports on him are 


as follows: 
“Tanants 
Whiskey ” 
“Hot-bed for bootleggers.” 
“Selling liquor illegaily. 
veillance of police.” 
“Doe rather tricky—‘stays within the 
law’—is accused of selling ‘corn’ at 
Place of business.” 


make homebrew and 


Under sur- 


Finances 
Many times the reports bring out 
that the finaness of the assured are 
In very poor condition; or, perhaps, 


his business will be on the verge otf 
bankruptcy, Comments are: 

“Manager of firm has been through 
bankruptey.” 


count of mismanagement—c hanges 
managers frequently.” 

“Is operating a new business. 
locked during business hours. 
get satisfactory line on him.” 

“Judgments, against firm and rumors 
of impending bankruptcy.” 

“Poor manager—forced into bank- 
ruptcy by creditors. Bonafide fire loss 
3 years ago.” 

“Assured has made assignments to 
creditors. Is not making money. 
Building is a tar-paper covered shack, 
formerly unoccupied for 10 years.” 

“Is in debt to the extent of $40,000 
to one company, Owes money to two 
other companies.” 

A irecord of previous fires is often 
developed in unfavorable reports, and 
is frequently linked up with other un- 
favorable information. Here ar? ¢x 
tracts flrom some reports which ars 
unfavorable from this point of view: 

“Several small fires due to over- 
heated furnace; also one fire from 
rubbish.” 

“Has had four fires since 1-2, 22.” 

“A $1,000 fire loss July 4, 1922, paid 
by insurance company. Place fre- 
quented by bootleggers and arrests 
made.” 

“A $2,000 fire loss two months ago. 
Same building, second floor. Origin of 
fire unknown.” 

Women Assureds 

Women assureds seem to be a Class 
which have to be investigated with 
particular care. The woman herself 
may not be a bad character, but mal> 
relatives who are of bad reputation 
may hide behind her skirts. One of the 
oldest subterfuges of the swindler is 
to use’ the name of some woman as a 
cloak for his misdeeds. The unfavor- 
able reports bring this out in several 
instances: 

“Husband of assured is of poor repu- 
tation.” 

“Woman’s husband has prison record. 
Has had two fires.” 

“She and her husband filed petition 
in bankruptcy recently.” 

“Building is located in an old section 
of city that is Glossy built up. Hus- 
band has had one fire and has been 
through bankruptcy.” 

While confidential reports deal pri- 
marily with the character of the as- 
sured, they sometimes bring out very 


Door 
Can't 





surroundings and actual construction 


of the building ‘its-If. Here are ex- 
tracts from reports on this point: 
“Congested district—extreme tire 


hazard.” 

“Building out of repair and of weak 
construction. Surroundings poor.” 

“Converted building—slaughter hous» 
changed to ics-house. Physical haz 
ard.” 

“Building and surrounding buildings 
condemned by fire department ten 
years ago, but city ordinances not 
strong enough to force any action by 
owner.” 





AGENTS’ BOAT EXCURSION 


The annual boat excursion of the 
Insurance Club of St. Louis held on 
the Steamer J. S. the evening of 


Thursday, July 26, proved a success 
both financiakiy and socially. When 
the big Mississippi River queen pulled 
away from the dock there ware 771 
guests aboard and as the country 
editors would say “A wonderful time 


was had by all.” Three attendance 
prizes were awarded. Miss Ruth 
Ostereich won a five pound box of 


candy donated by D. D. Hirschberg & 
Company. Miss Beulah Morris was the 
winner of a _ silver vanity case from 
W. H. Markham & Company, while 
Miss Vera OC, Cockreli won the 
surprise prize of the evening. This 
was a thoroughbred Maltese’ kitten 
from the Mystic Land of the Cat's 
Meow, bearing a large green ribbon 
(the official color of the Cat’s Meow) 
about its neck, and from which 
dang.ed a $5 gold piece. The W. H. 
Markham agency had the honor of 
having the most members on board, 
100, while the small South Side In- 
surance agency reported a 100% atten- 
dance, 


INDICTED FOR MURDER 

The three Philadelphians, Abraham 
Miller, Joseph Bielitsky and Harry 
Pasternack, who were placed under 
$10,000 bail each after a Coroner's in- 
quest on the charge of setting’ fire in 
October, 1922, to the North American 
street warehouse, Philadelphia, for the 
purpose of collecting a large amount of 
insurance on goods of little value and of 
being responsible for four firemen los- 
ing their lives, were on Friday, July 27, 
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A Preacher Was 
First Agent 


Thomas E. Inman was the first 
agent appointed by the founders 
of the Ohio Farmers Insurance 
Company when they began writ- 
ing business in 1848. He was a 
preacher here in Le Roy. In a 
way, he set a standard to which 
Ohio Farmers agents conform 
today. 

Seventy-five years ago the 
founders determined to establish 
an organization that would do to 
others as they themselves would 
like to be done by. Consequently, 
they chose Inman. It was not be- 
cause he was a minister, but be- 
cause he was a thoroughly trust- 
worthy gentleman with the spirit 
of the Golden Rule firmly fixed in 
his mind and heart. 

Agents of the Old Man on the 
Fence today are earnestly desired 
to treat the companies they repre- 
sent and the policyholders they 
serve in the sume spirit of 


THE GOLDEN RULE 


OHIO FARMERS 
INSURANCE CO. 


E. K. SCHULTZ & CO. 
General Agents 


Philadelphia, Pa. 


Our 











NEXT SUBURBAN LUNCH 
The Suburban New York Fie'’d Club 
will hold its next month’y luncheon 
at the Hotel St. George, Brooktyn, 
August 6 at 12 o'clock. 





EK. M. Wood of Lynchburg and the 
Laburnum Realty Corporation of Rich- 








“Stor2 not making money on ac. interesting information regarding tie indicted by the Grand Jury for murder. mond have been licensed as brokers. 
FRED S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 
1819 


GENERAL FIRE ASSURANCE 
COMPANY 
of Paris, France 


1838 
URBAINE FIRE INSURANCE 
COMPANY 


of Paris, France 


1807 


EAGLE, STAR & BRITISH DO- 
MINIONS INS. CO., “Ltd. 


of London, England 


FRED. S. JAMES & CO. 


UNITED STATES MANAGERS 


123 WILLIAM STREET 
NEW YORK 





UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 


Assistant United States Managers 
CARROLL L. DE WITT 
P. A. COSGROVE 
0. F. WALLIN 





WESTERN 
175 West Jackson Blvd. 
Chicago 
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Company Pushing 
Household Furniture 


SALES MATERIAL FOR AGENTS 





Automobile Insurance Company’s Fold- 
er Telling Arguments for Line; 
Ad. Copy and Inventory 


The Automobile Insurance Co. hag is- 
folder advising every- 
there is to know house- 


sued a agents 


thing about 
insurance. It contains 
complete information about the cover- 
age itself; sample letters for use by 
agents in soliciting this coverage; typ- 
ical advertisements which can be in- 
serted with good results in daily news- 
papers; and various selling arguments. 

There is also included a little book- 
let, called “Household Inventory” in 
which the assured can note every arti- 
cle there is in the house. In this 
pamphlet the following loss instructions 
are given: 

In case of loss or damage to per- 
sonal property, the assured is re- 
quired under all insurance contracts 
to make a complete inventory of prop- 
erty destroyed, which, in case of a 
total loss, is often difficult to make 
correct from memory. We therefore 
trust that you may find the following 
inventory useful in making a sched- 
ule o: your household effects. 

Always, when practicable, give date 
of purchase and cost; but in case of 
presents or gifts, under column head- 
ed “Date of Purchase,” give date re- 
ceived, and under column headed 
“Cost,” give the cash value of arti- 
ticle at time received, and we would 
further suggest that the inventory be 
revised occasionaily, and you can 
then determine from time to time the 
amount of insurance to be cartied, 
which should approximate 80% of 
value. 


hold furniture 


Sales Arguments 

In discussing sales arguments and 
sales plans which agents can use in 
pushing household furniture insurance 
the company calls attention to one item 
alone which might be overlooked when 
an assured figures the worth of his 
household furniture effects, and that is 
talking-machine records. Along this 
line it says: “One man when ap. 
proached for household furniture in- 
surance felt that he had a sufficient 
amount. The agent asked him to total 
up the amount he had invested in talk- 
ing-machine records. He found that 
he had accumulated nearly $1,000 worth 

almost the amount of insurance he 
had covering his entire contents. This 
condition commonly exists.” 

In discussing fire dangers the com- 


pany says: “The man who does not 
believe his home to be in any imme- 
diate danger of loss from fire can be 


convinced in a recitation of the many 
and increasing number of fires from 
bad flues, the use of extension cords, 
careless use of flatirons, curling irons, 


ironing machines and other eiectric 
cquipment, poorly built chimneys, gas 
apparatus defects, rusted stove pipe 


lengths, damaged furnace parts due to 
poor coal, spontaneous combustion due 
to soft coal and so on.” 

The Automobile Insurance Co. esti- 
mates that the total fire loss in the 
United States averages over $500,000,- 
000 annually. 

The company also calls attention of 
agents to the fact that big policies are 
rot written every day. Small ones 
help in the big totals. 


JOYCE TO ADDRESS AGENTS 

One of the spsakers on the program 
of the National Association of Casualty 
& Surety Agents a* its annual’ conven- 
tion to be held at French Lick 
Springs, Ind., September 18, 19 and 
20, will be Wm. B. Joyes, chairman 
of the board of the National Surety and 
the New York Indemnity Company, 
whose subject will be “Agents’ Com- 
missions and Agents’ Responsibilities.” 






































Serving with 
Eighteen Presidents 


HE agents of the Liverpool and London 

and Globe have helped to safeguard the 
country’s commercial resources since the 
administration of James K. Polk, seventy- 
five years During that period eighteen 
presidents have guided the nation through 
the stress of three wars 


ago. 


and several econo- 
mic upheavals to an era of unexampled 
prosperity. 

Today a vast army of L. & L. & G. agents 
is striving to maintain that prosperity and 
to insure an industrial future of even greater 
possibilities. 


THE 


JLVERPOOL, 
«0 J ONDON 
” GLOBE 


Insurance Coe. 














‘ton, W. Va., 





























Fight on Fertig Not _ 
Over, Says Attorney 


CALLS DEPUTY OUT OF 





PLACE 





Company’s Counsel Can’t See Why 
Man Who Runs Agency Continues 
in Department 





Apparently, the Northwestern Nation. 


al has not stopped its fight against 
Charles T. Fertig, deputy of the Col 
orado Insurance Department. In an 


interview with a representative of The 
Eastern Underwriter in Denver he wag 
asked: 

“The time given by the court for the 
defendant to answer has expired. Are 
there any developments?” 

“Well, yes,” he answered. “We have 
been asked by friends of the defendant 
to withdraw the suit, but that we can. 
not do. It would be unfair to our 
selves and the other fire insurance com. 
panies.” 

“What is the next thing on the pro. 
gram?” 

“We have insisted that Charleg T, 
Fertig, an insurance man, show cause 
why he should not be removed from 
the position he holds in the insurance 
commissioner’s office. He knows and 
Commissioner Jackson Cochrane knows 
that it is unlawful for an insurance man 


to be engaged in the position he (Fer. | 


tig) holds, virtually that of rate com- 
missioner. Fertig, as you know, is the 
head of the Charles T. Fertig Insur- 
ance Company, a local agency.” 

“Surely Cochrane must have known 
the law. Why is he continued in of- 
fice?” 

Attorney Herrinton smiled, and said: 
“We will find that out in due time. We 
will attend to Mr. Fertig first and Mr. 
Cochrane next.” 





BRAZIL FIRM WANTS AGENCY 
New York, August. 1, 1923 
Editor The Eastern Underwriter: 
Through the Department of Commerce, 
Washington, D. C., comes a request 
from. a firm by the name of W. 


Schendel, Rua das Floras 29, Porto 
Alegre, Brazil, for the agency of an 


American insurance company to write 
fire, marine and automobile insurance. 
It is reported that fire insurancs 
rates in Porto Alegre were trebled on 
July ist, owing to defective «leciric 
wiring and the great moral risk; aiso 
as a rule, automobiles have not been 
insured in Porto Alegre. 
This is being forwarded to you as 
it may be of interest to your readers. 
Yours very truly, 
J. McMILLAN HAMILTON, 
Chairman, Advisory Committee on In- 
surance, Department of Commerce. 





TO PREVENT FIRES 

An act to take effect in New York 
State September 1, 1923, reads as fol- 
lows: 

“The commissioner of education is 
hereby directed to provide and _ pres- 
cribe a course of instruction in fire pre- 
vention relating to the protection of life 
and property against loss or damage a8 
a result of preventable fire, for use in 
the schools of the state. 


“The board of education, trustees, 
principal or other person in charge 
of every public, private and parochial 
school in the state shall arrange for 
giving such course of instruction in 
every school under its or his control 
or direction. Such instruction shall be 
given to all of the pupils in every such 
school for a period of not less than 
fifteen minutes in each week during 
which such school is in session.” 





HUNTINGTON APPOINTMENT 
The Staats-Blair Agency, of Hunting- 
succeeds the Fidelity In- 


surance Agency as general surety 


agents of the Maryland Casualty. 
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“Critical Years” For 
Inter-Exchanges 


EXCHANGES 





AUTO MEETING 





Propaganda of Stock Companies De- 
nounced; Agents Have Opportunity 
to “Peddle” Criticisms 





That the last two years have been 
critical ones for the automobile insur- 
ance exchanges is a statement made by 
Paul R. Goddard, president of the Bull 
Dog Auto Insurance Association of 
Illinois, in an address before the Na- 
tional Association of Automobile Inter- 
Insurers. 

“We congratulate our members on 
weathering the storm, so successfully,” 


he said. “We believe we are in better 
shape to continue our business. We 
have found out that it does not pay to 
write insurance at less than cost; that 
we must keep accurate records of our 
underwriting in all territories and 
make each state carry its own losses; 
that the business must be divided into 
districts according to the hazard of the 
risk and each unit chairged a fair and 
adequate rate.” 
Must Watch the) Underwriting 

Continuing he said: 

“No exchanges can go wrong and fail 
if they will watch closely their under- 
writing. We believe that a committee 
should be appointed which will have 
awhority to recommend a system of ac- 
counting which will be of the best and 
which will simplify the work as much 
as possible. It may not be ‘obligatory 
for the exchange to adopt this system, 
but it will be a guide for them to work 
in perfecting a system which will be 
adequate to meet the needs of the 
individual exchanges. In all our work 
as an ‘Association we should endeavor 
to point the way to efficiency and safe- 
ty in conducting our business. 

“We have had committees oul the 
past year on a uniform policy and on 
rates. These are complicated questions 
to handle. The uniform policy com- 
mittee has had a meeting but the mem- 
bers of the committee have been unable 
to devote ‘he necessary time to make 
an adequate report. We have recom- 
mended to our general manager that 
he have the different members of the 
committee submit to him a copy of an 
ideal policy and that from these rec- 
ommendations he compile what he be- 
lisves to be the best form. of a policy. 
This compilation could go back to the 
committee members again and they 
could make any suggestions for changes 
they thought advisable. From their 
final reports the general manager 
could complete his) work on a uniform 
policy and their completed work would 
£0 before our Association as a whole 
for final action. There is no question 
but what we should ali work toward a 
uniform system of underwriting. 

“No plan for a suggestion as to what 
would be an adequate rate to carry 
the business can be formulated by a 
committee until a uniform policy is 
adopted upon which to base the rates. 
We believe the rate committee could 
at least suggest a uniform rate for 
extra coverages, such as tornado and 
windstorm, insuring against theft of 
accessories and extra equipment, trans- 
fer rates from one car to another, and 
such other extra coverages as might 
be thought advisable. 

“The past year has seen a big im- 
provement in automobile underwriting 
among all carriers. Reports of Inter- 
Insurers generally are very encourag- 
ing. While the volume of business has 
not increased with most exchanges, still 
when it is taken into consideration the 
necessity for changes, advance in rates 
and the slump in business conditions 
we have all come through remarkably 
Well. T am speaking particularly of 
the 1922 business. The year of 1923 
18 another story and with the revival 
of business we have all felt its benign 
influence, We only hope it will con- 


tinue through the year. We must look 
at business with an optimistic mind 
and try and inspire our agents in the 
fied with this sentiment. Business is 
what we make it. If we are pessimis- 
tic and enough of us get in that frame 
of mind, then business will be bad. 

“We have had to fight the propa- 
ganda of the stock company agen‘s a 
little more vigorously than ever before. 
The flood of literature going out from 
the Casualty Information Clearing 
House and Lott’s windmill has had «a 
certain effect. Every old line stock 
company agent has had a chance to 
peddle it. There are a great) many of 
the best business men in the country 
who have investigated insurance mat- 
ters and are not affected by this under- 
handed and contemptible way of meet- 
ing competition, but there are some 
who are ignorant and not well posted 
and they no doubt are made to fear 
the insurance plan of the Reciprocals 
or Inter-Insurers.” 





Dan M. Murchison has been ap- 
pointed state agent for the Automobile 
Insurance Company in Oklahoma. He 
has beon with several of the leading 
companies for the past 16 years and 
will represent the Automobile Insur- 
ance Company with headquarters at 
Oklahoma City. 





INOORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


United States Branch 
83 Maiden Lane, New} Y ork 


EVERARD C. STOKES 


United States Manager 








USURPING AUTHORITY? 

Stock insurance agents are wonder- 
ing whether the commissioner of agri- 
culture of Virginia did not exceed the 
bounds of his office when he included 
in his July bulletin a recommendation 
that co-operative fire insurance com- 
panies be organized in every county in 
the state. The bulletin has been refer- 
red to President L. T. Dobie of the Vir- 
ginia Association of Insurance Agents 
and it is thought likely that the execu- 
tive committee of that body may take 
some action in the matter. The bulle- 
tin reads as follows: “Every county in 
the state should have a home fire insur- 
ance company which insures farm prop- 
erty at actual cost. This is the cheap- 
est and safest fire insurance that can 


be had. The writer was a member of 
one of these associations for a number 
of years and found this plan to be very 
satisfactory. There are a number of 
counties in the State that have such 
fire insurance associations in operation, 
but we would like to see all of our 
farmers have this cheap and safe pro- 
tection from fire.” 





ENTERS CANADA 

The British & European Insurance 
Co., of London, has obtained a license 
to do business in Canada. It has a 
subscribed capital of $1,000,000, of 
which $250,000 is paid up. The com- 
pany is thirteen years old. It is 
in the group controlled by T. F. 
Dobbin. 











regarding— 


HENRY EVANS, 


NEW YORK 








Chairman of the Board. 


A MOTOR TRIP-- 


whether for business or pleasure 
demands protection. 


Before any of your clients start out on a trip, ask them these questions 


AUTOMOBILE INSURANCE 


Is Your Car Insured Against Fire? 
An upset may start it a-blazing or a defective ignition may unleash 
the flames that will set it afire with its supply of gasoline and oil. 

Is Your Car Protected Against Theft? 


Cars valued at over $100,000,000 are stolen annually. Automobile 
Theft Insurance in the American Eagle will free your clients from 
all worry. 


TOURIST FLOATER INSURANCE 


Are Your Personal Effects and Baggage Insured? 
Our policies cover loss or damage due to fire, lightning, cyclone, 
tornado, flood, navigation and transportation hazards, theft, pilferage 
and larceny. 


The perils of traveling are so numerous now that these coverages can be sold 
without difficulty by the wide-awake agent. 


Ask the American Eagle “Special” 


AMERICAN EAGLE FIRE INSURANCE COMPANY 
80 Maiden Lane, New York, N. Y. 





“AMERICA FORE" 


CASH CAPITAL—ONE MILLION DOLLARS 


CHICAGO 


JAMES A. SWINNERTON, 





President. 


SAN FRANCISCO 
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W. E. Baldwin Heads 
Canadian Underwriters 


HE BORN IN KENT, 


WAS ENG. 


Continental 


Has Had 


of 
and Fidelity-Phenix; 


Manager for Canada 


Broad Career 

W. E. Baldwin, who has been elected 
president of the Canadian Fire Undew 
writers’ Association, is Canadian man 
ager of the Continental and Fidelity 
Phenix. He is also honorary secretary 
for the All Canada Fire Insurance Fed- 
eration. 

An Englishman, Mr. Baldwin started 


his insurance career in a London brok 
erage house and had experience with 
Lloyd's. Later he came to Montreal in 
the service of the Northern. He was 
also with the Liverpool & London & 
Globe at Montreal and Winnipeg; then 
with the Ottawa Fire. He joined the 
Fidelity-Phenix in 1912, being appointed 
ugency superintendent in Canada for 
that company and the Continental in 
1914, and Canadian manager two years 
later. 

Under his successful management the 
Canadian business of these companies 
has grown until in 1922 the combined 
premium income was $1,204,288. 





The Underwriter’s Soliloquy 





The official poet of the Newark In 
surance and Banking Athletic League, 
J. E. Lansing, who is a special agent of 
the Firemen’s of Newark, paraphrases 


Hamlet with this soliloquy of the under- 
writer: 

To write or not to write: That is 
the question: 

Whether ‘tis wiser to appease the 
Agent 


By giving him the accommodation he 


demands, 


Or to say firmly, “We must have no 
losses,” 

And, by declining, end them. De- 
cline —K, O.—-no more; 

For by declining, if we save the 
losses 

And the thousand varied worries 
lesses cause us, 

’'Tis a consummation devoutly to be 
wished 


Decline 
to lose; 


to save: to save, perchance 


Aye, there's the rub! 
For in the saving, what good risks 
we lose 


When we reject the agent’s poorer 
risks 

Must give us pause; there’s the re- 
spect 

That makes calamity of under- 
writing. 

For who would take the unprotected 
risks, 

Farm dwehings, barns and country 
mercantiles, 

Feed mills and saw mills schedules, 
sugar houses, 

School houses, shingle roofs, sub- 
standard flues, 

Oil mills and other risks of similar 


class, 
sy saying 
tos write, 
To grunt 
of crooks 
But that 
Our 
plied 
With premium income, 
pulsory, 


“Cancel”? Who, would au- 


and sweat fighting a band 


the force of competition, 
need to keep our treasuries sup- 


makes it com- 


Though we would rather keep the ills 
we have 

Than take on others that we know 
not of? 

Thus, progress makes new problems 
for us all, 


And thus the 
conservative 


companies that remain 


Because the fire alarms keep a-ring- 
ing 

Are swallowed up, re-organized and 
strengthened 

By companies of greater size and 
courage 

And lose their old satanic 

PRACTICAL UNIFORMITY 

San Francisco. Brokers’ Exchange 


Create Standardization Committee; 
Much maguans 


The 
Francisco Insurance 


the San 
Exchange 


sjoard of Governors of 
Brokers’ 
has just cré 
mittee 
bring 


aced a Standardization Com 
the which 
about uniform size and arrange 
ment of policies, daily reports, cover 
ing notes, expiration notices, and re 
newal certificates. 
The committee, 
Hohwiesner, vice 
change, R. D. 
Wrench, has 
which it was 
the plans of 
mitted to the 
of California 
its meeting in 
Much interest 
brokers, agents 
in the work of 
xchange 


purpose of is to 


composed of F. M. 
president of the Kx 
Foster and W. Shepard 
heid two meetings at 
agreed that an ou'‘line of 
the committee be sub 
Conference Committees 
Insurance Interes‘s, at 
August. 

is being displayed by 
and company managers 
this committee of the 


MORE THAN A CENTURY OF SERVICE 


RALPH B. IVES, President 


Fire 

Marine 

yNviceyseteleyt ( 
-Tornado 

Rent 

Rental Value 


Leasehold 
Profits 


Registered Mail 
Parcel Post 


Use and Occupancy 


Sprinkler Leakage 


Tourists’ Baggage 
Salesmen’s Samples 
Transit Floaters 
Automobile Truck Transit 
Explosion 

Riot and Civil Commotion 


_Losses Paid over $223,000,000 


AGENTS AT ALL IMPORTANT POINTS 








GAS PL 





Insurance Committee of American Gas 


Association Tel 
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Should be Insured d 
. NEW PC 
That the gas companies who consider INSURANCE OFFICE OF LONDON : 
their property or a portion of it “fire FOUNDED 1710 ‘ offers | 
root” and place their insurance or do ’ 
ae aeee it nanseninaie have a lot to 55 Fifth Ave. o New Y. | 0 
think about is proved by an article re- J or 
cently sent out by the insurance com- WESTERN DEPARTMENT: 
mittee of the American Gas Association. 76 WEST MONROE ST., CHICAGO,|) phe B 
After describing hazards in detail it PACIFICO DEPARTMENT: % B atest ar 
concludes: N. W. Cor. Sansome & Sacramento Sts, |) |nsUran¢ 
“And so the actual record of fires fan Francisco, Cal. offer a 1 
and explosions goes on, and shows the and dye 
utter futility of trying to figure out in lesser 
what to insure and what not to insure. ————— —F and als 
Insurance has been originated to re- of the 1: 
iieve the property owner of this uncer- protects 
iainty. It enables him to take upen his pailee ‘ 
books each month a. definitely deter- from al 
minable sum, and to get all the costs ” os lightnin 
of his business on his books, instead of from §] 
having a potential liability which he has cyclone 
no possible means of measuring. And der cer 
the cost of insurance is a_ perfectly AND sions. 
legitimate one, and one which should The | 
be included in some way in the total dies © 
expenses of operation as a basis for ‘ online 
determining the proper rate to be charg- all the 
ed consumers of gas.” bundle 
Edgar D. Elder, who has been ap A t bil pogo 
. ’ § e H - iy e 
pointed managing adjuster of the Amer- u omo e " Ae 
ican of Newark in Philadelphia (with | S ] 
an office at 419 Walnut Street), has hsurance pecia ists The 
been one of the best of the local ad- f dry se 
justers. Before going with the Amer- } pet 
ican he was New York City adjuster Suburban Head Agent orm 
for the Home. 
Springfield ag 
F. & M. Insurance Co. aie 
Just say: une 
basis 
‘6s ited t 
Insurance 48 JOHN STREET of wh 
99 = A leper 
Man New York City, N. Y¥ ay 
Telephone 6784 John ited 
the open sesame witiie 
to every courtesy om 
within our power. ing 
the t 
Room with do- On 
i | | THE HANOVER | 
and $2.00 ee 
Private bath $2.50 FIRE INSURANCE COMPANY |) ‘orm 
and $3.00 Continuously in business since 1852. tome 
amo 
Th I st th of i © com- | | 
BREVOORT Hotel pany fg ‘ee auacwention of Me man- | | 
inemsanes, entquarters HANOVEn'ts ‘os abesitiecssutancs of |) 1 
8 an abdsolu 8 * 
MADISON ST.—East of LaSalle the security of its policy. i 
CHICAGO pBg EMORY WARFIELD, President } for 
LAURENCE R. ADAMS, Sec’y & Mer. RED HUBBARD, Vice-President ' cale 
CHARLES " HIGLEY, Vice-President gro 
s. JA RVIS, Secretary Bro 
WILLIAM MORRI SON, Asst. See’y se 
nanny Sak FRY, + Ur PA ig HOME OFFICE | die 
J, AL HETRICK’ Treasurer Hanover Bldg., 34 Pine St. | | the 
°% je 
LOGUE BROS. & CO., Inc. NEW YORK } 
INSURANCE HOWIE & CAIN, Inc. Con. Agents ( 
37 FOURTH AVENUE PITTSBURGH Metropolitan Distri 
9% WILLIAM STREET, one YORE 
( 
187] Fifty-Two Years—Time Tested 1923 ace 
( 
SUPERIOR 


FIRE INSURANCE COMPANY, PITTSBURGH : 


An American Company 


that, by friendly co-operation and consistent and dependable 























service, has won a high place in the agency field. Pf 
Total Assets $3,806,949 

$800,000 Capital -Policyholders Surplus $1,514,962 || “ 
—— b 
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SHEVLIN AGENCY, Inc. ; 

110 William Street ‘GENERAL AGENTS New York, N. Y. 
FIRE & AUTOMOBILE INSURANCE & SURETY BONDS t 
Excellent Facilities for Handling Suburban Business Phone Beekman 1998 : 
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Bailee Customers’ 
Policy for Cleaners 


NEW POLICY OF AUTOMOBILE CO. 





Protection to Laundries And 
Others in Many Forms; 
Rates 


The Bailees’ Customers Policy is the 


> jatest announcement of the Automobile 





—— 

















insurance Company. It is designed to 
offer a protection to laundries, cleansers 
and dyers aS an insurance proposition 
in lessening the hazard of financial loss, 
and also to help protect the good will 
of the laundry or dyers as a bailee. It 
protects goods in the custody of the 
pailee against loss from fire, arising 
from any cause whatsoever, including 
lightning; from damage by explosion; 
from sprinkler leakage; from tornado, 
cyclone and windstorm; from theft un- 
der certain conditions; and from colli- 
sions. 

The theft clause in the policy only ap- 
plies on any article or articles when 
the value exceeds 50% of the value of 
all the articles comprising the same 
bundle or order, and does not cover 
loss by theft brought about by anyone 
in the service or employment of the 
laundry. 

The amount of liability on the laun- 
dry form in connection with goods 
known as “piece-work” is limited to 
twenty-five times the laundry’s service 
charge. The average value of such 
goods is approximately twelve times 
this charge. Rough dry, wet wash and 
other family work done on the pound 
basis or pound and piece basis is lim- 
ited to $5 per pound, the average value 
of which is approximately $3 per pound, 
depending upon the class of patrons. 
Hotel and restaurant flat work is lim- 
ited to $1 per piece. The average 
value of such flat work is approximately 
$.85 per piece, the pillow slips balanc- 
ing the sheets and napkins balancing 
the table cloths. 

On the dvers and cleansers form the 
amount of liability is limited to twenty 
times the cleansing charge with a 
maximum amount of liability under this 
form in the amount of $250, though cus- 
tomers can be covered for larger 
amounts by declaring the excess value 
to the cleanser, who in turn can arrange 
with the company. 

The rates are all furnished on special 
quotations and provided in two methods 


for laundries. The premium can be 
calculated on the percentage of the 


fross receipts varying according to the 
fire contents rate, or a specified charge 
levied for each order. In the dyers and 
Ceansers form the policy is rated on 
the order basis only. 





Col. Cunningham Epigrams 








Over insurance is not arson, only an 
accessory before the fact. 


One dog yelping at 
start a host of imita‘ors. 


nothing will 


Genuine happiness is cheaper and bet- 
ler than the counterfeit sort. 


He bought his automobile on the in- 


S‘alinent plan and was buried on the 
Same plan. 


A blooming idiot is not usually the 
flower of the family. 





“Mr. Chairman,” said an Irish mem- 
ber of the local board, “I move’, sor, 
that this proposed committee of eight 
® made nine, so that in case of a tie 
Yote *here’d be one majority.” 


Queer question for a debating socie 


ty: “May a man marry his widow’s 
sister?” 
An Irish orator: “So Jong as the 


voice of Irish suffering is dumb the 
ear of English compassion will remain 
deaf.” 





“No, I can’t define bric.a-brac,” said 
the old adjuster. It is an indefinite 
term covering valueless, no account 
odds and ends, which swell a woman’s 
fire claim for household furniture, use- 
ful and ornamental; . without being 
either. 


Success sometimes builds its ladders 
from rungs of failure. 





Professional pianists are insuring 
their hands; but poker pliavers con- 
tinue carrying their own risks. 


Atiways Be Calreful is the A. B. C. of 
the alphabet of fire prevention. 


“Smithens must be an expert 
man, he’s always. tellin’ 
whoppers he’s caugh*.” 


“He mixes things. He 
whoppers, he tells ’em.” 


fisher- 
about the 


don't catch 


It has been said that some men are 
like matches, their light end being 
their head. Other men are also like 
matches, their heads are their business 
ends. 


Never mind the business out-look; 
kecp on the lookout for business. 
Hello! 


(London). 
© 


Some argue on grounds too weak to 
give color to a cup of coffee.—‘Now 
and Then” of the Glens Fatlls. 





TRUST COMPANY APPOINTED 

The New York Indemnity has ap- 
pointed the Fletcher Savings & Trust 
Co., of Indianapolis, as its general agent 
for ninety-one counties in Indiana. The 
insurance department of the Fletcher 
Savings & Trust Co. is an outgrowth of 
insurance business started in Indianap- 
olis in 1863. Evans Woolen is presi- 
dent. A. L. Riggsbee is manager of the 
insurance department of the trust com- 
pany. 





Miss Mabel M. Swerig, amiah!e and 
efficient librarian of the Insurance 
Society of New York, is away on h*r 


vacation at Manches‘er, Vt. Miss 
Maude Inch, the unusually capable 
assistant secretary of the Society, 1s 


going on a three weeks’ cruise soon to 
the West Indies for her vacation. 





Mways Seasonable Always Salable: 
RENT-RENTAL VALUE-LEASEHOLD-Covers 


The widespread shortage in housing and office space, with rents reaching an unprecedented figure, is 
calling to the attention of wideawake fire insurance agents the importance and possibilities of leasehold 


insurance. 


There have been many cases where holders of long term leases at a figure far below the current 


rate have lost their advantage by failing to protect their interests by leasehold insurance. 


In one of the large cities a bank held a long-term lease which it regarded as worth a million dollars 
because of the low rent and the value of its established location. The owners of the building were anxious 
to get rid of the lease, in order that they might erect a skyscraper on a very valuable site, adequate returns 
from which were impossible so long as the old building stood. 


The bank demanded a million dollars as the price of cancellation of its lease; but an unexpected fire 
destroyed the building and thus cancelled the lease, costing the bank a million dollars because it had failed 
to insure its leasehold.—IJns. Post. 
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Every Fire policy-holder [Wf 2¥¥s 
YOU have (or ever will |FFMERE€z 
have) be he tenant, own- 
er, trustee, or executor 3 
needs this very low cost 


cover. 





Some day he will get it from 
You (or a competitor), too. 





Three Buildings 
that will not Yield 
Rent for Somelime 
unless Covered by 
Rent Insurance 


Pholos by 


International 
News Keel 
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Ruins Richmond 











Send our “Silent Salesmen” (cnvelope stuffers) in all your mail. 


[You know nobody shuts the door on the Postman.] 
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Lifetime Service 
With Great American 


OFFICIAL 





STAFF PROMOTIONS 





Group of Able Executives of That 
Company and American Alliance; 
Flowers From Home Office 





In recognition of the rapid growth 
of the companies and the correspond- 
ingly expanded demands on the official 
families of the Great American and the 
American Alliance, the board of direc- 
tors of these companies last week made 
a number of promotions. The directors 
of the Great American created three 
new vice-presidencies and added an- 
other secretary and assistant secretary. 
Four new vice-presidents of the Amer 
ican Alliance were brought into being 
along with a new secretary. It will be 
remembered that, prior to the action 
last week, the executive roster of the 
latter company included no_ vice- 
presidents. 

It is of more than usual interest to 
note that of the four men principally 
involved in the promotions—A. P. Phil- 
lips, George E. Krech, Edwin M. Crag- 
in and William H. Koop—the latter 
three have spent their entire business 
lives with the companies. 

The, action by the directors of the 
Great American included the promo- 
tion of Secretary Edwin M. Cragin to 
the post of vice-president and secre- 
tary; Secretary Alexander R. Phillips 
and Assistant Secretary William H. 
Koop to vice-presidencies; Assistant 
Secretary George E. Krech to secretary- 
ship; and Charles C. Dominge, man- 
ager of the New York City office, to the 
cffice of an assistant secretary. In ad- 
dition to President Charles G. Smith 
and Vice-President Jesse E. White. the 
other members of the official family of 
the Great American are Eugene S. 
Archer, Robert S. Glass, Logan J. Bor- 
land and Huber B. Churchill, assistant 
secretaries. 

The American Alliance, as a result of 
the action of its board of directors last 
week, now has the following execu- 
tives: Charles G. Smith, president; 
Jesse E. White, William H. Koop and 
Alexander R. Phillips, vice-presidents; 
Edwin M. Cragin, vice-president and 
secretary; and George E. Krech, secre- 
tary. 

Employes Recognize Promotions With 
Bouquets 

The announcement of these promo- 
tions was greeted with hearty expres- 
sions of approbation on every hand— 
in the insurance district at large, 
among “vepresentatives of the compa- 
ries throughout the country and, most 
especially, of course, at headquarters 
where the employes gave flowers which 
were placed on the desks of those who 
had been elevated by the board of di- 
rectors on the day preceding. 

Koop Once an Office Boy 

William H. Koop, who is now a vice- 
president of both the Great American 
and American Alliance, began his in- 
surance career as an office boy with 
the latter company on July 23, 1894. 
From that point on until his appojnt- 
ment as assistant secretary of the com- 
pany in 1919, Mr. Koop says his memory 
fails him as to the exact dates on which 
his various steps “through the mill” 
were taken, though he does recall that 
he passed from the unexalted position 
of office boy within a short time to pol- 
icy clerk, to entry clerk, to the loss de- 
partment and finally to managership 
of the exchange department. From 
there he was transferred to the counter 
of the New York City department 
where he soon achieved the position of 
head counterman whence he was later 
advanced to manager of the city de- 
partment and finally, in 1919, to an 
assistant secretaryship. Mr. Koop, inci- 
dently, has been unusually active in va- 
rious associations and conferences in 


the insurance world, being at present 
president of the Eastern Automobile 
Underwriters Conference and _ vice- 


president of the New York Fire Insur- 
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ance Exchange. In the past he has 
also served in prominent capacities 
with the Explosion Conference, the Par- 
cel Post and Tourists’ Floater confer- 
ences. In fact, he is known throughout 


the insurance district as an expert on 
special forms of insurance such as 
U. & O., profits, leasehold, etc., and 
many are the members of the insurance 
fraternity who, finding themselves in a 
tangle, turn to his opinion for a golu- 
tion of their troubles. 
Phillips of Texas Extraction 

A. R. Phillips entered the insurance 
business through the doors of a general 
agency of the Hartford Fire at Dallas, 
Tex., where for three years he was 
schooled in the rudiments of the pro- 
fession. At the end of that time—in 
1902—-he was appointed special agent 
for the Springfield Fire & Marine in 
Oklahoma, Texas and Arkansas. In 
1906, he relinquished this position to 
become special agent for the Insurance 
Company of North America in the lat- 
ter two states only. Six years then 
elapsed before he made another change, 
this time taking over the special agency 
representation of the Great American in 





Horatio N. Kelsey, Manager 





Northern Texas. As a result of his 
valuable work in this field, Mr. Phillips 
was called to the home office of the 
company in 1916 and made assistant 
secretary of the Great American and 
American Alliance. Three years later 
the “assistant” was lopped from his 
title and he became a full-fledged secre- 
tary of the Great American. 

George E. Krech, who now occupies 
the post of secretary of the two com- 
panies, joined the ranks of the Great 
American in 1894 as an accountant. A 
year later he was made agency ac- 
countant, which position he held until 
1900 when he was appointed chief ac- 
countant. His next promotion came in 
1919 when he was advanced to an as- 
sistant secretaryship of the company. 

Dominge Made Assistant Secretary 

The many warm friends of Charles 
C. Dominge, who so genially has pre- 
sided over the destinies of the New 
York City department of the Great 
American for the past five years, were 
highly enthusiastic over his appoint- 
ment as assistant secretary. Mr. Dom- 
inge has been in the insurance business 
for more than two score years now, 


having first become associated with jt 
through the brokerage firm of M. Balj 
& Son, Brooklyn, in 1895. He starteg 


as office boy. After one year of apf 


prenticeship, Mr. Dominge was takep 


August 3, 19%} 


into the home office of the Citizeng gj 7 


Brooklyn where for another year he 
was engaged in writing policies. Short. 
ly after the organization of the New 
York Fire Insurance Exchange, he ep. 
tered its certificate department whence 
he was advanced to the inspection de. 
partment and later to the counter. 
was head counterman at the Exchange 
when he went with the Great American 
in December, 1909. His first connec. 
tion with the company was as schedule 
man from which he was promoted to 
the post of chief inspector one year 
and a half later. Another year saw 
him underwriter in charge of the local 
department whence, in 1918, he was ad. 
vanced to managership of the New York 
City department. Mr. Dominge is an 
author and lecturer of ability. He wag 
co-author with Walter O. Lincoln of 
two books—‘‘Building Construction As 
Applied to Fire Insurance” and “Fire 
Insurance Inspection and Underwrit- 
ing.” 
independently published a new hand. 
book on “Fire Hazards & Schedule Rat- 
ing” which in time no doubt will be. 
come as popular as its predecessors. 





SECOND FIRE IN SIX WEEKS 
A second fire occurred within six 


weeks on Friday, July 27, in the storage Hy 
yards of the James E. Taylor Lumber | 


Company, 
Streets, 
struction estimated at $40,000. The 
flames spread to an adjoining dwelling 
house, which had just been repaired 
after the previous fire and completely 
wrecked it. The former fire on June 16, 
caused $10,000 damage. 
are attributed to children smoking and 
playing in the yards. 

When the American Central Insur- 
ance Company moves into its new home 
in the Planters Building, the St. 
Louis home office agency will be- 
come one of the company’s three No. 1 
policy-writing agents in St. Louis. The 
new quarters are undergoing the final 
touches preparatory to the moving in. 
The offices will be among the finest of 
their kind in the west. 


Nineteenth and Cambria 








































Your Will— Have You Made It? ‘ 


XPERIENCE shows that few men have made their Wills. 
At the death of E. H. Harriman, the world was amazed x 
at the brevity of his Will. 

He was one of the greatest financial geniuses this country has produced, 
and yet his Will was one of the shortest complete Wills ever probated. 

Its exact form has often been followed by others. If you have not made 
your Will, you may be interested in seeing a copy of this now famous docu- 
ment, which made provision for the distribution of an estate of millions, and 
which was effected without legal difficulty. 

Shall we forward you a copy of this Will,— with a form of Will based 
thereon, adapted to the laws of the State in which you reside,— which may be 
conveniently used in making your own Will. 


Address inquiries to Agency Department. 





LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


Home Office Building, 197 Clarendon Street, Boston, Massachusetts 






































He | 


In addition, he has recen‘ly and © 


Philadelphia, and caused de. | 





Both burnings | 


——— 


OS TTI 














Chi 


RICH 


R. E. 
for 


Vie" 
lenses 
a lan 
R. E. 
of the 
sociat 
direct 
Chile, 
his di 
fore | 
its 01 
ago. 

Ince 
speak 
an a 
than 
years 
Worl 
breal 
in t 
deve 

“Vy 
pleas 
laug! 
stric 
mus! 
tions 
“0 C 
tic | 


3, 190) 


a, 
with jt 


M. Ballf 


izeng of) 


year he 
Short. 
1e New 
he ep. 
whence 


tion de. 7 


er. He 
‘Change 
nericay 
connec. 
chedule 
oted to 
e@ year 
ar saw 
2 local 
Was ad. 
w York 

is an 
Te was 
Oln of 
ion Ag 
| “Fire 
erwrit- 


ly and © 


in six | 
itorage | 


umber | 
ambria 
ad = de. 
The 
velling 
paired 
pletely 
ine 16, 
rnings 





ig and | 















"74 


4~i0- 


"4 


& 


See | 


, 


eh oe Oar ee 


er aeg 








August 3, 1923 


THE EASTERN UNDERWRITER 








Chile Promises To 
Be Profitable Field 


RICH IN NATURAL RESOURCES 


R. E. Beausire, West Coast Supervisor 
for the A. F. I. A., Predicts Good 
Future for Chile 


Viewed through a pair of insurance 
lenses focused for the future, Chile is 
a land of lavish promise, according to 
R. E. Beausire, West Coast supervisor 
of the American, Foreign Insurance As- 
sociation in South America and a 
director of “El Condor” of Valparaiso, 
Chile, a native company which, under 
his directing genius, has forged to the 
fore in the local insurance mart since 
its organization by him several years 
ago. 

Incidentally, when Mr. Beausire 
speaks of conditions in Chile, he has 
an authoritative background of more 
than out of the past thirteen 
years spent in that country. The 
World War accounts for the five year 
break in his study of and experieness 
in that land of comparatively recent 
development. 

“When I 
please = don’t 
laughed Mr. 
strictly in a 
must consider 
tions along with her 
‘o comprehend properly 
tic declaration. 

“Chile is like 


eight 


however, 
me,” 


say ‘lavish,’ 

misunders‘and 
seausire. “I mean that 
comparative sense. We 
her present day iimita- 
latent possibilities 
my enthusias- 


all other South Ameri- 
can countries, only more so, if you 
know what I mean. She is rich in 
natuval resources; Nature endowed 
her with a prodigal hand and the his- 
tory of development in other countries 
of that continent is being repeated in 
Chile. There has been a constant and 
plentiful influx of foreign capital, 
brains and initiative in the last decade 
or so and as a result it will now be but 
a matter of time before she will be 
brought to a full realization of her 
possibilities. It is to be expected that 
it will be, as it has been so far, a slow 


process but eventuakiy great things 
may be expected from Chile.” 

Again Mr. Beausire made evident hls 
natural British conservatism he is 


an Englishman by birth and breeding 
despite the very palpable’ French 
flavor of his family name: 

“A proper apprecia‘ion of her possi- 
bilities, however, must of necessity in- 
clude a brief survey ‘of her size and 
population. When you speak of ‘great 


things’ in the States in the same 
breath with the same term in _ re- 
lation ‘o Chile, our potentialities, 
insurance-wise, would appear some- 


what dwarfish. 
square 


After ali, you know, in 
mites Chile is but a little larger 
than two of your s4ates—Maine and 
Texas—while as to population these 
latter have it on us by almost 1,500,000 
souls. 

“At present, there are 105 fire insur 
ance companies operating in Chile. 
Seventy-seven of these are native com- 


panies and 28 foreign companies. Of 
the Jattermentioned group, two are 
American companies—the Tome and 


the Grea 
terest of 
ance 


Americat—entered in the in- 
the Amefican Foreign Insur 
Association. 

English Companies Occupy Predom- 

inating Position 

“I suppose it might in fairness be 
said that the English companies today 
occupy the position of greatest strength 
in the local market. ‘This is naturally 


to be expected by reason of their 
Priority of some 50 or 60 yeprs. But 
We have great hopes for the A. F. T. A. 


now that we have gone after our just 
Share of the business there. A large 
Proportion of ‘he so-called foreign 
brains and capital are of American ex- 
fraction and there is no reason in the 


world why little by little all of this 
business cannot be corralled as well 
the hew business, which will be con- 
comitan’ with industrial developments 


and the further 
resources 


exploitation of natural 
which the future is hound 
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“ALL RISK” cover against loss or damage 
wherever located and in any situations— 


| Broad, liberal form. Rates Attractive. 


MARSH & MSLENNAN 


175 West Jackson Blvd. 
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to bring. This business is already be- 
ginning to come our’ way but there is 
much missionary work yet to be done 
before we can hope to convert all that 
we should to ‘our faith,’ so to speak. 
“From the standpoint of rates ana 
rules, we are operating in Chile along 
the same ‘lines as those laid out by 
precedent and the other companies, 
for, as you may know, it) is the custom 
of tha A. EF. 1, A. to fall into line with 
established practices whenever or 
wherever it enters a foreign country. 
We do not believe in rate-cutting or 
‘special inducements’ of any sort save 
in the way of driving home the sheer 
worth and strength of the sarvice we 


“The business in Chile has shown a 
fairly consistent profit to insurance 
conrpanies generally since the earth 
quake in Valparaiso back in 1906. I 
am sorry that I cannot estimat? even 


the loss to underwriters at that time. 
I was still a schoowboy then. IT have 
learned since that it destroyed vir 
tually 2,090 human lives and much 
property but no matter what the loss 
was then, it’s an ill wind that blows 
nobody good, as they say. Out of the 


ruins of that day has been reared a 
much better city from an insurance 
point of view than would have other- 


wise been possible today.” 
Mr. Beausire’s Interesting Career 
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Great American. 
Insurance Company 
New Pork ! 
Choose Choose 
Your INCORPORATED - 1872 Your 
Company Company 
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$12,500, 


RESER VE FOR AL OTHER LIABILITIES 


19,81 
13.01 








ET SURPLU 


7.077. 35 
45,333,495.22 


LOSSES PAID POLICYHOLDERS 


! $143,654,333.86 


AFTER LIBERALLY PROVIDING FOR ALL RESERVES THE 
SURPLUS FOR THE PROTECTION OF POLICYHOLDERS IS 
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Home Office, One Liberty Street 
New York City 


Western Department 
war H. SAGE, Gen’i Mer. 
L. LERCH, Manager 
76 West Minees St., Chicago, Ill. 
7 Boston Office 
ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Pacific Department 
GEORGE H. TYSON, Gen’! Agent 
10 Sansome Street 
San Francisco, California 
Marine Department 
WM. H. McGEE & CO., Gen’! Agts. 
15 William Street, New York City 


Insurance Association feel that they 
are indeed fortunate to have made this 
connection with Mr, Beausire. Certain 
it is that he brings to his position a 
wealth of experience in that country 
and the insurance business. In truth, 
it wou.d seem that his entire business 


career had been invested in preparing 
him for the more than successful dis 
patch of his duties there. 

Born and bred in England, Mr. 
Beausire made his entrance into the 
arena of business in 1906 through a 
cverkship at the home office of the 


Liverpool & London & Globe in Liver- 
pool. Within the course of the next 
fouvx years, he gained an_ intimate 
speaking acquaintance with the busi- 
ness which he had determined to make 
his life work. Having’ mastered the 
details of home office management and 
the general policy of the company, so 
to speak, Mr. Beausire in 1910 was 
dispa*‘ched to Valparaiso as general 
inspector of the company’s operations 
in Chile. Ensued another period of four 
years during which, blotter-like. he 
absorbed a comprehensive knowledg2 
of and interest in that South American 
country which at first blush seemed so 
strange to his sophisticated English 
eyes. 


And then must 
the recounting of 
biography—-came the war. 
ths land of his nativity, Mr« 
hied himse.f. He enlisted in 
artillery and served in that branch of 
England's fighting forces throughout 
the period of the war, With a captain's 
commission and at the head of a 
valiant company, Mr. Beausire ever 
seemed to be in the thickest of the 
fray in France. Prominent among the 
encounters in which he participated 
were the Somme, the Messines 
Wischacte and the German attack oun 
Nieuport. Shortly after the signing of 
the armistice, Captain Beausire was 
ordered to the Northwest frontier in 
India where he served for another yaar 
before he secured his discharge. Again 
in mufti, his thoughts turned towara 
Chite and direetly back he went, book- 
ing his passage via Australia. 


be 
any 


tabulated in 
modern diay 
Back to 
Beausire 
the field 


as 


Organizes El Condor of Valparaiso 


Meanwhile, he had conceived the 
idea of organizing a native company of 
which he would assume executive 
charge; and “to conceive” was synony- 
mous with “to execute” in Mr. Bonn 
sire’s vocabulary. Accordingly, late 
in 1919. an official charter 


for “Fl Con 
dor” was granted by governmen‘al au- 
‘horities and the 


company began busi 
ness with a capital of 2,000,000 peso: 


$300,000 in American money according 
‘o the rate of exchange in those days. 
Mae. Boausivo said that the capital for 
this venture came ridiculously easy. 
The people there had more money than 
‘hey knew what to do with at that time 
and the natural result followed. The 
capital stock was largely oversub 
seribed and the shares had to be ap 
portioned. The company was ziven 
fhe name “El Condor” after the na 
tional bivd of Chile. Mr. Benusire 


took over the official reins of active 
management of the company’s affairs 
and even now, through his directorship, 
retains a controlling interest in his 
off-spring. 

Mr. Beausire will leave New York 
early next week with the confidence of 
the A. F. T. A. in his ability to build 
up for that organization a large and 
profitable business in Chile and the 
eniire west coast of South America. 


A CONTRAST 
The following table shows the con- 
trast between the fire destruction in 
England for the past three years and 
that in the United States for the corre- 
sponding period. As a commentary on 
our American habits of wastefulness it 


is humiliating. As a contrast it is 
shameful. 

Year Great Britain United States 
ROE a wicors $42,415,000 $447,886,677 
1) geen 38,820,000 495.406,012 
Ga 30,812,000 521,860,000 
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Plight of the Policy 
Holders of a Mutual 


SUPERINTENDENT TAKES HAND 
An Assessment of 100% Levied on 
Earned Premiums; State Depart- 
ment on Situation 


A statement by Superintendent Stod- 4 
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OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 


WISCONSIN STATE FUND. 






(Continued from page 1) 
these inspections will be given tio th 
board of control. The recommend 
tions in those reports will tend towar 
an elimination of the fire hazard an 
suggestions will also be made as tg 











dard issued relative to the tangled af- 





fairs of the Mutual Automobile Liabil- 
ity Insurance Company, now in liquida- 
tion, is not very pleasant reading for 
the policyholders who thought they 
were getting cheap insurance by pat- 
ronizing that mutual. The statement 
reads: 

“Francis R. Stoddard, Jr., 
ent of Insurance, 


2,263.93, 
collecting 
tunity 


State Superintend 
has levied an assessment o 


liable to assessment. 
of liquidation have been low amounting to only 


ers, who are 


the liquidator. 

“The policyholders will be 
voluntarily to pay the 
assessment before legal proceedings are brought. 
This will give 
lection expenses of the assessment, interest on 


The expenses 


equitable plan for levying and 
assessment has been devised by 


given an oppor. 
first call of the 


them an opportunity to save col- 


100% of the earned premiums on the policy the debts further expenses of liquidation. 
holders and members of the Mutual Automobile These items have been eliminated in fixing the 
Liability Insurance Company of New York, fo first call of 66 2-3% of the earned premiums. 


merly having offices in the Woolworth Building, 


Superintendent Stoddard says in his report that 


nental Underwriters’ 9 
directors and agents will be commenced if the It 
demand made by the 
ance for the payment of the premiums collected lv 
and unaccounted for is not complied with.’ y 


LLOYD’S BUSINESS RULING 


Missouri Says That No Business Can 
Be Placed Without Licensed 


improvements which will lower the jp 
surance rate. q 
has been charged that 
is a socialistic venture. This certain 
is immaterial. It should make ng 
difference who advocates a propositior 
providing the proposition is funda 
mentally sound. However, it might be 
well to bear in mind that the law pro 
vided for this state insurance was en: 
acted and placed upon the = statute 
books by a progressive legislature and 















Corporation and_ officers, f 
the fund 
Superintendent of Insur- 





Authority 


New York City, and has called 66 2-3% for he believes great majority of the members : a progressive governor, and I for one 
immediate payment. The Mutual Automobile desire to save this expense and for that reason, Attorney General Jesse W. Barrett, 4m willing to stand back of any state 
aoa Insurance ——— - a oes ganized in has — the — oi veg cove Gordes of Missouri, on Monday, July 30, sub- activity which has made a saving ta 
une, 1922, to write taxicab liability insurance ie members an oppo ) e one ( : : . % ae 

to meet the requirements of highway law requir of the assessment. He also points out in his mitted an opinion to Ben C. Hyde, sup the state of over one million dollarg 
ing each taxi to carry insurance for the protec report that if the members voluntarily pay the erintendent of insurance for Missouri, and which will save counties, cities 
tion of persons injured on the public highway, first call promptly, it will not be necessary to ‘hat a firm of underwriters cannot, un- and school districts over $250, 000 4 
and the order directing liquidation Was made collect the full assessment. ENE? : es jo so by the insurance x ’ 

October 25, 1922. The officers of the Mutual “The Superintendent states in his report that less authorized to do so by the insurance vear if the boards of control can te 


Automobile Liability Insurance Company of New 


York were: Edward M. Louis agent of 


irosjean, 


Carrol, president; 
N. Vause, vice-president; Clarence W. ¢ 
treasurer, and David H. Stone, secretar 

‘The report of Superintendent Stoddard shows of the 
that the total assets of the company are 


$122,352.73, consisting of cash in bank = of 

$8,555.39; premium due from the Continental over to the 
Underwriters’ Corporation of Trenton, N. 

former agent of the onmpeny $112,947.99 and hefore the 


Vernon Eager. $849.35, The Continental Under 
writers’ Corporation was placed in the hands 
of a receiver in equity by the Chancery Court 
of New Jersey, shortly after the action of the 
Automobile Liability Insurance Com 
pany, and the amount due 
has not been paid, 
“Claims amounting to $66,696.30 have been 
presented to the liquidator of which he recom the check. 
mends for allowance $6,314.80 and estimates all 
claims pending and undetermined by reason of 
actions brought against members and 
holders at $41,179.78 The balance amounting 
to $19,201.72 is disallowed The report of 
Superintendent Stoddard shows that in order 
to determine the liabilities he has investigated 


derwriters’ 
$76,819.15 


Mutual 


to meet it, 


was made, 


the Continental Underwriters’ 


$43,124.90 fas 
had agreed to pay for assureds who were clients 
Continental 
Continental Underwriters had collected premiums 
amounting to $29,823.09, 
Mutual Automobile 
pany nor accounted for. 
Superintendent took possession of the 
Mutual Liability Company, the Continental Un- 
Corporation 
which 
Liability in 
from the 


Automobile 
miums due 
from the Continental was not deposited in the 
Liability 
U nderwriters’ 
‘hese facts were shown by the re- 
port of the examiners and when the officers and 
officials of the 
policy was worthless 
i writers’ Corporation did not have sufficient funds 
the order directing liquidation of the 
Mutual Automobile Liability Insurance Company 


Corporation, the 
corporation owed the company 
premiums which the Continental 
Corporation and that the The 
which it had not paid 
Liability Com- 
It appears that shortly 


drew a 
was presented to the Mutual 
in payment of the pre- 
Continental. The check 
bank account of the 
Company. The Continental 
Corporation was unable to pay 


nies 
damage 


company admitted that the check 
because the Continental Under- 


and examined 244 claims and has computed “The Superintendent of Insurance § states in firm to 
assessments against 988 members and policyheld his report that suit against the defunct Conti- holders. 
— — ——— 
—— — — 
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of Good Casualty Insurance 





Guarantee and Accident 


OF LONDON, 





CHICAGO 


HEAD OFFICE 
UNITED STATES BRANCH 
134 South La Salle Street 


Company. Limited 


ENGLAND 


F. W. LAWSON, General Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 


co-operation with its agents. 


ee 


superintendent, 
dividuals with a company not licensed 
in Missouri. 

opinion was 
query from Hyde, who had received nu- 
merous complaints from St. Louis insur- 
ance men relative to Myers & Wend- 
ling, of St. Louis, insuring members of 
check for the Automobile Club 
Lloyds of London at rates 20% less’ the 
than those 
for personal 


Lloyds have no Missouri license. 
Attorney General Barrett holds that 
an individual may insure his property 
where he pleases—with a non-admitted 
company if he sees fit to do so- 
is against the law for an underwriting 50%, 
do so for 












place insurance for in-  ghown the advantages of the fund and. 


be induced to carry insurance with the 
state. 4 
“The fund, like all other insurance’ 
carriers, had its losses and they hava? 
always been paid promp‘ly and in full 
In the early days, the capital burned 
and again in the period of 1913 to 
of Missouri in 1915 we were caiiied wpon to pay for 
loss of the Superior normal and 
charged by stock compa- the Oshkosh normal. These wera 
liability, property large losses but we realize that fires 
collision coverages. do occur and that we are not im 
mune. However, our loss ratio for the 
past s2ven years has been about 12% 
of our premiums and our expense ratio 
has been about 2%. As the average 
company has an expense ratio of 40 to 
you can readily see why the fund 
policy- can insure property at a lower cost 
and still make money.” 


in response to a 


and 


but it 


individual 
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of public service 
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Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institution 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 
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London & Lancashire Insurance Co., Ltd., 


OF LIVERPOOL, ENGLAND 


Tt reminds you to see an 
=, Insurance Agent 


Every fire alarm box says, ‘‘l agent is an authority on: protec- 





La U & R k | s L s 
warn vy u of ever present dangers tion—an exper nN insurance He 


of property destruction. [caution will insure vour personal belong- OF LONDON, ENGLAND 


you to protect yourself fully ings as. thorcughly and as carefully 
“ 

against financial loss from prop as he insbres' the industry and 

erty loss. [LE renjind you to tonsult commerce of the country 





your insurance agent—the man With its experienced advisory 


who can. protect you.” service, the ‘Insurance Confpany 
Lhe responsible insurance agent of North America has played a 

will give you insurance protection large part in guarding the proper- Orient Insurance Com an 

on your property, your posses ties of individuals and the re p y, 

sions, your merchandise, your sources of the nation for one 

home Phe responsible insurance hundred and thirty-one years. 


OF HARTFORD, CONN. 
Insurance Company of 
I foyucema vente alent 


PHILADELPHIA 





sop | Safeguard Insurance Company, 
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Indemnity Insurance Company of North 
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A Sign of Good Protection 
Pa . 
|Be ¢ ° 
IRE [RsuRaNce (Onemny of Maman 
_ ” ceo, : Writing: 
Above is reproduced the advertisement You to See an Insurance Agent.” In Fire Rents 
of the Insurance Company of North this advertisement the Insurance Com- Lightning Marine 
' America, published in “The Saturday pany of North America lage the — Windstorm Sprinkler Leakage 
Evening Post” of April 28, that was se of the service the reliable agent gives, T d / gy : 
7 A a - vee . . - e . 
5; ae sie his importance to the community, and ornado Riot and Civil Commotion 
lected as one of the “most distinctive pipe, facts. Use and Occupancy Explosion 
American advertisements’ by the Uni- Wm. E. WOLLAEGER, Presioent FRANK DAMKOEHLER, Sec’y, R. E. BRANDENBURG, Treas. 
versity of Nebraska. Ti was one of a HERMAN AMBOS, Ass’T. Secy. ROBERT H. MOORE, Asst. SEc'Y 
F series to sell the insurance agent to the SOUND, SOLID AND SUCCESSFUL — — a . 
| public under the heading “It Reminds N H : HE ¥ INSURANCE CO., LTD. 
| EW HAMPSHIRE I OF YORK, ENGLAND 
; FPiRE: FIR Established 1824 
E, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
‘aeniaene, ‘Sieiiiell INSURANCE CO. AND EXPLOSION INSURANCE 
: ve . . S. BRANCH, 80 Maiden Lane, New York 
merican quitabie (\MANCHESTER, N. H./) FRANK & DUBOIS, United States Managers. ERNEST B BOYD, Underwriting Mer. 
Assurance Company psa © FRANK B. MARTIN, Asst. Manager. — WALLACE KELLY, Branch Secretary. 
of New York = A Assets, $2,743,342.03 a Surplus, $1,098,519.64 
ittetedinn . teanes METROPOLITAN ......cseeeseeees Willard S. Brown & Co........+++- New York, N. Y. 
Fete the as ae eacdaasadede a PEED Sdeccnacauvuetaccead San Francisco, Cal. 
Company SOgrASTEED ..........- Senet & See eee 
of New York LA. & MISSISSIPPI...........s.. PASO f " WUNES Bic cdc nce cecandecds New Orleans, La. 
Metropolitan Assuranee || | A 0 C—_—_—_—_—_—_—_—_—__—_—_—_—— -_— 
Underwriters ANTHONY MATRE, Pres. NAPOLEON PICARD, Secy-Treas. 
i of New York LICENSED IN 
R. A. CORROON Colorado, Illinois, Indiana, Iowa, Kansas, Kentucky, 
President Louisiana, Maryland, Massachusetts, Michigan, 
T. A. DUSFEZ Minnesota, Missouri, Montana, Nevada, New Hamp- 
Vice-President and Secretary 8 6 2. Pires Nevada Gcoth “Carelita, ‘Tennessee, "Texas, 
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Arbitration Clause 
Under French Law 


AS APPLIED TO RE-INSURANCE 





foreign Companies at Disadvantage 
Because Courts Won’t Recognize 
International Agreements 





A. V. Hansen, manager of L’Univers, 
of Paris, a widely known re-insurance 
company with many international con- 
nections is the author of an article on 
the arbitration clause in re-insurance 


contracts and its relation to the French. 


law. Mr. Hansen, it appears, wrote 
the article after there had occurred 
some difficulty in getting legal sapport 
fo. the arbitration clause, some com- 
panies having refused to recognize ar- 
bitration decisions. 

Mr. Hansen says in part with refer- 
ence to this point: 

Re-insurance is essentially an in- 
ternational affair. Unfortunately, 
however, no international legal regu- 
lation of it has, as yet, been evolved, 
and, what is even more regrettable, 
there is practically no recognized 
jurisdiction laid down for re-insurance 
disputes. The following will only 
treat of the consequences which may 
ensue as a result of the different legal 
provisions in the case of an arbitra- 


tion between a Scandinavian and a 
French company. The root of the 
difficulties consists in the fact that 


Danish, Norwegian and Swedish law 
recognize without further ado the 
validity of an arbitral award in re-in- 
surance, while French law will only 
accept it under certain specified con- 
ditions and limitations. The result is 
that when a French company makes a 
treaty containing the arbitration clause 
with a Scandinavian company, the 
latter is placed in a very unfavorable 
position, because in the event of dis- 


putes over the interpretation or the 
execution of the treaty, the Scandin- 
avian company is compelled to sub- 


mit to the verdict, whilst the French 
company, in virtue of French law, has 
the right to refuse such submission. 

If a Scandinavian underwriter in 
conflict with a French company 
wishes to resort to arbitration, he 
runs even the risk that the latter will 
refuse to nominate an arbitrator. The 
arbitrator of the French company is 
then nominated in Scandinavia by the 
municipal judge or by the President 
of the Municipal Court. If the award 
is adverse to the French company, 
they can refuse to accept it by ap- 
peal'ne to Article 1006 of the Code of 
Civil Procedure. The disparitv of the 
position in which the parties find 
themselves is obvious and glaring. It 
is only right to say that, as a rule. 
French comnanies have not availed 
themselves of the privilege secured to 
them by their Legal Code; unfortu- 
nately, however. in the last vear or 
so, a whole series of cases has oc- 
curred—it was chiefly in cases of 
marine re-insvrance—in which the re- 
fucal of the French underwriters has 
led to endless discussions over the 
carrving ont of the clauses and con- 
ditions of the treaties. 

Position of French Court 

A point at issue in’ re-insurance 
business cannot be estimated at its 
real imnortance by a non-professional 
man. This is the reason whv the ar- 
bitration clause will be found in 
nearly all re-insurance treaties, the 
points of dispute beine therebv with- 
drawn from the ordinary courts and 
transferred to experts. It is, how- 
ever, necessary that the laws of the 
different countries concerned recog- 
nize the validity of such a proceeding. 


But when the law, as in France, only 
recognizes Courts of Arbitration un- 
der certain specified conditions, it is 
accordingly necessary that companies 
make themselves’ thoroughly  ac- 
quainted with them beforehand to 
avoid running the risk that the arbi- 
tration clause is based on erroneous 
premises. 


It is instructive to note how the 
French Code of Civil Procedure deals 
with the question of arbitration, how 
it creates difficulties for the insertion 
of the arbitration clause, and also 
what jurisdiction has been forthcom- 
ing with reference to this question. 
In Article 1003 it is said: “Everyone 
is entitled to compromise over his own 
absolute rights.” Consequently this 
article recognizes arbitration in prin- 
ciple. It is further laid down in Ar- 
ticle 1005: “The compromise can be 
made either by record drawn up in 
the presence of the chosen arbitra- 
tors, or by deed before a notary, or 
by private signature.” This article 
neither obviously precludes the possi- 
bility of a settlement by arbitration. 

We now proceed to examine the 
meaning of Article 1006 reading thus: 
“The compromise must indicate the sub- 
jects ef litigation, and the names of the 
arbitrators, or else it will be con- 
sidered null and void.” As will be 
seen, the law only recognizes the 
validity of arbitration when (1) the 
points at issue, and (2) the names of 
the arbitrators are given at the time 
when the Court of Arbitration was 
mutually agreed upon. This raises 
the question: Is it possible, at the 
time when a re-insurance treaty is 
signed, to be able to anticipate both 
these points? 

Impossible To Anticipate Difficulties 

(1) It is inevitable from the very 
nature of the re-insurance treaty that 
the number of points which may possi- 
bly be the occasion of dispute is un- 
limited. It is accordingly impossible 
at the moment of drawing up _ the 
treaty, to expose in detail all the 
points which can possibly come into 
question. If one were in the position 
to do so, one would naturally discuss 
these points and arrive at some 
agreement before signing the treaty. 

(2) The indication of the arbitra- 
tors’ names should, on the whole, be 
possible. Considering, however, that 
a re-insurance treaty generally runs 
on for years, one must be prepared to 
anticinate that in the course of time 
conditions and circumstances may in- 
tervene which will prevent the arbi- 
trators from fulfilling the duties 
originally taken over, they may die or 
not be at hand, ete., etc. 

We thus arrive at the conclusion 
that in re-insurance as it is usually 
effected, it is practically impossible to 
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comply with the conditions imposed by 
I’rench law. 

It is a remarkable fact that there 
is no record of a single case where a 
difference of opinion in re-insurance, 
whether between a foreign and a 
French company’ or between’ two 
French companies, has been brought be- 
fore the Courts. This allows to draw 
the conclusion that points at issue 
were always settled by arbitration. On 
the other hand the Commercial Court 
of the Seine—and this is practically 
the only case—on the 8th of January, 
1889, ruled that the arbitration clause 
in re-insurance treaties is invalid. 
(This was held in an action between a 
Greek and a French insurance com- 
pany.) 

These facts create a remarkable 
situation. There is no jurisdiction as 
to re-insurance treaties. There is 
only one case when reference was 
made to the arbitration clause in re- 
insurance, and in this case the clause 
was declared to be invalid. It is, how- 
ever, to be remembered that this par- 
ticular judgment dates from 1889, i. 
e., from a time when re-insurance was 
as yet of comparatively subordinate 
importance and was effected in an 
entirely different way from to-day. No 


litigation so far as re-insurance 
treaties are concerned, appears to 
have been settled by the French 
Courts. 

Although the law speaks’ very 
clearly and without any ambiguity 


against the validity of the arbitration 
clause—provided that certain condi- 
tions which it is impossible to comply 
with in re-insurance be fulfilled— 
there is every reason to believe that 
the question whether any such clause 
is valid in re-insurance or not must be 
regarded to-day from quite another 
point of view. 





McGEE GETS NORTHERN 

William H, McGee has been ap- 
pointed marine general agent for the 
Nor-yhern of London, thus adding 
another to his already strong list of 
companies. The Northern is making 
its first venture here into the marine 
field, an indication that some _ in- 
terests, at least, see a ray of hope for 
future underwriting profits in marine 
insurance, 











GENERAL AGENTS WANTED 





Organized 1824 
UNITED STATES LLOYDS, Inc., 
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APPLETON & COX, Inc., Attorney 
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INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 
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THE TOKIO MARINE AND FIRE 
INSURANCE CO. 
LTD., OF TOKIO, JAPAN 


(Marine Department) 
Incorporated 1879 
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French Shipowners 
Favor Hague Rules 


DESPITE SOME IMPERFECTIONS 





Think Tramp Steamers Should Adhere 
to Rules in Order to Maintain 
Credit Standing 





M. de Rousiers, secretary of the Cen- 
tral Association of French Shipowners, 
and one of the leading men in French 
shipping circles, in a recent interview 
states that vessel owners of his coun- 
try greatly favor The Hague Rules for 
the good they will do in developing bet- 
ter and more standardized bills of lad- 
ing. For the sake of the maintenance 
of credit and good relations with banks 
shipowners, both liner and tramp, ought 
to waive their objections to certain fea- 
tures of the Rules, adopt them and then 
pass amendments later if they need to. 
M. de Rousiers’ interview was obtained 


for the “Scandinavian Shipping Gaz- 
ette.” 
“The Danish association considers 


that the Hague Rules, of which the text 
of the convention of Brussels is only a 
reproduction with.some small correc- 
tions, ought only to be applied to reg- 
ular shipping services,” says M. de Rou- 
siers. ‘Tramp steamers should, in its 
opinion, be absolutely excluded from 
the obligations contained in these rules. 

“It is certain that, from the beginning 
of the discussion of the Hague Rules 
until the end of the conference at Brus- 
sels, everybody agreed to consider that 
tramp steamers could avoid application 
of the Hague Rules when they were un- 
der the control of a charter-partiy and 
when no negotiable bill of lading had 
been issued. In other words, the Hague 
Rules have always proclaimed that 
charter parties escape from their con- 
trol; that they continue to be drawn 
up with full liberty by charterers and 
shipowners. This principle has not 
been attacked by the conference at 
Brussels. On the other hand, however, 
it has always been understood that the 
negotiable bills of lading which would 
be made out, whether it be by a steamer 
in regular service or by a_ tramp 
steamer, should, in the same conditions, 
be subjected to the Hague Rules. 

“It is, however, true to say that the 
tramp traffic may escape from the 
Hague Rules provided it adheres to the 
form of the charter-parties, even to the 
making out of bills of lading to de- 
nominated persons, that is to say, non- 
negotiable bills of lading. It is only 
subject to the Hague Rules when it em- 
ploys negotiable bills of lading playing 
exactly the same part as those estab- 
lished by the regular lines. 

“The tramp traffic would, moreover, 
find itself in a very difficult situation 
if it established negotiable bills of lad- 
ing, not subject to the Hague Rules and 
not representing the same degree of 
guarantee as the bills of lading in con- 
formity with these rules. In fact, once 
the international rule, aimed at by the 
convention, is established, bankers will 
not fail to avail themselves of the gen- 
eral practice regarding negotiable bills 
of lading and will only acknowledge 
bills of lading which are in conformity 
with these rules. Consequently bills of 
lading not in conformity will come into 
an inferior situation, which will bring 
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em into discredit. It is therefore in 
, interest of the tramp steamers to 
nform to the Hague Rules as far as 
y can, in order to. satisfy their 
ents, and to establish negotiable 
nls of lading. 
«the demand for a modification intro- 
ced by the Danish shipowners has, 
the opinion of French shipowners, 
other inconvenience, It brings into 
estion again a text which has been 
e subject of very long discussions, 
dconsequently puts back the moment 
a solution of this problem which for 
many years has been in suspense be- 
een shipowners on on? side and ship- 
rs, insurers and bankers on the other. 
“Certainly, the text of the Hague 
niles is not above all criticism. It is 
e text of a transaction arrived at be- 
een the divers interests present. It 
ill, like all other texts, give rise to dif- 
rent interpretations. A modified text 
ill, however, represent exactly the 
me inconveniences, and furthermore, 
he inconvenience of delaying the solu- 
yn indefinitely. 
© it is, howevar, important that this 
lution should be rapid. In many 
aritime countries—if an international 
ynvention is not arrived at very short- 
the national legislature will inter 
ne in order to give to shippers, in- 
rers and bankers, which represent an 
portant number of clients, the guar- 
tees which they consider right to 
aim. If national legislature is not in 
@ way dominated by a preliminary in- 
ernational convention, the dispositions 
of each country will certainly not be in 
wreement with each other. The result 
ill thus be a permanent conflict be- 
ween the laws, extremaiy prejudicial to 
Maritime commerce in general, because 
will constitute a veritable obstacle 
i) international transactions. The 
Prench shipowners therefore consider 
iat whatever inconveniences’ the 
ague Rules on certain points may 
present, it is advantageous to accept 
em as they actually are worded, in 
der to put an end to the difficulties 
ind uncertainties which for the moment 
e caused by the question of bills of 
nding.” 





INSTALLMENT PREMIUMS 





New Rule of Automobile Department 
| of National Bureau of Casualty 
& Surety Underwriters 


' 


| At the meeting of the Automobile 
Vepartment of the National Bureau 
eld on July 19th, the automobile rule 
Permitting installment premium pay- 
ents was amended by substituting 


$2,500 under both the 
installment and the semi- 
nnually installment bases. Also, the 
he wording of the rule was some- 
hat clarified. The rule will now read 
as follows: 

“Quarterly Installment: Quarterly 
stallment is permissible provided the 
eposit premium is at least 331/3% 
{ the estimated total annual premium. 
uch deposit premium shall not be less 
han $1,000 in any event. 
_“(a) If the policy is written on a 
uarterly adjustment basis, the as- 
ured shall pay to the company the 
Premium earned during the preceding 
uarter until the total annual advance 
femium has been paid, the deposit 
ting held by the company to be ap- 
led against the final payment. 

(b) If the policy is written on the 
becified Car Basis, or is written sub- 
*ct to adjustment only at the end of 

€ policy period, the balance of the 
Jotal annual premium, after deducting 

€ deposit premium, shall be payable 

n three equal installments at the end 

each Succeeding quarter subject to 

nal adjustment at the end of the 
policy year. 

h Semi-Annual Installment: Same as 
“Dove except that at least 60% of the 

al annual premium shall be the de- 
posit premium. Such deposit pre- 


mlum shall not be less than $1,000 in 
ny event,” 























WAR RISK INSURANCE 





No Steps Taken Yet To Put State War 
Risks Schemes on Permanent 
Basis in England 





At the annual meeting of the Liver- 
pool and London War Risks Associa- 
tion, he'd at Liverpool on July 4. 
J. Bruce Ismay, chairman, said that 
the Government had reviewed the 
working during the past year of the 
State War Risks Insurance schemes, 
but so far had taken no steps towards 
their establishment on a p®rmanen* 
basis. There was now no statutory au- 
thority under which any such schemes 
could be brought into operation in the 
event of occasion arising. The success 
of the schemes iin operation during the 
war was due in no small measure to 
the care which had been devoted to 
their preparation in times of peace, 
and it was to be regretted that there 
should have been so great a delay in 
placing war risks insurance on a defin- 


Hill, who had acted as manager and 
secretary of the Association since its 
formation, had been compelled owing 
to ilkhealth to resign, but was now 
adviser to the committee. Mr. Vivian 
D. Heyne had replaced him as man- 
ager and secretary, Mr. William Goffey 
being assistant manager. 





ULLMANN TO MOVE 

Albert Uilmann, marine underwriter 
for the North British & Mercantile 
group of companies, and also marine 
agent for the New Zealand, is moving 
his office on September 1 to 13 South 
William Street. It is rumored that 
the Commercial Union, which formerly 
occupied the offices now used by Mr. 
Ullmann and his staff for the five com- 
panies for which he underwrites, will 
return there after leaving the Boston's 
office. 





GRAIN UNDERWRITERS MEET 
The Lake Grain Underwri‘ers Asso 
ciation held a general meeting Monday 


HEADS CHICAGO OFFICE 





William H. Maas Advances in De Puy 
Publications Organization From 
Associate Editor At St. Louis 





William H. Maas, associate editor 
of the Mid Continent Banker, of St. 


Louis, has been promoted to manager 
of the Chicago editorial and business 
office of the De Puy Publications, ac- 
cording +o an announcement by Clifford 
De Puy, president of the organization. 
The publications include the Mid-Con- 
tinent Banker, of St. Louis; North- 
western Banker and Underwriters’ Re- 
view, of Des Moines; the Trans- 
Mississippi Banker and_ Insurance 
Magazine of Kansas City, Mo, Mr. 
Maas ‘formerly was a St. Louis news- 
paper reporter. 





Hendon Chubb, of Chubb & Son, New 
York, returned last week from a fort- 
night's trip to Canada where he de 
voted most of his time to salmon fish 


ite and permanent footing. 
Mr. Ismay 


said that Sir Norman Street. 


afternoon at the new headquarters of ing, 
the Board of Underwriters, 56 Beaver 


Success was with him, he says, 
and he had bulvy good sport pulling in 
the gamy fish. 




















Surgeons’ Fees are More Costly than Garage Bills 


And Every Surgeon’s Fee Means Hospital Expenses. 


When you consider the cost of automobile ownership, 
you usually think of gasoline, insurance and repairs—you 
too frequently forget that your automobile may inflict in- 
juries on you more costly by far than filling-station and 
garage bills. 


Last year thousands of persons were killed, and hund- 
reds of thousands injured in automobile accidents. Most 
of these deaths or injuries occurred in collisions, over- 
turnings, and other spectacular accidents. Yet the acci- 
dents which get into the newspapers account for only a 
small percentage of the total victims of the automobile! 





For example, your garage 
looks harmless enough from 
the outside—it seems the last 
place where you would expect 
to get hurt. 

Yet 213 Travelers accident 
policyholders were paid $35,- 
467.06 last year for injuries 
which they sustained in and around their garages. 








The man who delves into the 
“innards” of his car looking for 
trouble. is likely to find it. 

1,127 Travelers accident poli- 
cyholders found trouble in the 
form of physical injuries while 
repairing their machines last 
year. The Travelers paid them 
$65,235.09 for such injuries. 


The more spectacular accidents are also most 
costly. Apparently in a crash, the driver is as 
likely to suffer as the machine. 
972 accident policyholders of this 
company were either killed or 
injured in automobile collisions 
last year. 

$334,006.33 was paid by 
The Travelers to them or their 
estates. 








That innocent looking little 
handle that dangles in front ot 
many cars, packs a nastier wal- 
lop than the left hind foot of a 
mule. 

897 holders of Travelers ac- 
cident policies were so thorough- 
ly kicked while cranking their 
cars last year, that The Travelers paid them $84,- 
595.30 for their injuries. 





Can you imagine any safer 
act than stepping out of a 
standing automobile? Well here 
are some facts to prove the 
contrary. 

779 holders of accident poli- 
cies in this company collected 
$61,717.65 in 1922 for injuries 
sustained while entering, leaving or closing doors 
of their cars. 


You are familiar with that helpless feeling you 
experience when your car be- 
gins to skid. Skids are costly as 
well as disagreeable. 

$215,600.96 was paid by The 
Travelers last year to 563 per- 
sons for injuries caused by the 
skidding or overturning of au- 
tomobiles. 








A Travelers accident policy will prevent the accident 
from damaging your bank account, It will pay you from 
$25 to $250 a week, if you are totally disabled by acci- 
dental injury. It will pay your family from $7,500 to 
$75,000 should your death result from an accident. It 
will help pay the surgeon’s fees and hospital expenses, if 
your injury is serious. 


Everyone who drives or rides needs a Travelers acci- 
dent policy with the Automobile Supplement. This supple- 
ment pays an additional $10,000 if you are killed while 
riding in, or working around an automobile. It provides 
insurance at a cost of $1.00 per $1,000. 

A Travelers Accident Policy Renders You Tax- 
Exempt from Injury! Get yours today! 


THE TRAVELERS INSURANCE COMPANY 


Harttord 


Connecticut 


1863: The First American Accident Insurance Company 
1923: As Always, the Largest American Accident Company 
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CASUALTY AND SURETY NEWS 





eo 





New Public Liability 
And P, D. Manual 


U. S. CASUALTY INSTRUCTIONS — 





Letter to Agents Discussing Limits, 


Code Numbers and Other Matters 
Sent Out 


In distributing “*o agents a revised 


public liability and property damage 


manual which 
1 the 


some 


became effective August 
United States 
interesting 
agents. It says: 


Casualty gives 
explanations to 
does not 


which 
becomes 


manual, how 
classification to 
apply. It therefore 
to use it in connection with a manual of clas 
sifications for which purpose agents in work- 
men’s compensation states will use the classi- 
fications the standard or 
workme! manua 
states will use this re 
i manual until September 
connection with the classifications con 
so-called employers lability man 
the so-called employers liab 
will be discontinued about Sep 
prior to which time, copies of the 
classifications constituting part 
vorkmen’s compensation manual wil] be 
buted to our agents in employers liabil 
the intention that the sheets 
public liability manual first above 
shall then be withdrawa from the 
liability manual and inserted within 
the workmen’s compensation man 
providing a complete employers liab 
public liability mutual with provi 
the underwriting of property damage. 


Public Liability Limits 


the public 
rates for public 
for a property damage 
symbols for teams 
the value of the teams insurance symbols be 
ing given upon separate teams rate sheets for 
different territories. The minimum premium for 
public liability on a manufacturing risk is 
fixed at $5 and for a contractor’s risk at 
$10 with certain exceptions noted in the man 
ual and it is understood that the minimum for 
a policy both manufacturing and con 
tracting shall be $10. If property 
damayve desired, an endorsement 
will he public liability 
the minimum premium for which will 
same for $1,000 property damage limit 
s minimum for $5000 and $10,000 on public 
liability Property damage will in no case be 
written for a higher limit than the 
limit for publie liability and if property 
age in exeess of $1,000 is required, the per- 
shown in the table on page 65 of, the 
public liability manual must be ap 
to the rate and to the minimum premium. 
\s an example, a sewer building contractor 
has a public ,liability policy with limits of 
10,000. He requests property damage insur 
with a maximum limit of $10,000 The 
number for sewer building is No. 6301 
ind turning to page 6 of the blue rate sheets 
we find a property damage rate of $45 for a 
$1,000 limit, but the property damage 
printed thus .45x. The letter “X” 
after a property damage rate means 
must refer to the yellow exception sheets in 
the manual and doing so we find sewer build 
ing code No. 6301 listed on page 3 of the 
yellow exception sheets. This means that the 
explosion of any 
structural injury to any 
will not be covered at the 45¢ premium rate, 
but the sewer contractor wants this coverage 
included. We must in these circumstances sub 


ever, contain all 
these rate 


necessary 


contained in 
compensation 
employer liability 
vised p llic } 
Ist in 
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] manual 
tember Ist, 
manual of 


employer 
cover ot 
thus 
ility and 
lor 


rate sheets in 
proy ice 
/10,0005 and 


$1,000 the 
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liability 
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limits 
limit of 


also insurance, 


covering 
operations 

Insurance 1s 
attached to an existing 


s¢ cond 
dam 


rate 1s 
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that we 


kind or collapse or 
building or structure 


"NEED OF GLASS INSURANCE 
New York Indemnity Gives Fundamen- 
tal Selling Points Regarding This 
Form of Coverage 
The New York Indemnity has put out 
a small circular showing why plate 
glass insurance is needed, It points 

out the necessity as follows: 

Because plate glass breakages usually 
result from causes beyond the control 
of the owner or storekeeper. 

Because to be uninsured will result 
in much annoyance and delay in having 
windows fixed and most important a 
loss of business from boarded-up win- 
dows, doors and show cases. The in- 
surance company, being a large buyer 
of glass, has no difficulty in getting the 
glass reset. 

Because when policyholders carry 
glass insurance they are saved the ex- 
pense of paying for the new glass that 
is needed. 


— ——— a 
mit to the National Bureau complete data con- 

cerning the character of the exposure for which 
this special coverage is desired and obtain 
from the Bureau a rate modification to include 
the special hazard and having done so we turn 
to page 65 of the manual and consult the 
limit table, where we find that a $10,000 limit 


calls for an increase of 175% in the rate for 
increasing the limit from $1,000 to $10,000. In 
other words, the rate to be charged for a 


limit of $10,000 including 


the special hazard is 
the rate 


275% of named for a limit of only 


$1000 including the special hazard. 
As respects a considerable number of the 
code numbers in the rate sheets the symbol 


“a” appears instead of a property damage 


rate. This is also true of the classifications 
for which owners, landlords and tenants poli 
cies are written, these classifications being 


inclusive of the 
All such risks 


presented on pages 28 to 30 
revised public liability manual. 


must be referred to the Home Office with full 
particulars for special rating by the Bureau. 
So, too, all product liability risks referred 
to on page 5 of the new manual must be re 


ferred to the Home Office for rating and as a 
matter of fact we shal] prefer to have agents 
discuss with the Home Office any property 
damage risk or product liability risk before 
.committing the company, because on account 
of the serious liability involved in these cov- 
erages we shall accept such risks with consid 
erable discrimination and we would, therefore, 
like to have the fullest possible particulars 
when such risks are submitted for our con- 
sideration. Doubtless a prohibited list will be 
developed, but it is impossible at this time 
to distinetly state what risks wil] be pro 
hibited. 

A definition of property 
is given on page 10 of the 
will be noted that there 
a, b, c, d and e, not 
regarding explosion, 
of buildings. 


damage 
new 


coverage 
manual and it 
are five exceptions, 
including the exceptions 
collapse or undermining 


T. W. LEONARD TALKS IN CHICAGO 


Tells How Selling Accident and Health 
Differs From Selling Life 
Insurance 


T. W. Leonard, of Pittsburgh, at one 
time manager in Brooklyn for the Gen- 
eral, was one of the speakers address- 
ing the accident and health school of 
the National Life of the U. S. A. Talk- 
ing of accident and health insurance he 
said in part: 


“The health and accident insurance 
business is somewhat different from 
life insurance in that people do not 


have to die to win, or wait twenty years 
for the maturing of their policies. 
When we approach a man or woman 
for the purpose of selling him or her 
health and accident insurance we can 
state that the policy that we are selling 
will be an immediate benefit, that very 
often we will pay a claim on it in less 
than a week, and often within two or 
three weeks. In these days of high liv- 
ing costs what is a working man going 
to do if he has a long sick spell or a 
severe injury? To be sure he may 
have compensation insurance furnished 
by his employer, but that covers only 
after the first week, and sometimes 
after the first two weeks, for accidents 
that actually happen during the eight 
hours he is actually at work. For the 
remaining sixteen hours of the day he 
is not covered by the compensation in- 
surance. Our policy covers him twenty- 
four hours each and every day and 
that seven days a week instead of only 
the five or six days of the week that he 
works. It is usually hard enough for a 
man to make both ends meet when he 
is well, but when sickness or accident 
disables him what is he to do if he has 
no health and accident insurance?” 
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Death of Gauvin 
Deeply Mourned 


CAREER 





HAD INTERESTING 





Untimely Demise Due to Malignant 
Internal Growth; Hanson to Con- 
tinue Agency Under Oid Name 


Eugene Ferman Gauvin, whose 
mature death last week was widely and 
deeply regretted by members of the 
insurance fraternity, was a man among 
men. He was an executive of recog- 
nized and enviable standing—president 
of the nationally-known Gauvin Agency, 
zt one time the largest “strictly casual- 
ty” office in the United States. And 
he was an athlete of reputation, having 
had in his younger days a number of 
offers to join the ranks of various pro- 
fessional baseball teams. 

One had to meet Mr. Gauvin but once 
to appreciate the many fine qualities 


pre- 


which combined to make him the 
marked success he was. A winning 


smile, an incomparable sense of humor 

and optimism, made him stand out in 

one’s memory--a distinct personality. 
Early Athletic Prominence 

Mr. Gauvin was only forty years old 

at the time of his death which has been 


‘attributed to an internal malignant 
growth. During the past twelve 
months he had been bothered inter- 


mittently by “the enemy within” until 
in February of the current year he fin- 
ally submitted to an operation. Within 
a short time he recovered sufficiently to 
return to his desk at the agency where 
he continued until only six weeks ago 
when he was again confined to his bed, 
this time at his home at 872 Park Place, 
Brooklyn. 

Mr. Gauvin spent the early years of 
his life in Brooklyn where he distin- 
guished himself as captain of the Com- 
mercial High School football team— an 
unstoppable, plunging full-back and a 
powerful punter, and as one of the best 
amateur catchers the school has ever 
had. Even after his graduation from 
school, he remained interested in base- 
ball as catcher of the then “crack” 










LE 


> 

















FREDERICK RICHARDSON, United States Manager 
GENERAL BUILDING - 4 WALNUT STS. 
PHILADELPHIA 


S ) 








A de 
team of the Brooklyn Lodge of Big men, ! 
It was while playing with the Elks th) Frank | 
he was “discovered” by the scouts qj am, are 
several professional teams who @m dynami 
their best to interest him in the gam “The } 




















professionally, inent ¢ 

He got into the insurance busineyp the ed 
through the Ocean Accident & Guar} Hub i 
tee. Mr. Gauvin settled down to leanp satisfa 
as much as possible about the casualyp this art 
insurance business. From the Oca most 
he went with the John A. Kelly Con) the ot 
pany, New York representatives of th hamm' 
General Accident, of which he later jy Olymp 
came manager. 

In 1913 he joined with Arling Hag Mach 
son in establishing the agency whidj 
bears his name. Since its organization  5™ 
as is commonly known, the Gauvig Ted | 
Agency has represented the Unite looks 
States Fidelity & Guaranty Compan Bostot 
in the metropolitan district where | beater 
has pbuiit up an unusually large busig 5@7DE 
ness. onstré 

Mr. Gauvin- was a member of thg Major 
Montauk Lodge of Masons, Scotti of Go 
Rite bodies of Manhattan, Mecca Teng actior 
ple, Nobles of the Mystic Shrine; Drug ¢wTe 
& Chemical Club and the Hill Cre@ las a 
Country Club, of Jamaica, L. 1. He ig the e 
survived by his mother, Mrs. Harrie horse 
S. Gauvin, and a sister, Mrs. Dorothy I} in8 7 
Anderson, wife of Dr. Robert B. Andef SPrea 
son, of Brooklyn. Mo 

bea ig eee. will | 
STOCKYARDS ACT the F 

and 
After September 1 All Engaged in Liv turbe 
Stock Commission Business mark 
Must Be Bonded time 

some 

The Packers and Stockyards Act reg! tures 
ulations have been amended by the Se durir 
retary of Agriculture to provide thal Macl 
after September 1 all individuals an/ nt 
firms engaged in the live stock commi ght 
sion business must be bonded, so as t do v 
secure to the owner or consignor Of on t 
live stock faithful and prompt account ne 
ing for the payment of proceeds 0! p— 
sales. Bonds of $5,000 to $50,000 are bs 
required, according to the busines “& 
done, 

“This is merely one of the things t P 
show how the giving of bonds is bein¢ ¢ 
more and more rigidly required. Yel a 
time and again we read the accoul! pol 
in the newspaper of the man who i He 
robbed, but not indemnified, because hé rad 
did not require a bond,” says The Roy a 
al Indemnity. Bos 

MISS GODMAN’S SUCCESS ie 

Miss Edna M. Godman, who was rey °™ 
cently made assistant manager of the 
purchasing department of the Maryland 
Casualty, entered the service of the 1 
Maryland as a stenographer. For 4 a 
time she served in the liability depatt - 
ment and then became stenographe! boo 
for G. Murray Seal in the publicity a 
division. When Mr. Seal was placed 
in charge of the extension division she “a 
went with him there. She continued I : 
‘he same capacity when Mr. Seal be my 
came assistant to the president until A 
she was assigned to the work of assist Hy 


ing in purchasing supplies. $1 
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Ask Hobbs To Speak 
Former Commissioner Hobbs, of 
Massachusetts who is now the liaison 
officer between the commissioners and 
the casualty companies in certain mat- 
ters of importance, has been asked to 
address the International Association 
of Casualty and Sur ty Underwriters 
at its next convention. 
+ s 7 
After Villard’s Scalp 

A delegation of Boston newspaper 
men, including Charles E. Belcher, 
Frank L. Armstrong and John Buchan- 
an, are expected in New York with a 
dynamite bomb to blow up the office of 
“The Nation,” because of the impert- 
jnent article Oswald Garrison Villard, 
the editor, had on journalism in the 
Hub in last week’s issue. The only 
satisfaction the Boston men got out of 
this article was that Villard has knocked 
most of the other papers in most of 


the other towns in the country. As a 
hammer thrower he should enter the 
Olympic Games. 

e 


Machold Didn’t Like Smith’s Picture 
In Insurance Windows 

Some of the insurance men are wor- 
ried by the political situation as it 
looks dark for the Republicans, the 
Boston Herald already having Harding 
beaten, and recently running an article 
saying that recent elections have dem- 
onstrated that he has lost his 7,000,000 
majority already. The recent defeat 
of Gov. Preus for the Senate and the 
action of the farmers in knocking over 
current Republican political ‘idols 
has also given food for thought, while 
the editorial of the old editorial wheel- 
horse, William Allen White, that Hard- 
ing may be defeated has also helped 
spread gloom. 

Most of the insurance men think they 
will get a better deal at Albany with 
the Republicans running the Assembly, 
and there was some evidence of per- 
turbed feeling over a confidential re- 
mark made by Speaker Machold a short 
time ago that he was irritated because 
some of the insurance offices had pic- 
tures of Al Smith in their windows 
during the last gubernatorial campaign. 
Machold is quoted as having said: “We 
are getting tired of carrying on the 
fight of the insurance fraternity. What 
do we get out of it? It simply puts us 
on the defensive, and if the insurance 
people are going to put pictures of 
Democrats in their windows I don’t see 


where we should worry so much about 
them.” 


eo e * 
A Heavyweight Commissioner 

President Fishback of the National 
Convention of Insurance Commission- 
ers is the heaviest weight in insurance; 
that is, he tips more on the scales than 
any man in the business. It is reported 
that he sat up on the Pullman all the 
way from Washington (his state) to 
Boston when the convention of the com- 
missioners met in Swampscott last 
Summer. 

s e es 

Hollywood Again 

The latest defense of Hollywood ap- 
Dears in the publication of the Hooper- 
Holmes Bureau, “The Ounce of Pre- 
vention.” The most interesting state- 
ment in the article is this: 

There are 50 studios in Hollywood, 
Scattered to such a degree that one has 
difficulty in locating them, The annual 
Payroll of these motion picture plants 
is $40,000,000. Another $20,000,000 is 
Spent yearly in mat rials. In the year 
1922 these combined studios produced 
$150,000,000 worth of film.” 











“Reid Month” a Great Success 
When A. Duncan Reid, president of 
the Globe Indemnity, returned to his 
desk last week from a visit to Eng- 
land he was greeted by a “surprise” 
in a very substantial manner as the re- 
sult of a decision on the part of the 
agents and of the home office staff to 
endeavor to make a_ substantial in- 
crease in the Globe’s business during 
the month of June while the President 
was absent. The “surprise” was in the 
form of the Globe’s premiums for June 
showing an increase over the same 
month of 1922 of more than 33%. It 
was the largest business in net pre- 
miums the company ever wrote. 

The results of “Reid Month” were 
naturally very gratifying ‘o President 
Reid and the staff, particulary in view 
of the fact that the Association of 
Representatives of the company, which 
was responsible for the effort, waited 
until after Mr. Reid had sailed, dur- 
ing the last days of May, before mak- 


ing any announcement to the agents 
as a whole; and were brought about 
by a quiet campaign without undue 


publicity or 
whatsoever. 


payment of any bonus 


* * * 


A Rainy Spell vs. An Idle One 
It rained on St. Swithin’s Day, July 
15. As a result many firmly believed 
there was to be forty davs of contin- 
uous rain. This led the Eagle Indem- 
nity “Outlook” to make these com- 
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ments: “It does beat all how some hold 
fast to old threatening traditions that 
are mere fables, yet who are so slow to 
appreciate the actual hazards that 
exist in dangers that are new but real. 

“Among owners of machinery plants, 
for example, we have no doubt there 
are many who dread the St. Swithin’s 
Day omen portending forty days’ 
spoiling of Summer pleasure, yet 
among these machinery owners we find 
so many who thus far fail to appre- 
ciate what it would mean to them if 
there were forty days’ loss of produc- 
tion due to machinery breakdown. 

“<Sufficient unto the day is the evil 
thereof’ is true neither of rain on St. 
Swithin’s Day nor of a machinery 
breakdown. One traditionally begins 
a rainy spell, the other actually begins 
an idle spell. One is superstition, the 
other a stern reality. Rain can be con- 
trolled by no man. But the con- 
sequences of machinery breakdown can 
be successfully offset by all men who 
believe in insurance and who learn to 
accept a sane, up-to-date business pro- 
posal as readily as some still are in- 
fluenced by the superstitious, baseless 
St. Swithin tale handed down through 
the ages.” 
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for the information of our Agents and 
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AGENTS HOLD CONVENTION 





Inter-State Business Men’s Accident 
Association Had Successful Meet- 
ing At Des Moines 


At ‘he agency convention of th? 
Inter State Business Men’s Accident 
Association which was held July 17, 


18 and 19 at the homa office in Des 


Moines there were representatives 
present from twenty-three states and 
a well divided program of business 


sessions and enjoyable entertainment 
made the convention a most successful 
one, 


A feature of the program was the 
arrangement of floor discussions which 


gave every agent an opportunity to 
‘ake part in the affair. The prize con- 
test, “How 1 selll the InteriState” was 


won by H. S. MeGuire of Pueblo, Colo., 
and the discussion “Painting the Hor- 


rors of Disability and Poverty, or 
Plain Business Sense and Reasoning, 
Which is the Best, for Selling Health 
and Accident Insurance?” brought out 
the ideas of most of the agents. 

The Inter-State was organized by 


Ernest W. Brown in 1908, and its in- 
come figures for 1922 reached a total of 
$900,000. 





BROOKE BONDED IN AMERICAN 

According to detectives working un- 
der Inspector Carl of the American 
Surety, the Englishman, Arthur Brooke, 
“the man with the rose,’ who as a 
steamship ticket agent made it easy for 
some of the highest international fig- 
ures to secure transatlantic passage 
was about to undergo a serious opera- 
tion and faced death when he disap- 
peared leaving misappropriated funds 
and worthless checks totaling about 
$100,000. 

The American Surety had a fidelity 
bond on him in the favor of Frederick 
Lack, by whom he was employed. 
Brooke had offices of his own at the 
Ritz-Carlton and the Plaza and as the 
Universal Tourist Company. It has 
been discovered that he often left his 
wife and children without sufficient 
funds in spite of his substantial income 
and that he spent his money in trying 
to live up to the style of his customers 
and also that a mysterious woman was 
made beneficiary of a large life insur- 


ance policy. He disappeared owing 
several parties a considerable sum of 
money. 


NEW PHILADELPHIA OFFICE 

The Republic Casualty, of Pittsburgh, 
has opened a service office in Philadel- 
phia at 106-108 South Front Street, and 
placed it under the management of 
Thomas W. McNally, Jr. The opening 
of the new office will in no way conflict 
with the company’s general agency in 
that city. A claim department has also 
been opened which will be under the 
supervision of J. D. Griffin. The Repub- 
lic Casualty has a capital of $855,000 
and a net surplus of $400,000 and is 
well established in Pennsylvania. 





INSURANCE BASEBALL 
The first game of a series of three 


between the baseball teams of the 
American Surety and the National 
Surety was won by the American 


Surety, 22 to 1. 
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Liability Policies’ 
Status Under New Law 


CHAPTER EFFE¢ CTIVE MAY 21 
Interpretation of Words “Reasonably 
Possible” Being Discussed in 
Insurance Offices 





By Robert M. McCormick - 


Insurance Lawyer 


It is interesting and most important 
to all companies doing liability insur- 
ance business in the State of New York, 
their representatives and agents, as 
well as brokers and insured, to take 
rotice of a recent law passed by the 
Legislature of the State of New York, 
known as Chapter 434 of the Laws of 
New York and entitled, an act to amend 
the insurance law in relation to stand- 
ard provisions for liability policies. 

This chapter became a law May 21, 
1923, with the approval of the Governor 


of the State of New York. 
Takes Away Defenses 
It takes away defenses previously 


possessed by liability insurance com- 
panies under their policies as written 
on account of delayed reports of ac- 
cidents and requires liability insurance 
companies to have in their policies, 
certain provisions with respect to the 
reporting of accidents heretofore not 
required. 

This law substantially provides that 
no policy of insurance against loss or 
damage resulting from accident to or 
injury suffered by an employee or other 
person and for which the person insur- 
ec is liable or, against loss or damage to 
property caused by animals or by any 
vehicle drawn, propelled or operated 
by any motive power, and for which 
loss or damage the person insured is 
liable, shall be issued or delivered in 
the State of New York by any corpor- 
ation or other insurer authorized to do 
business in this State, unless there 
shall be contained within such policy, 
a provision that the insolvency or bank- 
ruptcy of the person insured shall not 


release the insurance carrier from 
the payment of damages for injury 
sustained or loss occasioned  dur- 


ing the life of such policy, and stating 
that in case execution against the in- 
sured is returned unsatisfied in an ac- 
tion brought by the injured person, 
or his or her personal representative 
in case death results from the accident, 
because of such insolvency or bank- 
ruptcy, that then an action may be 
maintained by the injured person, or 
his or her personal representative, 
against such corporation under the 
terms of the policy for the amount of 
the judgment in the said action not 
exceeding the amount of the policy, and 
further that no such policy shall be 
issued or delivered in the State of 
New York on or after July 1, 1923, by 
any corporation or other insurer auth- 
orized to do business in this State, un- 
less there shall be contained within 
such policy a provision that notice given 
by or on behalf of the insured to any 
authorized agent of the insurer within 
this State, with particulars sufficient 


to identify the insured, shall be deemed 
to be notice to the insurer and also a 
provision that failure to give any not- 
ice required to be given by such policy 
within the time specified therein, shall 
not invalidate any claim made by the 
insured if it shall be shown not to have 
been reasonably possible to give such 
notice within the prescribed time and 
that notice was given as soon as was 
reasonably possible. 

The law further provides that any 
policy issued in violation of this section 
shall be held valid but be deemed to 
include the provisions required by it 
wnd when any provision in such policy 
or rider is in conflict with the provi- 
sions required to be contained by this 
section the rights, duties and obliga- 
tions of the insurer, the policyholder 
and the injured person’ shall be 
governed by the provisions of this 
section, 

“Reasonably Possible” 

The words “reasonably possible” are 
very broad and may be literally con- 
strued by the Courts. Heretofore, the 
assured under the terms of the policy 
was required to give immediate written 
notice of every accident with the full- 
est information obtainable to ths in- 
surer on account of which, he expected 
protection under the policy. 

It is quite possible that considerable 
litigation will arise as a result of this 
new statute because it is easy to an- 
ticipate that in every case where there 
is delayed notice, even though the com- 
panies interests may be prejudiced 
that the assured will claim that he gave 
notice as soon as it was reasonably 
possible for him to do so. 

Too Early to Construe Meaning of 

Words 

It is too early yet to have a construc- 
tion of what “reasonably possible” 
means, but nevertheless, agents, brok- 
ers and liability companies and their 
members should be thoroughly famil- 
iar with this statute inasmuch as the 
question of delayed notice in reporting 
accidents is a very serious one, par- 
ticularly in the Metropolitan District 
for, at the present time it is a fair 
statement that there is a real delay 
in reporting at least 15 per cent of 
the accidents to the public that event- 











MORE THAN 
$28,500,000.00 


has been paid to Continental polli- 
cyholders or their beneficiaries as 
indemnities for loss of business 
time by accident, or for accidental 
loss of sight, limb or life, or for 
loss of business time by sickness. 


In every city of the Union and 
in Canada we are protecting many 
thousands of business and profes- 
sional men. Continental Accident 
& Health Policies SELL and stay 
3old—Good openings for the right 
man. 


Continental Casualty Company 
H. G. B. Alexander, Pres. 
General Offices: Chicago, U. S. A. 
Canadian Head Office: Toronto, Canada 
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ually come to a liability insurance car- 
rier for attention, hence the importance 
of this law as affecting the companies. 

It is quite evident that the purpose of 
this statute was largely, if not quite en- 
tirely, to take away any defenses that 





ae mae CASUALTY ™sc 


layed notice is concerned and making 
effective, the excuses which th2 assured 
is usually capable of making in such in- 
stances, For example, assume that 
“A” the owner and operator of an auto- 
mobile driven upon a public highway 
came in contact with another automo- 
bile and that damage was done to his 
car, aS well as the other car and assume 
in this connection, that “A” carried a 
Public Liability policy covering the 
operation of this car by himself and FIDELITY and SURETY 
others and he did not report this ac- 

cident notwithstanding the fact that he BONDS 

knew there were persons in the other y 
car until six months later when he was 

sued for damages for eg gta ee ae ea an 
by one of the occupants of the other riage 

automobile. The question arises wheth- Workmen's Compensation Insuranee 
er even though “A” had actual knowl- 
edge of the collision he would be bound 100 Maiden Lan 
under the new form of policy to report New. York 
the accident if he claimed that he had i 
no knowledge or notice of any one be- — 
ing personally injured or claiming to )} 

be personally injured as the result of 
the collision. It was possible for “A” 
to report this accident, but was it reas- 
onable for the insurer to expect him 
to report such an accident where so 
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far as “A” was concerned, there was 
only property damage involved? 
There are a great many of such in- 
stances arising every day where the 
insured fails to report to its insurance 
carrier, a pubiic accident and the rights 
of the carrier are seriously prejudiced 
in the handling and disposition of the 
case if it assumes unconditionally the 
defense of the same, in that it has been 
denied the right to investigate thor- 
oughly in the premises immediately 
atter the accident occurred when the 
circumstances were fresh in the minds 
of the insured, as well as the disinter- 
ested witnesses. How effective this 
law may be in so faft as the insurance 
carrier is concerned, will undoubtedly 
be subject matter for the Courts to 
decide at an early date for the words 
“reasonably possible” will necessarily 
have to be construed, However, there 
are decisions in this State bearing di- 
rectly on the point in question. 


Brownell Agency’s 
25th Anniversary 
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LIVE WIRE OFFICE UP STATE 





Main Office at Watertown; Represent 
Many Companies, Including 
Maryland Casualty 





One of the live wire agencies up state 
is celebrating its twenty-fifth anniver- 
sary. This is L. J. Brownell & Sons, 
Inc. 

The business was founded by L. J. 
Brownell and has offices in Watertown 
and Syracuse. In discussing the agency 
the Maryland Casualty says: 

The Brownell Agency at the present 
time has offices both in Watertown and 
Syracuse, but it was in Potsdam, New 
York, where they started to gather in 
premiums in exchange for insurance 
service. 

“The biggest thrill of his career caine 
to L. J. Brownell twenty-five years ago 
when he got Horace F. Powell of Pots- 
dam to sign on the dotted line for a 
twenty year endowment folicy. Mr. 
Powell continued his insurance and col- 
lected the amount of his endowment 
in 1918. 

“It was through the Steam Boiler De- 
partment of the Maryland Casualty 
Company that L. J. Brownell became 
acquainted with The Maryland. In 1900 
Fred Hale, owner of a pulp mill near 
Potsdam, received several letters re- 
ferring to Boiler Insurance and Inspec- 
tion Service from the Home Office. He 
referred them to L. J. Brownell who 
wrote to the Company for an agency 
and received an appointment through 
the New York office. In 1904 Mr. 
Brownell was appointed general agent 
for the counties of Jefferson, St. Law- 
rence, Franklin, Lewis, Herkimer and 
Hamilton and received at about the 
Same time the general agency appoint- 
ment of the Phoenix Mutual Life Insur- 
ance Company. 

“In 1906 L. J. Brownell associated 
with him H. L. Brownell, his son, and in 
1915 another son, C. K. Brownell, enter- 
ed the business and the agency was in- 
corporated under the name of L. J. 
Brownell & Sons, Inc. 


“In April of that year the agency was 
moved from Potsdam to Watertown. In 
1920 Onondaga County was added to the 
agency and an office established in Syr- 
acuse, 

“The Maryland established what is 
said to be the first claim division for 
any casualty company in Northern New 
York. This was the Watertown Claim 
Division in connection with the agency. 

“L. J. Brownell and H. L. Brownell 
are at present the active members of the 
firm, as C. K. Brownell decided that he 
preferred selling trucks rather than in- 
surance, 

“The Maryland congratulates this 
Feneral agency on its twenty-five years 
of progress and wishes its members 
Many years of active service and con- 
tinued success.” 


APPOINTS SUPERINTENDENT 

The Massachusetts Bonding & Insur- 
ance Company, accident and health de- 
partment, has appointed J. E. Cosgrove 
as superintendent of the commercial 
department of the company’s accident 
and health lines. Mr. Cosgrove was 
formerly in the accident and health 
department of the Maryland Casualty 
and has had wide experience in all 
phases of the accident and health busi- 
ness. 





CLAIM MEN TO MEET 
The International Claim Association 
will hold its annual convention for 1923 
at Chateau Frontenac, Quebec, on Sep- 
tember 10, 11 and 12. The president 
of the association igs John A. Millener, 
general counsel of the United Commer- 
cial Travelers of America, Columbus, 
Ohio, and the chairman of the program 
committee is Dr. David H. Keller, Hotel 

Lankershim, Los Angeles, Cal. 








2,000 GROUP A. & H. 
CASES ANALYZED 
(Continued from page 11) 
duration of the disability was 
weeks. 
The eight leading causes of disability 
acounted for 1,299 or 65% of the total 
number. 


4.04 


Table X 
Duration 
Number oF 
Cause of Cases Disability 
BUGUBNEE cecccdscwracadae 579 2.4 weeks 
PPOMCIEIS 6 ocvecccecescicce 192 . bi 
Rheumatism ..........00. 147 Sy 
Tonsillar trouble ...... 101 ss 
Non - occupational acci- 
MEOW Secsthacisduadvndate 46 =O 
i ases of the skin and 
ellular tissue ........ 78 41” 
Dies ases of Genito-/Urin- 
ary system (non-ven- 
CURRED cisdvcbascadscduse 53 aS CO” 
APPEMIChtie: cicccccrvecese 53 Ge * 


During the past winter influenza was 
responsible for more than a quarter of 
the total cases of protracted illness 
among those protected by group insur- 
ance but the duration of the sickness 
was comparatively short. 

On the other hand the average period 
for which indemnity was paid for 
tuberculosis was about six months and 


for pneumonia somewhat over twelve 
weeks. 
These two thousand _ beneficiaries 


taken at random received $101,684.12 or 
an average of $50.84 per capita. Of 
this number 246 were incapacitated for 
a considerable period and received over 
$42,000 or more than $170 each on the 
average. 
Strong Case Presented 

When we consider that the average 
weekly wage of the beneficiary was 
only $23.59 and that 94.3% of the num- 


ber received no other benefit during 
their period of disability, the case for 
group accident and sickness insurance 
seems pretty strong. 

In 1,190 families or 60% of the total 
number the wages of the beneficiaries 
furnished the only family income. In 
case of sickness not only must the ex- 
traordinary bills incident thereto be 
met but 2,495 dependents must be sup- 
ported. 

It should be borne in mind that in 
over 10% of these cases, disability con- 
tinued for more than two months. 
‘Without group insurance the task of 
financing the family through this _pe- 
riod would have been disheartening. 





E. M. MURPHY PROMOTED 
EK. M. Murphy, assistant manager of 
the Baltimore office of the National 


Surety, has been made active manager 
of that office. He has been with the 
National Surety for three years, prior 
to which he was with the Hartford 
Accident & Indemnity. 





The kmployers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Lights 
Ineurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mer. 
Employers’ Liability Building 


3 BROAD STREET, BOSTON, MASS. 
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BOSTON 
Paid-In Capital $1,500,000 


DEVELOPING 


at Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 








T. J. FALVEY, President 
Write For Territory 








ENERAL / 


CASUALT! \ and Tenants’ 


Si RE Th 


a J 








General Casualty and Surety Insurance 
Buy Your Insurance From a Michigan Company 
Workmen’s Compensation. 
erty Damage and Collision. Residence Burglary, 
Elevator, General Public Liability. Plate 
Glass. Accident and Health. Fidelity and Surety Bunds. 
General Casualty and Surety Company 
ELMER H. DEARTH, President 
606 Woodward Ave., Detroit, Mich. 


Automobile—Liability, Prop- 
Owners’ 














C. A. CRAIG, President W.R. WILLS, Vice-Pres. 


C. R. CLEMENTS, Sec. & Treas. 


The National Life and Accident Insurance Company 


NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE Policy 














Duly organized, 
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RAIN INSURANCE 
“Inland Lloyds” of New York 


Cash Deposits in New 
York State 


$415,050.50 


approved 
licensed by the Insurance Depart- 
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HENRY W. IVES & COMPANY 


75 FULTON ST., NEW YORK 
UNDERWRITING MANAGERS for THE UNITED STATES and CANADA 


COMPENSATION and 


CASUALTY COVERS 
Security Mutual Casualty Co. 


OF CHICAGO 


Assets $6,800,000 
Surplus $2,210,000 
Surplus and Reserve $6,200,000 


STRONGEST CASUALTY 
COMPANY IN AMERICA 
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“I Propose that no Agent be Permitted 
to Write a Risk Except Upon 


A Written Application” 


Mr. Atkyns sends an interesting communication on the 


subject of Moral Hazard: 


Mr. Duane L. Atkyns of Sherburne, 
New York, having had experience both 
as fire insurance agent and as chief of a 
volunteer fire department, has been in an 
exceptional position to observe the harm- 
ful influence of Moral Hazard. In an 
interesting letter, he gives his idea of a 
remedy. Referring to New York legisla- 
tion creating a State Fire Marshal’s 
Bureau, he says: 


ace 


Among other things, they endeavor, 
by that legislation, to constitute each 
chief a chimney, attic, cellar and back 
alley inspector. While assuredly not a 
desirable job, and one that paid the 
chiefs nothing, all really desirous of pre- 
venting fires would have been pleased to 
do work along these lines, especially in 
congested areas in commercial centres. 
However, the law had not sufficient 
teeth in it. It merely gave the chief 
enough authority to get himself into a 
trouble from which he could extricate 
himself only by crawling or backing out. 
He could make enemies without means 
of enforcing what his judgment dictated. 
To inspect, recommend and file a kick, 
without power to enforce, allowed the 
chief to become a laughing stock. 
“Thus, when some local agents re- 
ported exposures and conditions that 


should be remedied, I, as chief, refused 
to intervene, because I knew that I 
could compel nothing. Therefore, I 
sweetly advised the agents that, in the 
case of improper exposures, or of chim- 
neys, garrets, cellars, alleys, etc., in bad 
condition, their remedy was to refuse to 
write the risk as new business; if it were 
old business, they should cancel and get 
off as provided for in the policy. 

‘Whereupon each agent said in sub- 
stance, ‘If I do not write it, they will tell 
me to go to H-—, as they can get it in- 
sured elsewhere.’ The truth of this asser- 
tion is amply borne out by history, which 
is the cause of this letter. 

‘‘We now have on our statute books a 
law making it a penal offense to mis- 
represent in an application for insurance, 
and this present law will need but little 
amending to put in it all the teeth that 
are required. Present applications are 
nearly all oral, and, as to oral testimony, 
people’s recollections differ, but when a 
thing is in writing, it is not generally the 
subject of oral proof. 

**1 propose that no agent be permitted 
to write a risk except upon a written 
application signed by the applicant, and 
somewhere in the application, in red 
ink and in large and prominent type, I 
desire that the substance of this question 
be incorporated: 


* “HAVE YOU EVERAPPLIED FOR 
INSURANCE ON THIS OR ANY 
OTHER PROPERTY AND BEEN RE- 
FUSED; OR, HAVE YOU EVER HAD 
INSURANCE ON THIS OR ANY 
OTHER PROPERTY CANCELLED? 
IF SO, GIVE PARTICULARS AS TO 
LOCATION OF PROPERTY, NAME 
OF COMPANY AND NAME OF 
AGENT.’ 


“This application should be made out 
in triplicate, one copy for the applicant, 
one for the company and one for the 
agent. 


“Some may think the question too 
comprehensive and that it should be 
limited to a refusal or cancellation of 
policy on the particular property de- 
sired to insure. My answer is that it 
might uncover something bearing on 
Moral Hazard, and if insurance some 
time had been cancelled for non-pay- 
ment of premium, the local agent would 
be put on guard in case of a dead beat. 

“If no insurance can be secured any- 
where without a signed formal applica- 
tion, except for renewal of the same 
property of the same owner, there would 
be no trouble about people complying 
with the written application regulation.” 








Under the heading “THE GLENS FALLS 
FORUM” we run occasional discussions from 
those who have worthwhile ideas to express on 
This pageisopentoall. It 
has a great number of readers because it reaches 
the combined circulation of many insurance 
papers, and the freest comment is invited. This 
comment may be constructive or it may be 
destructive, but, in any case, it must be sincere. 


insurance subjects. 


Address: 





INSURANCE COMPANY 
GLENS FALLS, N. Y. 











(+ FIRE ’ 


MARINE ! 





iC} 


AUTOMOBILE 














—_— 
Twenty 
a 


NORTI 
E 


Old Brit 
Severs 


WILL 


Price of 
Sh 


Advice 
of the 
surance 
don & 
London. 
as £84( 
has an 
000, of 
scribed 
purchas¢ 
on the « 

It is 
panies 1 
tity. T 
ganized 
absorber 
and the 
burgh. 
showed 
482 and 
884. Th 
pointed 
ceeding 
It has } 
1863 ar 
try in 1 

Its | 

The ¢ 
branch 
showed 
and su 
of $406 
The tot 
Branch 

The ] 
harine 
1921 th 
proxime 

The 
long a 
country 
Ness h 
Dolicies 
derwrit 
United 
last ye 
surplus 


Senera] 
for the 





